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Sparks 


State of the nation’s econom”: 


Up 
Stee.—Production was scheduled 
at 101.3 percent of industry capac- 


ity last week, calculated to produce | 
1,953,800 tons. That would be 15,400 | 


tons above previous week’s output 
when operations ran at 100.5 per- 
cent. 

WHOLESALE Prices — Level hit 
alltime high for second consecu- 
tive week in seven-day period 
ended Dec. 4. Bureau of Labor 
Statistics’ index rose to 172.6 per- 
cent of 1926 average, 0.5 percent 
over previous week and 14.2 per- 
cent above year earlier. 

Bank CLEARINGS—Amount in week 
ended Dec. 6 totaled $17,683,966,000, 
compared with $13,009,195,000 for 


previous week and $13,902,311,000 | 


for like 1949 week. 


* * 


Down 


* 


Consumer Crepitr—Volume of lend- | 


ers and credit retailers has dropped 
an average of 22 percent since Reg- 
ulation W went into effect, a survey 
by the National Research Bureau, 
Chicago, reveals. The 327 firms 
checked reported declines ranging 
from 1 to more than 50 percent. 

EmMPLoYMENT—Number of work- 
ers declined nearly 500,000 be- 
tween early October and early 
November. All were in farm 
work. Employment in November 
totaled 61,271,000. Unemployment 
rose to 2,240,000. 

Crupe Omw—Output averaged 5,- 


666,025 barrels daily during week | 
ended Dec. 9, a drop of 94,325 bar- 


rels from previous week. 


The Newspaper of the Industry 


DETROIT, DECEMBER 18, 1950 


Production Rises 


‘To 161,034 Units; 
Chrysler Shift On 


Makers Are Dipping 
Into °51 Materials; 
New Plymouths Roll 


7ITH most plants still utilizing 

materials originally ordered for 
use next year, U. S. car and truck 
production moved upward again 
last week. 

Chevrolet’s schedules were at 
an alltime high, while all makers 
in this country were turning out 
130,195 cars and 30,839 trucks—a 


(Continued on Page 42, 


>: Né, 
a ae 





| 
| 
| 


Low-Profit Selling Cuts 
Dealer Car Stocks 


G te 


THIS WEEK—NET PAID ABC 


39,472 


$8 Per Year, 25c Per Copy 


Makers Reject Cut, but Offer U.S. Proposals .. . 


Price Issue Unsettled 


of the information furnished by | prices. Others proposals tie in both 
the companies and would arrive | Supplier prices and wages. 


ASHINGTON. The new-car 
price question remained un- 
settled at press time Thursday, fol- 
lowing the refusal by General Mo- 
tors and Ford to rescind recent 
|1951-model hikes and the industry’s 
offering of counter proposals to the 
Economic Stabilization Agency. 
ESA Administrator Alan Valen- 
tine announced, following a two- 
hour session with representatives 
of all auto makers Wednesday, 
that “ESA officials . . . will con- 
sider what further action, if any, 
they felt was necessary, in view 
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Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


161,034 
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at a decision shortly.” 

The various auto industry pro- 
posals, it is understood, are being 
submitted in writing and seek de- 
velopment of a formula which 
{would limit price increases on a 
| voluntary basis. 


* * 


|\W7HILE both ESA and auto offi- 
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| 
| 


| 


| 
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Before the ESA adopts any 
formula for controlling auto 
prices, it is expected that in- 
dustry representatives will be 
called back to another meeting 
in Washington. Auto executives 
were highly confident that the 
ESA would not act precipitously 
on any auto price control. 

The whole situation could be 


cials refused to discuss the| changed quickly, however, should 


| proposals, 
the suggestions tie the 
fall of general living costs to au 


rise and 
to 
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The 1951 Cadillac—Highlighting Hydra-Matic as Standard, Styling Changes 
Story and more pictures on page 33. 


Materials Outlook 


ie or Car Makers 


‘Grows Dimmer 


it is believed some of | war conditions warrant. 


+ * + 


As UTO officials attending the ESA 


session were well pleased with 
the thorough discussion of the 
problem, and they were assured 
that other industries were to be 
treated similarly on prices. 

Here is the complete statement 
issued by Valentine following the 
meeting: 

“At today’s meeting, ESA offi- 


(Continued on Page 36, Col. 4) 


50 Percent Cut 
In 51 Output 
Feared by Ford 


I ALLAS.—Cutbacks in 1951 auto 
production may run as high as 
50 percent of this year’s levels, 
Henry Ford II predicted here last 
week. 

“The guiding factor will be the 
matrials situa- 
tion,” said the 
Ford president, 
who was here 
to address the 
American Farm 
Bureau Federa- 
tion conference. 

Current pre- 

dictions are for 


a 35 percent cut 
“but my guess 

is that it may 
be nearer 50 
percent,” Ford said. 
A tightening supply of materials, 
and not manpower, will probably 
be the controlling factor in the 


152,181 | PROSPECTS for materials for 
auto production appeared dim- 
mer at press time Thursday as 
President Truman prepared to de- 
clare a national emergency. 
Some reports said that produc- 
ers of civilian goods would be 
prohibited from using any of 


By Bernie Thomas bly at those plants already having | 
Associate Editor |completed model changeover ac-| 


AUTOMOBILE dealers succeeded | tivity. 
in paring their stocks of new| 4PProximately 60 percent of the| 
cars down to a healthier level dur-|C@TS_ in _ field stocks around the | 
ing November, but it apparently | Country on Dec, 1 were 1950 offer- | 
took some bitter medicine to over- | ‘8S. Dealers in possession of them | 


Henry Ford II 


come tight credit controls on sales. 

Large doses of “low-profit” sell- 
ing did the job, according to deal- 
ers whose opinions were sampled 
in Automotive News’ latest sur- 
vey of U. S. field stocks. 


As of Dec. 1, the survey found, | 
the average U. S. dealer had a po- | 


tential inventory of 9.6 new cars, 
as compared with 11 on Nov. 1. 
During November, nationwide 
compilations show, the number of 
cars actually in the hands of deal- 


ers around th -ountry dropped | ; 7 
me © eo jeven said they were now holding | 


from 330,571 units to 299,593 units. 
In transit volume, comprised of 
158,500 units on Nov. 1, slumped 
to 128,300 on Dec. 1. 


* ~ * 


HE decline in in-trans‘t volume | 
to | 


was, of course, traceable 
Model changeovers at various 
Plants, plus a worsening supply sit- 
uation that restricted final assem- 


New-Car Stocks 
Average in Dealer Hands 
And in Transit 
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|said they were carrying “low-profit” 


|sales programs into December, 


Dealers handling 1951 offerings, 
| and especially those in popular 
demand, said that as far as they 
were concerned, “long-dealing” 
was a thing of the past. 

Dealers in general indicated they 
|expected substantial curtailment of 
jautomobile production soon after 
the first of the year. 

+ * * 


FEW dealers, with exception- 
“4% ally strong capital structure, 


| out for a full profit on 1950 models. 
Immediate delivery of most 
makes of new cars was still avail- 
able in most parts of the country 
on Dec. 1. There was, however, 
the indication that such a condi- 
tion wouldn’t last long. 
The survey turned up scattered 
|reports of scare buying. In con- 
jtrast to the situation that pre- 
vailed on Nov. 1, 
ported small backlogs of orders on 
Dec. 1. 


With the flow of new cars off 


from a month before by about 20} 


|percent, most dealers were confi- 
dent that their new-car_ stocks 
would not expand during December. 

On Nov. 1, exactly the opposite 
j}outlook was held. Most dealers ex- 
|pected their inventories to double. 
Instead, they dropped by 1.4 cars. 


In This Issue 


Registrations, Prices ..........Page 26 
Used-Car Auctions ............Page 20 
Production by Makes .........Page 42 


| 


some dealers re- | 


Last Prev. 1949 

Week Week Week 
For complete production totals 

by makes, see table, page 42. 


Emergency Holds 
Key to Change 
In Credit Curbs 


FACING a proclamation of a na- 
tional emergency, the automobile 
industry found itself last week 
wondering what, if any, action will 
|be taken on credit controls. 
Some sources believe that the 
| Senate-House “watchdog” com- 
mittee will recommend that the 
Federal Reserve Board relax its 
present time payment limit of 15 
months to permit 18 months. 
Others hold that Regulation W 
will be retained as it is. Even those 
iwho believe the “watchdog” com- 
mittee will recommend relaxation 
jare not convinced the FRB will 
accede to the committee’s request. 


| * * * 


HE specter of price controls has 

| also appeared on the scene. So 

|}much so that the general counsel 
|of the National Used Car Dealers 
|Assn., Frank Cain, told the joint 

;committee on credit hearings last 

| week in Washington that used cars 

jshould be exempted from price 
| controls. 

Cain couched his proposition in 
@ paragraph which he recom- 
mended be added to section 709 

(Continued on Page 32, Col, 1) 


several critical materials, “even 
if it puts them out of business.” 

However, more moderate reports 
indicated that this would apply 
only to nonessential consumer 
| goods. 

The auto industry, big mainstay 

|of the economy, was not expected 

|to fall into this category. 

| * x * 

iN EANTIME, auto makers were 
meeting with NPA officials on 

copper. 

Hugh Ferry, president of Pack- 
ard, said that the No. 1 problem 
|for the auto makers would be cop- 
per for radiator cores, since no 
substitute is practical. 

With curtailed production in 
prospect, steel shortages do not 
loom as great. 

Ferry added that aluminum is 
not expected to be such a problem 
in view of modification of the cut- 
back to 20 percent in January. 

Tru- 


* + 
\ EANWHILE, President 

: man was expected to set up a 
central war production agency to 
speed arming of the country. 

On another front, NPA ordered: 

1. Rubber makers to reduce 
their consumption of natural rub- 
ber in January and February by 
28 percent from November levels. 

2. An end to conversion deals in 
copper scrap. The order, effective 
Jan. 1, marks the first control 
NPA has placed on any 
metal. 

The regulation prohibits, without 
specific NPA approval, delivery or 
| acceptance of copper scrap for con- 
| (See MATERIALS, Page 42, Col. 5) 





scrap | 





| 
| 


output of civilian goods next year, 
at least until defense orders begin 
to be translated into actual produc- 
tion, he added. 
* * * 

PEAKING of the government's 

attempt to have new price in- 
creases on cars rescinded, Ford 

(Continued on Page 36, Col. 1) 


Top Cars 
New-car registrations for 10 
months: 
1950 Pos. 
1—1,208,829 
2—1,011,061 
3— 446,803 
4— 432,614 
5— 372,420 
6— 310,776 
268,451 
243,813 
239,078 
152,324 
119,882 
118,509 
89,880 
84,096 
75,082 
59,726 
29,989 
28,619 
11,444 
6,004 
5,330 


1949 Pos. 
866,682— 
650,450— 
317,355— 
430,692— 
266,597— 
223,823— 
148,321— 
222,654— 
164,700— 
Nash 113,741—11 
Chr’sler 108,283—12 
Hudson 118,510—10 
DeSoto 85,632—13 
Cadillac 67,998—15 
Kaiser 51,891—16 
Packard 84,140—14 
Willys 24,692—18 
Lincoln 32,068—17 
Frazer 14,842—19 
Crosley 9,015—20 
Henry J 

4,878 Austin 2,737—22 
1,487 Ang.-Pre, 4,885—21 
Total All Makes 
5,329,986 4,014,061 
For further details page 
26, today’s issue. 


Make 
Chev. 
Ford 
Buick 
Plym. 
Pontiac 
Olds, 
M’recury 
Dodge 
Stude, 
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Chrvsler OK’s 5-Year Escalator .. . 


Big Three Pay Pacts 
Now All Uniform 


advocate of industrywide collective 
bargaining. 

The fact that the major automo- 
contracts all expire a few 





By Mac Gordon 

Associate Editor 
A= but a diminishing handful | 
of car and truck makers last | tive 


week were exempt from new wage|months apart in 1955 may stimu-|% 
demands by the UAW-CIO for the |late a UAW demand then for in-! 
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Big Loan to J&L 
To Assure GM 
Of More Steel 


| DETROIT.—General Motors, the 
{world’s largest producer of cars 
|}and trucks, had a financial interest 
lin the steel industry last week 
after granting a 15-year $28,000,000 
|loan to the Jones & Laughlin Steel 
| Corp. 
| The loan will help finance a 
J. & L. program to hike steel- 
making capacity by 32 percent, to 


| 


next five years. 

Chrysler Corp.'s acceptance of 
the cost-of-living escalator 
tract left Hudson and Willys-Over- 
land as the only major car builders 
still with the old-type annual re- 
opening agreement. 

The Chrysler move came as @ 
surprise to many labor observers, 
in view of the bitterly prolonged 
strike against the corporation 
earlier this year. 

It marks the first time in UAW- 
CIO history that the Chrysler, Ford 

and General Motors contracts are 
fundamentally the same. The Big 
Three pattern now also prevails at 
International Harvester, Kaiser- 
Frazer, Nash, Packard and Stude- 
baker. ; 
* * 


NIFORM contracts among the 
Big Three producers was a 
long-cherished aspiration of UAW 
Walter P. Reuther, an outspoken 


85% of Space Taken 
For NADA Exhibit 


MIAMI.—With over 85 percent 
of the space in the Equipment 
exposition allotted and numerous 
requests for space still awaiting 
assignment, NADA officials feel 
certain that the Jan, 7-10 exhi- 
bition will be a sellout. 

Attendance is expected to go 
quite a bit higher than the 10,000 
originally estimated. Over 4,500 
requests for accommodations 
have already been received, ac- 
cording to Manager Ray Cham- 
berlain. 
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Plan Capital Auto Show— 


Members of the show committee meet for 


con- | 


dustrywide negotiations on 
| tract renewal. 

But, unless the union wants to 
flout the non-reopenable feature 
of these contracts, neither Reu- 
ther nor any successor as UAW 
president can call a strike on 
economic issues until 1955. 
Outlawed until that time are 
ldemands for guaranteed annual 


calendar of long-range goals. 
Wage scales at each member of 

the Big Three will fluctuate by the 

same amounts, as determined by 

the Bureau of Labor Statistics con- 

|sumer price index and the annual 

|“improvement factor” of four cents 

* 





lan hour. 

| * * 

ONE from the auto industry are 
the cycles of “one-at-a-time” 
|bargaining, conceived by Reuther 
| after World War II with the strike 
jattack on GM and the subsequent 
strikes against Ford, Chrysler and 
Packard. 

The Chrysler and GM contracts 
lare now virtually identical. They 
| differ from the Ford agreement on 
the union-security clause. Ford 
| permits the UAW a complete union 


|shop, while Chrysler and GM do}, 


|not require non-members of the 

}union to join up. 

| To bring its pay scales up to 

| those at GM and Ford, Chrysler 

| granted its workers a one-cent- 
an-hour raise effective with rati- 


| fication of the new five-year con- 
| tract. 
Last August, Chrysler broke in- | 


(Continued on Page 37, Col, 1) 
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their initial pariey at the offices of the Wash- 





con- | 
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Chrysler Adopts Escalator Contract— 


Principal negotiators for Chrysler Corp. and UAW-CIO here are shown at the press con- 
left to 


| ference during which new five-year contract agreement was announced. Seated, 


| wages, which Reuther recently said | right: Norman Matthews, the union's national Chrysler director, and Robert W. Conder, | plier’s 
were the “next step” on the UAW | company director of labor relations. Standing, left to right: John Leary, assistant to Conder, |loan to J. & L. will bear only 3 


| and Art Hughes, assistant to Matthews. 

| a 
| 
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New Lineup Completed 


For o Divisions 
For GM Auto Divis 
| DETROIT.—Naming of new gen-| become group executive in charge 
eral managers for Oldsmobile and) of all car and truck divisions, 
Pontiac last week gave General| Skinner, like Klingler a GM vice- 
|Motors in less than two years 4) president, will become group execu- 
complete new line-up of car and tive in charge of GM accessories 
| truck division chiefs. | divisions, succeeding F. L. Burke, 
The second major realignment of |who has been granted a leave of 
top GM executives in two weeks | absence. 


| All promotions will become ef- 
| fective Jan. 1. 

| Lenz and Wolfram join four 
other car and truck-making divi- 


GM in the past two years. Previ- 


Chevrolet, both in 1949. Don Ahrens 
of Cadillac and Roger M. Kyes of 
GMC truck and coach were as- 
signed earlier this year. 


Succeeding Wolfram as chief 
engineer of Oldsmobile is Harold 
N. Metzel, now that division’s 
assistant chief engineer. 


Meanwhile, Buick announced ap- 
|pointment of Verner P. Mathews 





S. E. Skinner 


H. J. Klingler 


promoted Harry J. Klingler and 
|Sherrod E. Skinner from manager- 
ships of Pontiac and Oldsmobile, 
respectively, to positions in charge 
|of GM groups. 

Appointed to the general man- 
agerships were Arnold Lenz, execu- 
tive assistant to Klingler since 1947, 
and Jack F. Wolfram, chief engi- 
neer at Oldsmobile for the past six 
years. 

Klingler, who two weeks ago 
was named a director and a 
member of the _ corporation’s 
operations policy committee, will 


Buick Is Raising 
Prices 3.2 Pet.; 
Seeks War Work 


FLINT. — Buick’s 1951 cars will 











Arnold Lenz Jack F, Wolfram 


jas its new chief engineer. He suc- 
| ceeds, Charles A. Chayne, who re- 
cently was promoted to engineering 
| vice-president of GM. 

Mathews, 55, worked in the Buick 
engineering department from 1926 
to 1942 and now is chief engineer 


sion general managers appointed by | 


ously promoted were Ivan L. Wiles | 
of Buick and T. H. Keating of| 


6,400,000 tons annually, Terms of 
the loan reportedly assure GM of 
20,000 tons of finished steel a 
month beginning early in 1952, 
| when the expansion is set to be 
| completed. 
| No one in the auto industry last 
| week could recall a prior occasion 
| when an automobile firm had ever 
|put up so much money for a sup- 
expansion program. GM's 





|percent interest. 


| Moreover, although GM President 
|C. E. Wilson has been one of. the 
most staunch advocates of steel in- 
|dustry expansion, GM heretofore 
had never taken a direct monetary 
interest in bringing out new steel- 
i'making facilities. 


| J. & L. plans the huge expansion 
| program at its Otis works in Cleve- 
|land. It is to pay off GM in monthly 





|installments of not more than $325,- 
| 000 each by Jan. 20, 1966. In part 
jat least, the indebtedness may be 
|paid with products instead of cash. 

Auto industry observers de- 
scribed the GM-Jones & Laughlin 
agreement as precedent shatter- 
ing. They recalled, though, that 
there have been many instances, 
especially in postwar, where auto- 
mobile companies have bought 
stock in steel firms or purchased 
Steel firms outright, 
Kaiser-Frazer, Hudson and Stude- 
|baker among others have made 
such deals. 

Only a few short weeks ago, Wil- 
son charged the steel industry with 
| Selling the nation short on steel. 
| Wilson recalled then that 17 or 18 
years ago he had negotiated an 
|option on a steel firm for GM. 
“We decided not to take it,” said 
(See STEEL LOAN, Page 12, Col. 1) 
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Willys A ppoints 
Capital Aide 


TOLEDO.—Franklin B. Reybold, 
who resigned his commission as an 
Army colonel in 1946, has been ap- 
pointed Washing- : 
ton representa- 
tive for the Wil- 
lys-Overland Mil- 
itary Sales divi- 
sion, it was an- 
nounced last 
week by William 
J. Wade, director 
of the division. 

Since his resig- 
nation from the 





ington Automotive Trade Assn. Left to right, top row: Max Dinkin, Mitchell Herson, Russel 
Klopfer, Earl O. Baker and Carl Hoskinson. Bottom row (left to right): Dick Murphy, show 
manager, wearing the same battered felt he wore at the first auto show he managed in 
1931 and has worn, as a lucky headpiece, at every show since; Tom Wheeler, chairman of 


the show committee; Bill Emerson, president of the WATA, and Mike Murphy, assistant 
show director. The show is scheduled for the week of Feb. 17-24. 


Chicago Show Heads Hope 
For Record ’51 Attendance 


By Pete Wemhoff 


Editor, Automotive News 


yt space already sold out, the 
1951 Chicago Automobile Show 
(Feb. 17-25) is expected to top last 
year’s record attendance of 478,000 


stores will cooperate with the auto 
| show for the first time by providing 
clothes for the suburban queens, 
who are selected each year from 
| Chicago areas. 
He disclosed that the 150,000 
square feet of exhibition space in 


persons, auto executives were told Chicago’s International Ampi- 
an cecvees Saat wees SF James F. theater already had been con- 
McManus jr., show chairman. tracted for as follows: 95,000 


In the first “Carrying-Coals-to- 
Newcastle” meeting of its kind, 
top Chicago Automobile Trade 
Assn. officials carried their show 
message to about 75 sales, adver- 
tising and public relations offici- 
als representing all the car 
makers. 

Noting that U. S. government 
officials and auto manufacturers | pate in a safety slogan contest. 
agree that the Chicago show should; The best slogans in the opinion 
be held in 1951, McManus declared | of the judges will be displayed at 
that the industry expects sufficient | the auto show. 
new cars in the first half of next} 
year to warrant intensive selling. | 

. « 
NAC MANUS revealed that Chi- 
+"1 cago’s State Street department 


square feet for autos; 40,000 for 
trucks and 15,000 for accessories. 
Ed Cleary, manager of the CATA 
/and the show, revealed that Mayor 
| Martin H. Kennelly has proclaimed 
|the week of Feb. 17-25 as Traffic 
|Safety Week and announced that 
students of Chicago public and 
parochial high schools will partici- 





” + * 
RIZES will be awarded in the 
form of U. S. Savings bonds, 
with $100 for first, $50 for second, 





and $25 for third in each division. | 


carry price tags 3.2 percent higher,| of GM’s Moraine Products division.}army, Raybold ~ye 
and Buick is negotiating for a prime Klingler became Pontiac chief | has been an in- 7 =. Ieee 
contract to make tank transmis-| Oct. 23, 1933. Under his leader- {dustrial and sales engineer in 


| Washington. During World War II 
he served with headquarters of 
both the Army Ground Forces and 
Army Air Forces, and was attached 


ship, production increased from 
around 80,000 a year to an antici- 
pated 460,000 cars for 1950. The 
division has already shattered 


|sions for the U. S. government. 
| At a press preview of the new 
|models here Thursday, Ivan L. 








| Wiles, Buick general manager, ex-| 1949’s record output of 321,000 |to operations, plans and _intelli- 
| plained that the price increases! cars. |gence headquarters of the Air 
|would range from $45 on Specials| Born at St. Clair, Mich., July 5,!Force in the China-Burma-India 


1889, was a member of | theater. He was graduated from the 


'U. S. Military Academy in 1935. 


Klingler 


(Continued on Page 41, Col. 3) 


to $127 on higher priced models. 
The public won't see the cars until 
next month. 

The price of Dynafilow will 
main unchanged. 

Production during the first three 
{months of 1951 is scheduled at 
| 39,000 per month, Wiles said. In 
the first quarter of 1950, a total of 
123,000 cars were built (an average | 
of 41,000 per month). 

Wiles said the $45 increase on 
Buick Specials would not restore 
the amount of three price reduc- 
tions put into effect since Feb- 
ruary, 1949, 

“These price increases,” he added | 
also, “do not recover all the cost 
increases which already have been} 
experienced with the 1951 models.” | 

Wiles revealed that Buick is| George M. Slocum Plaque Unveiled— 
carrying on its negotiations for a| Civic leaders, as well as automotive executives, were present Dec. 7 at the dedication of 
war contract with the Detroit Tank | the George M. Slocum Memorial Plaque at the Grosse Pointe (Mich.) Yacht Club. The 
Automotive Center. It is believed plaque, donated by friends of the late publisher of Automotive News, was unveiled by 
that the contract would be a size-| Mrs. George M. Slocum following an invocation by the Rev. Frank Fitt, D.D., of the Grosse 
able one. Pointe Memorial church. Left to right, facing the plaque, are Harvey Campbell, executive 

Wiles recalled that during World | vice-president of the Detroit Board of Commerce; Henry T. Ewald, president of Campbell- 
War II, Buick made more than $1) Ewald agency; Mrs. Slocum; Leo Fitzpatrick, radio executive who headed the memorial 

(Continued on Page 42, Col. 1) | drive, and H. Lynn Pierson, president of the Detroit Harvester Co., who introduced Dr. Fitt. 
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\ GREAT many dealers are look- 
‘% ing forward with extreme in- 
terest to the dealer-factory rela- 
tions clinic to be held at NADA’s 
Miami convention. They hope it 
will bring about better contracts 
immediately. While many speeches 
have been made at national and 
state conventions for the last 40 
years urging contract improve- 
ments, this is the first time in the 
history of the trade that it has 
been offered for general discussion. 


I hope a great many of the 
top factory executives will be 
there. In fact, a great many deal- 
ers have urged that they take 
part in the discussion, I am sure, 
if they are speakers or specta- 
tors, they can’t help but be in- 
fluenced by the earnestness of the 
dealers who propose change. 

A lot of other dealers feel that 
it should be a closed session for 
fear that factories will retaliate 
against those dealers who propose 
change. Of course, I am familiar 


that not only this year, but in other | 


years, dealers who have advocated 
contract change have not had their 
contracts renewed. I am sorry. It 
is not good. It is not safe. But it is 
in line with history, Changes, im- 
provements and advancement have 
always resulted in casualties for a 
few. It seems necessary to sacrifice 
individuals for progress. 
+ * * 


Fair to Both 


pus shouldn’t be so in contract 
negotiations in this enlightened 
world, Neither should personalities 
enter into the picture. The ques- 
tion must be decided eventually on 
business philosophy and on eco- 
nomics. Manufacturers, as well as 
dealers, must seek the answer. 


I have advocated a performance 
contract for many, many years, and 
I am sure I will live to see the day 
they will become universal. That’s 
the type of contract that is good 
forever. Such a contract is good 
to will and to inherit, so long as 
the operation lives up to the per- 
formance stipulated in the contract. 
It isn’t very difficult to stipulate 
a performance that will be in keep- 
ing with the changing times, as 
well as exceedingly fair both to 
dealer and to manufacturer. 


In advocating contract reforms, 
I have been accused of being a 
factory baiter. While my direct 
interest has always been with the 
retailers of automobiles, I fully 
recognize the necessity of a con- 
tract that is equally fair to the 
manufacturer. 


Some of my best friends are 
manufacturers’ executives. I have 
known many for a lifetime. I ad- 
mire their achievements. I don’t 
envy them their high salaries. They 
earn them. They have not been so 
fortunate in the past as it may 
seem, They have to live up to their 
high incomes. It is a pressure job. 
Many of them have died young. 
Some of them actually passed on 
in need. One of them, who recently 
died, became a hearing-aid retailer 
to produce the necessary income to 
keep his family going. Another 
one’s wife supported the family by 
Selling insurance after her husband 
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Dealers tell me 


By John 0. Munn 





|stepped down from a yearly salar 
|of over the six-figure mark. 


|More Effective? 

| big difficulty, however, in 
getting a fair contract is the| 
|history of the industry. Manufac-| 
|turers have grown up with a tech-| 
nique of administration based upon | 
the present form of contract. The} 
cancellation clause, or the yearly} 
renewal clause, has _ developed | 
throughout the years a technique 
of coercion: “You do it, or else.” 
I think many manufacturers’ exec- | 
utives fear the loss of this potent | 
weapon. 

I am sure, however, in revising 

| the contract they would find the 

gentle art of persuasion even 

more effective. A contract that | 
better divides the risk of doing | 
business would make dealers | 
really and truly partners and de- | 
velop a bulwark of strength in 
this industry that would butress 
it against all future eventualities. 
We talk about the historic dis-| 
;count. We can well talk about the) 
traditional contract. The present | 
contract is a tradition running back | 


| . 2 -« | 
| 
| 


| 
| 
| 





tion. It is a good thing. But we} 


should stop and question it ONCE | 3+ the annual dinner meeting last week. Left to right are John Reising (Nash), vice-presi- a 
dent: Erdie Turner, reelected secretary; J. E. Bayne, general sales manager, Lincoln-Mercury, 

It was a tradition in the early principal speaker; Jack Tranter (Ford), president; C. Dabney Thomson (Dodge), retiring 
years, too, and the law in many president, and Clifford Jacobs (DeSoto), reelected treasurer. CADA's board of trustees for 
communities and states, that auto- | j95) consists of Joseph H. Albers, J. E. Attaway, D. A. Bennett, C. L. Bernens, Wade Burns, 
mobile drivers as they approached Charles Coler, George Hagen, William Heil, Howard Hively, Harry Hocks jr., Ray Rawers, 
horse and carriage would have to/, ¢. Schain, Robert J. Thaler and C. Dabney Thomson. 


in awhile. 


lead the horse around their cars. 
Of course, we dropped that tradi-| 
tion early. 


* * * 


Not Recognized 

HEN automobile contracts were 

first offered, there were 200) 
manufacturers. They were offered 
by counties or by communities. 
There were practically no owners, 
and the principal investment re- 
quired by a dealer was the deposit 
the contract required of so much 
a car. Incidentally, the dealer de- 
posits in those early days went a 
long ways to finance the automo- 
bile manufacturer. 

But now times have changed. | 
Automobile dealers are not only 
required, but need, to have as 
much money invested in service 
facilities as the manufacturers 
have in productive machinery. 
The automobile dealer is faced 
and will in the future face a 
larger payroll each week than the 
automobile manufacturer. Keep- 
ing 50,000,000 cars on the road 
will require more manpower than 
the 5,000,000 that will be produced 
in normal years in the near 
future. 

This change of the situation has 
not been recognized in the con- 
tract. I am sure that the basis of | 
most of the difficulty in the auto- 
mobile retailing business is this 
lack of mutuality in the contract. 

There would be no reason, nor 
profit, in shipping cars outside of 
one’s territory. The problem of 
dealer expansion would be aca- 
demic because, with a _ perpetual 
contract, a dealer would want to 
go further than even the factories 
now insist in providing facilities 
for owners. The problem of over- 
production would be taken care of. 
The factories would either share 
in the loss of its misjudgment of 
the market capabilities, or the deal- 


er could refuse to take them. 
7 * + 


Beacon Light? 
." IS this overproduction that has 
caused the failure of so many 
dealers in the past. For instance, 
more than one-third of the dealers 
failed in 1931. That statement is 
from NADA records. It was com- 
mon occurence that 25 percent of 
the dealers went into bankruptcy 
every year, even in normal years. 
We can’t afford to let this happen 
again. 

It is not only the heartbreaks 
and the anguish caused to dealers, 
but there would be wails to heaven 
independent 
(See MUNN, Page 41, Col. 1) 
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CINCINNATI. 
| pens in 1951—whether we build and 
| sell more cars than are scheduled 
or less—I think 
the automobile 
business can look 
forward to a good 
year,” Joseph E. 
Bayne, Lincoln- 
Mercury general | 
sales manager, 
said here last} 
week. 
Speaking at the | 
annual meeting of 
aie the Cincinnati| 
Joseph E. Bayne Automobile Deal- | 
ers Assn., Bayne said two main | 
factors—supply of materials and | 


| 





Two Groups C 





40 years. I don’t underrate tradi-| A# Cincinnati Dealer Dinner— 


The Cincinnati Automobile Dealers Assn. pr 





They Lead Idaho Dealers— 


“Whatever hap- ,amount of demand 
|automobile production for 1951, 


on how 


| But Points to Uncertainty .. . 


Bayne Sees Good Year Ahead 


will determine certain of is uncertainty itself,” he 
| said. 

Bayne said a third factor is the | _ But whatever the future brings, 
possibility that the government | Bayne said he believes the ma- 
would call an end to output, “but | jority of dealers are prepared to 
we do not foresee this at the | weather almost any storm. 
present time.” | “Dealer operations are poe 
If the supply of materials be-|Sh@Pe than ever before and dealers 

7 llong ago forgot where they kept 
comes scarce, however, the same the red ink bottle.” he said. 
curtailment would be accomplished, | Tt has been estimated, he said, 
wa 73 — ithat car production schedules may 

Bayne would make no predictions |}, 95 to 30 percent lower in Jan- 
many cars would be made /yary because of steel shortages. 
next year because of the great un- | Bayne said President Truman’s 
certainty prevailing. He said plans|,;+mament program will bring other 
made one day would be obsolete .yt-pbacks sooner than expected, 
the next. lbut it is not yet known how ex- 

“The only thing we can be really |tensive they will be. 

7 . Tin, nickel, zinc, aluminum, cop- 
per, rubber and cobalt are already 
‘under restrictions. He said the full 
leffects of even these curbs were 
not yet known. 

Besides changing specifications, 
| such as substituting cast iron for 
aluminum in pistons, Bayne said 
some of the glitter could be 
knocked off cars. 

Bayne said the industry will pro- 
duce as many cars as it can, “but 
we are not going to make vehicles 
which you cannot sell.” He said 
he feels there will be a market for 
some time for every car produced. 

Discussing Regulation W, Bayne 
said it may turn out to be the 
| Jesser of several evils. He said it 
is a more comfortable harness 
| than higher taxes or rationing. 
| Bayne said this is a time for op- 
timism and clear-headed thinking. 


hoose Leaders 


esented its new officers and trustees for 1951 








Detroit Dealers 


Cancel Plans 
For 1951 Show 


DETROIT.—Detroit dealers have 
dropped plans for an early 1951 
auto show, according to the Detroit 
Auto Dealers Assn. 

Paul Graves, DADA manager, 
officially announced at the group’s 
lannual meeting last week that the 
proposed exhibit had been cancelled 
because of war conditions. 

At the dinner meeting, attended 
by several hundred members and 
their wives, who were invited for 
the first time, Charles Dalgleish, 
president, announced that last sum- 
mer’s outdoor auto show attracted 
over 50,000 paid attendance. The 
show was held in conjunction with 
|the Motor City golf tourney, which 





Officers of the Idaho Automobile Dealers Assn. elected at their convention in Boise are; was also sponsored by DADA. 


(left to right): Jack Blair, Pocatello, vice-president; Loren Maxwell, Boise, president; H. C. 
Seeber, Kellogg, retiring president, and Leon 
| 


Loan Curb Discriminates, 


Idaho Parley 


BOISE, Id.—Federal controls on 
car financing are discriminatory, | 
delegates to the annual convention | 
of the Idaho Automobile Dealers 
Assn. have been told. 

Charles Freed, -Salt Lake City, 
secretary of NADA, told the 250 in 
attendance that Regulation W 
should “cover all classes of people, 
and not just the wage earner who 
buys an automobile on a monthly 
basis. It should also cover the per-| 
son who can afford to pay cash for 
his car.” 

Freed also told the delegates 
that the nation is faced with a 
greater transportation problem 
than at the start of World War 
Il. He said the average age of 
all cars today is 8.5 years as com- 
pared to 5.5 years in 1941. 

Two resolutions were adopted. 
The association resolved to work 
with NADA for modification of, 
Regulation W, and to seek a re- 
duction in Idaho highway fatalities, 
which increased 32.5 percent during | 
the first 11 months of 1950. | 

Loren Maxwell, of Boise, was} 
elected president; Jack Blair, Poca- 
tello, vice-president, and Leon 
Weeks, Boise, secretary. 

Martin H. Cochran, New York, | 
partner in the John W. Stokes Co.,| 
discussed tax laws affecting the 
auto dealers. 

“The sudden change in the war 
has completely changed the tax 
picture,” Cochran said. “I feel 
doubtful that we will have an 
excess profits tax for 1950. Today 
is not the time to change from | 





Five new directors were elected at 
the meeting. They are: Gus Lapp 
(DeSoto), Dick Cott (Dodge), Ray 


Weeks, Boise, secretary. 


|Dembowski (Kaiser- Frazer), Bill 
|/Wilson (Packard) and Bob Clark 
| (Pontiac). 
Directors reelected are: George 
Declares 'R. Lawson (Buick), C. E. Paulin 
(Cadillac), S. T. Hanson (Chev- 


rolet), C. H. Bliss (Chrysler), Dan 

or to a corporation. Find out first |Courtney (Ford), Harold A. Spicer 

what the tax collector will take.” | (Hudson), Ted Grace jr. (Lincoln- 

Panel discussions on dealership | Mercury), Charles Dagleish (Nash), 

problems were conducted by F. W.|W. P. Whyte (Oldsmobile) and D. 
Douglas, Twin Falls. P. Murphy (Studebaker). 

C. P. Williams, Englewood, Calif.,| The 1951 slate of officers will be 

(See IDAHO, Page 12, Col ichosen at a meeting Dec. 27. 


On the House .. . 


Look for some more major changes in one of the GM car divisions 
soon. ... The recent elevation of Harry Klingler and S. E. Skinner 
to the GM high command appears to be a measure to assure un- 

interrupted efficiency under a defense-civilian econ- 
omy. ... A Chevrolet dealer tells me the factory 
has earnestly requested dealers not to give cash, 
gift certificates or expensive merchandise to any- 
one employed by Chevrolet, or their families, at 
Christmas time... . 

Detroit Auto Dealers Assn. staged its biggest 
midwinter meeting last week, with wives in- 
vited for first time. Manager Paul Graves an- 
nounced DADA has given up its auto show for 
1951, due to war conditions, but congratulated 
Chicago dealers (whose officers were present) 
for carrying through with theirs in February. 

Wemhoff . . Claude Klugh is celebrating his 25th year 

as manager of Pennsylvania association. .. . 

With Michigan playing in the Rose Bow! this winter, Slim Barnard 
figures there’ll be “a lot of top executives out in Southern California, 
combining business with pleasure” come Jan. 1....A Chicago dealer 
has resumed his scare advertising, warning in postcards that “auto 
production will be curtailed and may even be rationed.” He must be 
having trouble with model cleanup. Florida association has 
renewed contract with W. J. Steed, general counsel... . 

. . . Merry Christmas and Happy New Year! 

-Pete Wemuorr, Editor, 
AUTOMOTIVE NEws 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. | 2. A fair profit to 
the dealer on every used vehicle accepted in partial re for a new 
car or truck. 4 3. Every doliar of gasoline tax collected by state or federal | 
governments applied to the building and maintenance of highways. 4 4. The 
elimination of governmental and bureaucratic controls over this industry. 
4 5. A return to the precepts of independence and the rewards of applied | 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








Role of Auto in U.S. Economy 
Is Often Misunderstood 


A VTOMOSILES are desired as well as needed. That leads 
to confusion in the minds of many people. They are 
inclined to list things that give them pleasure as expendable. 


In normal times, that wouldn’t matter so much. But 
these times are far from normal. 


There is, however, one certainty amid all the confusion. 
And that is the need for auto men, in all branches of the 
industry, to point up the fact that the automobile is an 
essential part of life in America. Try to imagine the U.S. | 
without cars. We’d be back in the horse-and-buggy days, | 
and it wouldn’t be funny. 


Eventually, this fact makes itself felt of its own weight. 
But if the industry waits for events to prove the need of | 
automotive transportation, as events did during World War | 
II and will again, there will be great dislocation and con- 
siderable suffering in the muddling-through process. 


It’s poor policy to wait until you are hit over the head 
before telling your side of the story. 
This could easily happen during an emergency period | 
when confusion rules the day. 
As things look now, it appears that we will be in a near-| 
war economy for years. 
And those who are somewhat removed from the pro- 


ductive processes, which nevertheless support us all, are 
inclined to overlook the fact that humans can’t eat guns. 


We may need plenty of them to defend ourselves, and 
business will produce them, but the fact remains that it will | 
be the civilian economy that props up the war economy. 


| 





Price Facts of Life | 


ey AeeaTtON talk of rolling back auto prices is un-| 
realistic, unless materials’ prices and wage levels are| 


rolled back to the same period. | 


Capital reports said last week that autos would be singled 
out for selective controls. While the industry grants that 
it plays a predominate role in the economy, it points out 
that it just isn’t sensible to talk of holding auto prices un- | 
less the ingredients are under similar restraint. 
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Forum 


Evrror’s Note: Herewith is one 


of a series of articles written | 


especially for Automotive News 


by general sales managers of the | 


various auto companies and di- 
rected at dealers and their prob- 
lems. 


By L. W. Smead 
General Sales Manager, Ford Div 
S WE draw near to the close of 
1950, the men and women of 
the automobile industry have a 
great deal to be thankful for. 
Looking back over the year, we 
|can be thankful for the largest vol- 
ume year in the 
industry's history. 
About 7,850,000 
cars and trucks 
will be manufac- 
tured and sold 
during the 12 
months ending 
Dec. 31, 1950. 
These cars and 
trucks have been 
sold profitably by 
the factories and 
by the dealers. 
Workers in the factories have 
received the highest wages and 
greatest benefits they have ever 
known, while dealers’ employes 
have likewise benefitted by this 
large, profitable volume, 
The public also has benefitted by 


H. ibeing able to replace older units 


with new ones of a greater quality 
and at fair prices; prices much 
lower, relatively, than many other 
items in the family budget. 

+ * * 


HESE accomplishments were 
made possible by the great 
teamwork between all departments 
of the industry, including manu- 
facturing, engineering, purchasing, 
suppliers and dealers. 

Now how about 1951? The news- 
|papers are full of disquieting news 


|Production schedules planned yes- | 


'terday must be revised today, based 
on new developments. 


Government orders, limiting the 


use of copper and aluminum and 
other critical metals, will have an 
important bearing on the number 
of new cars and trucks that can 
be built. Chrome and nickel will 


soon be added to the shortage 


list. 
But the automobile dealers of 
America can be sure of one thing 
the factories are going to build 
every car and truck they possibly 
can and will use every bit of the 
|ingenuity they possess to keep pro- 


‘duction lines going at the highest | 


possible rate. 
But whether the automobile in- 


|dustry builds 6,000,000, 5,000,000 or | 


4,000,000 or less cars and trucks 
during 1951—and the only thing we 
can be sure of is that production 
will be less in 1951 than 1950—the 
automobile dealers are in the best} 
|position of any retail business to} 
make a profit in 1951 that will give 
the dealer an adequate return on} 
his investment. 


* 
T 
about the automobile 
It will always be with us. 


* + 


business. 


YHERE is nothing temporary | 


Motor | 
jtransportation goes to the very roots | 
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‘Recalling the Beacon .. - 


This is an open forum tor the discussion of any subject of interest to our 


readers, 
jetters but you may sign your name 
used, 


if you so request 





and your letters are welcomed. 
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... And Its Demise 


Regarding the Beacon car, does | 
not the inquirer refer to the Con- 
tinental Beacon (companion car to 
|Ace and Flyer) made during 1933 
j}and 1934. 

I am sure that many of the old 
Duranters and De Vaux boys will 
irecall it as having stepped 
some of their shoes. The car, a 
| product of Continental Motors, did 
|not die for want of quality, but, 
iI am told, that it was just one of 
{those depression circumstances. 

The only Continental executive 
|whom I have had the fortune to 
have known was Arthur L. Din- 
neen, at one time dealer represen- 


into | 


|motor transportation to 


of our national economy. Family |tative for one-half of the country. 
cars go with the American way of| [| think that the Ace and Flyer 
living. We depend upon motor/saw only one model year, but a 
transport for food and clothing, for | few improved Beacons came out 
|amusement and pleasure, and as a|before a strike halted production 
|means of going to and from our | and they never resumed production. | 
jobs. Automobiles and trucks are|The above Dinneen was my sales| 
not a luxury but a necessity to the} manager when I sold cars for a 
American way of life. local dealer several years after his 
Americans literally must have|Continental career.— Ropert -S. 
live. If|Lyncu, Allied Motors 
trucks were eliminated completely, | Frazer), Rockford, Ill. 
starvation would face our great * * 
population centers of New York, Dregalla 
(See FORUM Col, 1) 


I believe Mr. has 
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25 Years Ago ee 


The Big Story 


Bootlegging across the Canadian border was a two-way business 


in 1925. Untold gallons of prohibited alcoholic beverages were smug- 
gled from Canada into the U. S. Many automobiles engaged in this 
illicit business were seized by customs Officers. 

Dealers claimed that some officials on both sides of the border 
were privately selling these cars. The Department of Customs agreed 
and fired several officials. 

From the files of Automotive News. 





(Kaiser- | 


in | 
‘mind the smallest of three auto- 


|mobile series brought out in 1933 
|by Continental Automobile Co., di- 
| vision of Continental Motors Corp., 
Detroit. These three models were: 
“The Beacon” (4-cylinder); “The 
Flyer” (6-cylinder); “The Ace” (6- 
cylinder). 
Continental cars were introduced 
jat the National Automobile Show 
held in New York City, Jan. 7, 1933, 
and production was stopped in 1934. 
-~Homer D. Brown, Newark, O. 
* * 


* 

The “Beacon” was made by 
Continental Motors in the old De 
Vaux plant in Grand Rapids, 
Mich. Continental had taken over 
| this plant in payment for motors, 


etc., which it had manufactured 
for DeVauzx.—CavL PorcHeE, 
Porche Motor Co., (Pontiac- 
Buick), 


Houma, La. 
* * * 


I had the contract for Beacon 
during 1933, receiving about 40 cars. 
. It was a very durable full-size 
small car and occasionally I see 
one in operation.—Harry C. Warp, 


|Colonial Motors, Orlando, Fla. 
ok * o 





sig a. 
few days 
Lincolnton, 


saw one in operation a 
ago.—JoHN K. CLINE, 
N. C. 
* * + 
... We have a 1933 Beacon sedan 
jin our possession at the present 
| time. 
The Beacon was manufactured 
|by Continental Motor Co. There 
|were about 500 manufactured and 
|that was in 1933.—Roy CoopeRMAN, 
| Automobile Sales Co., Chicago. 
| - * ” 
| Auto Maniacs 
| Will you kindly furnish me with 
|the name and address of the head- 
|quarters of Auto Maniacs.—F. P. 
| Sewet., Lubbock, Tex. 
Epitor’s Note: Write Harold 

Mayer, executive-secretary, Auto 
Maniacs of America, Stockbridge, 
Mich. 


' 





Men 1Y (hnistnas, Grandma...we came mn our new FL VYMOUTH /” 











Eprror’s Note: Here is another 
in a series of articles written 
especially for Automotive News by 
Ned Jordan, famed in the auto 
industry for the car he built 


(1916-1981) and the words he 
wrote about it. 
If old St. Peter ever phones to 


say: 
“Hey! Will you tend gate on Judg- 
ment Day?” 


There’s one guy I know .. . not 
two or three, . 

That I’m plumb sure I’d let in 
free. 


AUTOMOTIVE 


It’s the lad who writes 
advertising. 


Cadillac 


sunenee he must be the happiest 
copy writer in the world. To an 
admiring fan on the distant bleach- 
ers, it might appear to be the easi- 
est job in advertising, but I well 
know that it is far from that. 


I have witnessed the easy grace 
with which Carl Hubbel struck 
out three great American League 
bombers in a row , , . Simmons, 
Ruth and Gehrig ... but that 
was the event of one day. James 
R. Adams has been sounding the 
quiet symphony of Cadillac for 
over 20 years. 

To Jim Adams, the Cadillac is 
not an automobile. It is the ex- 
pression of an ideal, almost a way 
of life. Long ago it ceased to be 
just a car. Now it is a symbol of 
many things to many people. In 
every earnest line that he writes 
is the conviction that he is de- 
scribing something which can 
change a family’s entire outlook, 
add to the enrichment of life and 
gratify that end toward which we 


are all striving. 
* * * 


A Little Better 


NEWS, DECEMBER 


| 
| 
| 











FLAMM 6 vse s 
The “U. 8. Long Distance,” built 
in 1902, held two gallons of gas 
and four gallons of water. 








a product which he likes to think 
of in the same terms of respect 
with which most people regard the 
Cadillac car. His is not a vision of 
perfection. He is merely obsessed 
with the idea that if he tries ear- 
nestly enough he can _ produce 


eS in America there| something the world needs that is 
is a happy man who is making} a little better than anything of its 
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kind that has ever been made be- 
fore. 

Since it is an honest expression 
of his own ideals and experience 
he may look forward to a gratify- 
ing future. It is the simple stories 
of men like that which typify the 
spirit of American progress. Such 
men are our real heroes. 

When Henry M. Leland, who 
built the first Cadillac over 50 
* years ago, left the famous Brown- 
Sharpe works in New England 
and came to Detroit to found the 
Leland-Faulkner Co., he was hap- 
pily dominated by a fundamental 

obsession. 

He insisted upon the highest at- 
tainable standards of micrometric 
accuracy in every part that he 
made. As a boy he had been ap- 
prenticed to the finest mechanics, 
skilled in precision workmanship, 
necessary to the accuracy of the 
fine instruments they made. 

* * . 


Inspired by Whitney 
Younes Leland had been inspired 
by Eli Whitney, who was the 
first man to demonstrate that ac- 
curately designed and machined 
parts could be made identical, in- 
terchangeable and replaceable. 
Whitney had contracted with the 








One motor and minimum wiring 


assure top performance of ffydro-fectric window controls 


All windows as well as the front seat, hood and rear deck can be operated by 
one Hydro-Lectric power unit. 


This means less wiring and fewer parts and assures greater freedom from service 
troubles. And, the one motor is installed in a location where it is protected 
against operating failure caused by rain or snow. 


The Hydro-Lectric system—developed by Detroit Harvester—has proved its 
dependability in millions of hours of operation. 





PLANTS: 


Hydro-Lectric 
Systems 


Convertible 
Tops 


DETROIT ° 





Side Delivery 
Rokes 


2550 GUARDIAN BUILDING, 


YPSILANTI 


DETROIT, 


TOLEDO 





Window Channels and 
Regulator Assemblies 


ZANESVILLE 


Automotive 
Hordwore 


DETROIT HARVESTER COMPANY 


EXECUTIVE OFFICES: MICHIGAN 


Contract 
Production Parts 


Power 
Take-Offs 





government to produce and deliver 
10,000 rifles. 

Congress, knowing nothing of 
manufacturing by his new method 
became impatient, threatened tc 
cancel the order, while Whitney 
was preparing his tools. Whitney 
went to Washington, assembled, 
disassembled and reassembled 10 
rifles before the committee’s eyes 
He was the man who taught Seth 
Thomas how to make low-priced 
time pieces through standardization 
of parts and quantity production. 


Such ideals of precision could 
not be easily realized in the hurly 
burly of the early automobile in- 
dustry, when the Leland-Faulk- 
ner Co, was making parts for the 
pioneer builders, but when Pete 
Steenstrup, sales representative 
for Hyatt Roller Bearings, found 
he could not convince Henry M. 
Leland with sales talks about the 
superiority of his product, he 
wired for Alfred P. Sloan jr., an 
engineer with ideals, and head 
man of Hyatt, to come to Detroit. 


To this writer, the picture of that 
meeting of two men of character, 
Leland and Sloan, studiously meas- 
uring those bearings for micro- 
metric accuracy, should be painted 
by an artist who could convey the 
prophetic spirit of the event which 
positively shaped the future of a 
great industry. 

If truth and accuracy are basic 
factors in a religion which leads 
to success in any field, those men 
firmly planted the seed in the auto- 
mobile business. 

7 * 


Forward Step 


T WAS inevitable that Mr. Leland 

would build a car of his own, 
and he gave it the good name... 
CADILLAC. Members of the So- 
ciety of Automotive Engineers will 
tell you that the greatest step for- 
ward ever made in the industry 
took place when four Cadillacs 
were shipped to London, disassem- 
bled, the parts thrown into piles, 
and then reassembled perfectly, to 
win the coveted Royal Dewar Tro- 
phy, symbolical of the greatest ad- 
vance yet made in automobile 
manufacture. 

That achievement made quantity 
production of standardized parts 
possible and the industry rapidly 
moved into the volume output 
period. 

That fine regard which thinking 
men accord to things which bear 
the hall mark of integrity now 
brought international distinction to 
Cadillac, Now it had become “The 
Standard of the World.” 

One day, in an hour of inspira- 
tion, Theodore MacManus wrote 
that now historic advertisement 
entitled “The Penalty of Leader- 
ship.” For many years the writer 
has listened to the comments of 
ordinary men upon that master- 
piece, not without amusement. 

One might, at times, conclude 
that Moses must have booted the 

ball because he neglected to put 
more “SELL” . . . more “Come-on” 
for the coupon or the catalog... 
into the greatest piece of copy ever 
written ... “The Ten Command- 
ments,” or that Abraham Lincoln 
missed the boat when he failed to 
make a bid for an immediate order 
when he scribbled that second best 
piece of copy on the back of an 
envelope, enroute to Gettysburg. 
* = * 


On Sincerity 

HERE is a kind of miracle 

magic in an honest idea or a 
product founded upon sincerity, 
which seems beyond the capacity 
of unthinking men to fully under- 
stand or explain. To appreciate the 
inherent power of integrity a man 
must have much of that ingredient 
in his own character. 


No wonder James R. Adams 
receives voluminous fan mail, not 
only from owners who are proud 
because the original ideals of the 
man who built the first Cadillac, 
have been safeguarded for more 
than 50 years ... or from those 
who have not yet become owners 
but hope to own a Cadillac some 
day. 

Most significant of all are the 
letters he receives from those ad- 
mirable people who read into the 
lines of his copy a simple sermon 
about an ideal which has _ stood 
firm ... genuine and true, against 
the fluctuating tides of a some- 
times muddled world. It is enough 
for this writer that I am able to 
pay this belated tribute to a man 
who gave him inspiration 40 years 
ago ... Henry M. Leland. 
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City Defense Aid— 


Rear interior view of the new Chrysler am- 
bulance unveiled last week for civilian defense 
officials. Rear seat folds forward into the floor 
to accommodate two full-size stretcher cots. 
One-half of the rear seat can also be folded 
out of the way to accommodate one stretcher 
and provide seating space for an attendant in 
the rear passenger compartment. When not 
needed, the stretcher cots fold into a small 
packet, to make the car available as a com- 
fortable six-passenger sedan for patrol or 
other administrative uses. 


War Problems 
To Be Stressed 
At NADA Parley 


MIAMI.—How to keep transpor- 
tation rolling without interruption 
in the event of a national emer- 
gency will be one of the principal 
problems to be discussed at the 
annual NADA convention, Jan. 7-10, 
at Miami and Miami Beach. 

“In view of recent international 
developments,” said J. ®axton 
Lloyd, of Daytona Beach, Fla., gen- 
eral chairman of the 1951 conven- 
tion committee, “it is highly im- 
portant that America’s automobile 
dealers start doing some long-range 
thinking and planning. | 

“The automotive industry is a 
vital part of national defense and 
the time has come for us to seri- 
ously consider this phase of the} 
industry. In view of the growing | 
international crisis, we have selec- 
ted as the convention theme, ‘Auto- 
mobile Dealers Serving America.’” 

Ray Chamberlain, convention and 
exhibition manager, now in Miami 
to complete arrangements, said 
that reservations are unusually 
heavy and predicted an attendance 
in excess of 10,000 dealers and their 
wives. 

Principal speakers at the con- 
vention will be Sen. John J. Spark- 
man, Alabama Democrat, and Dr. 
Norman Vincent Peale, pastor of 
America’s oldest Protestant church 






Bo 2s AUTOM 
Olds Promises 
Fair Replacement 


Parts Distribution 


LANSING. — Oldsmobile will do| 
all within its power to see that} 
vital replacement parts are dis- 
tributed equitably to Oldsmobile 
dealers and to keep to an absolute 
minimum the amount of time that | 
customers’ cars may be tied up for'| 
lack of parts, General Manager S. | 
E, Skinner assured the Oldsmobile | 
|Dealer Council at its recent session 
jhere. Twenty-three dealers repre- 
/senting all parts of the U. S. at- 
|tended the twa-day meeting. 
Shortages and threatening short- 





materials because of the interna- 
tional crisis make it more difficult | 
to fill the abnormal parts orders 


Therefore, he said, all parts or- 
ders are being carefully screened | 
at Oldsmobile and parts are being | 
ishipped on the basis of dealer) 
| usage. 

Attending the council meeting | 
were the following Oldsmobile | 
dealers: 
| J. C. Christopher, Amarillo, Tex.; 
Ray N. Clemens, Dubuque, Ia.; C. 
E. Cooper, Decatur, Ill; O. W. 
Davis, Kansas City, Kans.; George 
C. Dewar, Homestead, Pa.; W. A. 
Dolan sr., Worcester, Mass.; Harry 
C. Dowson, Denver; Orrin B. Hayes, 
Kalamazoo; A. L, Ingalls, Dallas; 
T. Irving Johnston, Trenton, N. J.; 
Hess Kline, St. Paul; Kenneth Koch, 
Chillicothe, Il. 

David H. Logan, Portland, Ore.; 
Irvin B. Newburg, LaCrosse, Wis.; 
C. A. Olmstead, Arlington, Va.; Lee 





Speights, Glendale, Calif.; E. W. 
Tobey, Indianapolis; E. E. Tun- 
more, Buffalo; C. G. Vogell, Co- 
lumbia, S. C.; Harvey Warwick, | 
West Palm Beach, Fla.; C. F. 
Welch, Pine Bluff, Ark.; D. C.| 
Wible, Conneaut, O., and L. A. 


| Wise, Berkeley, Calif. 


ATAM Officials 
Get Ready for 
Jan. 6 Meeting 


CHICAGO.—Directors of the Au- 
tomotive Trade Assn. Managers 
convened here Dec. 9 to perfect the 
program for the ATAM midwinter 
meeting. set for Jan. 6 at the 
Roney-Plaza hotel in Miami Beach. 

The one-day meeting next month 
will precede the opening of the 
annual NADA convention. 

Walt R. Hamer, Columbus, O., 





in New York City. 
+ * 


NADA Executives Review 
Reg. W, Price Controls 


CHICAGO. — Threatened price 
controls and effects of Regulation 
W were discussed here last week 
by NADA’s executive committee. 

A spokesman for the committee 
stated, however, that the meetings 
were not held to take action on 
either credit or price controls, both 
of which are being handled at 
Washington headquarters. 

Uniform opposition of dealer 
members to the 15-month limit on 
paym@mts for automobiles was re- 
ported to the group here. From | 
rgturned questionnaires, the com- | 
mittee received evidence of the| 
harm being done to dealers. 

Headed by Fred L. Haller, presi- | 


dent, the committee reviewed plans 
for the Jan. 7-10 convention at 
Miami Beach. Predictions were 


made that the event will draw the 
largest attendance in NADA his- 
tory. 


Civil Defense Support 


president of ATAM, said that a 
major subject to be discussed at the 
Miami Beach meeting will be the 
handling of local and state associ- | 
ation conventions. 

Present at the ATAM conference 
here, in addition to Hamer, were 
Fred Albert, Oklahoma City, vice- 
president; Edward L. Cleary, Chi- 
cago, secretary-treasurer, and the 
following other directors: Walter 
Mallory, Orlando, Fla.; Erdie 
Turner, Cincinnati; William Plunk- 
ett, Boston; Tom Braden, Denver; 
Cc. W. Coons, Peoria, Ill., and D. P. 
Whelchel, Nashville. 

Hamer said that the ATAM meet- 
ing agenda will include NADA 
progress reports by four officials. 





Cincinnati Assn. Pledges 


CINCINNATI. The Cincinnati 
Automobile Dealers Assn. has 
passed a resolution pledging its sup- 
port to the city’s civil defense pro- 
gram in case of an atomic attack. 





L. A. Dealers at Annual Duck Dinner— 
Dave Smith, counsel for the Los Angeles Motor Car Dealers Assn. for 15 years, has given | 
an annual duck dinner to some of the old time auto dealers in southern California. Attend- | 


ing this year's function were (seated left to ri 


ight): Ralph Hamlin, Reeve Gartzmann, W. K. 


Cowan, Smith, Roy S$. Carrington, J. E. Coberly, Watt L. Moreland. Standing (left to | 


right): Harrison H. Rhoads, Al Stuebing, Gor 
P. H. Greer, Charles H. Elmendorf, J. E. W 
Honig, Lonnie Hull, Clarence Dixon, Fred S. 


don Warren, Irvin Kaiser, Hamlin W. Nerney, | 
aters, Ted Wessen, Harold Kaiser, Spencer T. 
Albertson. 
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Oldsmobile's Dealer Council— 


Twenty-three members of the Oldsmobile Dealer Council, representing all parts of the country, are shown with plant executives at the two 


day council session recently at Lansing. In the picture are (front row, 


: : : aad ; left) T. C. Downey, Oldsmobile works manager; 
ages due to increasing scarcity of} Glendale, Calif.; A. L. Ingalls, Dallas; Harry C. Dowson, Denver; George C. Dewar, Homestead, Pa.; O. W. Davis, Kansas City; C. E 


Lee Speight: 


Cooper, Decatur, Ill.; E. E. Tunmore, Buffalo; Irvin B. Newburg, LaCrosse, Wis., and C. F. Welch, Pine Bluff Ark. 
Second row, left: J. J. Dobbs, executive assistant to Oldsmobile's general sales manager; R. E. Griffin, executive assistant to the firm's gen 
eral manager; Kenneth Koch, Chillicothe, Ill.; G. R. Jones, Oldsmobile general sales manager; C. A. Olmstead, Arlington, Va.; E. W 


ve come i m » field, ; : : 
ie told ey Bie ee | Tobey, Indianapolis; T. Irving Johnston, Trenton, N. J.; Harvey Warwick, W. Palm Beach, Fla.; W. A. Dolan, Worcester, Mass.; D. C 
* "| Wible, Conneaut, O., and L. F. Carlson, executive assistant to Oldsmobile's general manager. Top row, left: J. C. Christopher, Amarillo 


Tex.; C. G. Vogell Columbia, S$. C.; Orrin B. Hayes, Kalamazoo, Mich.; D. H. Logan, Portland, Ore.; L. A. Wise, Berkeley, Calif.; Hes+ 


Kline, St. Paul, and R. N. Clemens, Dubuque la. 





Pushing Auto Campaign 


Specific Program on Essential Role of Cars 
Launched by New Mexico Dealers 


( NE of the smallest dealer asso-,;tion to the essential civilian role, 
ciations in the country is lead-| autos will serve to expedite defense 
ing the way on what may become | production in getting manpower to 
the No. 1 task of the auto industry: | and from the plants. 
Pointing up the essential role | Then, too, should America be 









| ANOTHER phase 


autos hold as tools in the Ameri- 
can economy. 


This association, reports William 
Randolph, executive secretary, has | 


embarked on a definite campaign, 
with specific steps being taken by 
every member. 

+ * * 


HE New Mexico dealers started 


| attacked, initial targets would be 
public transportation systems, 
such as railroad centers. 

Conceivably, this might leave to 
|the motor vehicle the task of mov- 
|ing troops and supplies and evacu- 
ation of civilian population. 

| Are autos essential? The New 
|Mexico association answers an 


the campaign rolling by keying | emphatic “yes.” 


their convention in October to the | 


Keller Calls Improvements 


essential role autos hold. This re- 
ceived good coverage in New 
Mexico newspapers. 

Then, as reported in Automotive 
News Dec. 4, the association urged 
by resolution of its directors that 
NADA take up the campaign. 

Meantime, while awaiting ac- 
tion by the larger associations, 
the New Mexico dealers have 
gone ahead on their own. 

Each member of the New Mexico 


congressional contingent was writ- | 


ten a letter pointing out the essen- 
tial quality of the automobile, with 
the resolution attached. 

Each local association member 
has been urged to embark upon 
local advertising campaigns, either 
individually or through cooperative 
ads, in which the public will be 
brought to a consciousness of ex- 
actly what the automobile means 
to the community and its members. 

* + + 


of the cam- 
paign will be a request that 
dealers urge their factories to key 
national magazine and newspaper 
advertising to the essentiality of 
the auto. 
Randolph points out that in addi- 


Constant Aim 


| DETROIT.—How Chrysler Corp. 
|constantly strives to make its ve- 
hicles better was described to stock- 
| holders last week in a letter from 
K. T. Keller, board chairman. 

“Today Chrysler Corp. has an 
|engineering division with 30 dis- 
tinct reseanch and testing labora- 
|tories,” Keller said, “each staffed 


| 
| 


‘DeSoto Holds 
Field Parley 


DETROIT. — DeSoto’s regional 
| and district managers from coast 
}to coast gathered in Detroit for 
three days last week to attend their 
|annual field organization meeting. 
They were addressed by DeSoto 
factory executives and representa- 
|tives of other Chrysler divisions. 
Included on the program was a 








tour of DeSoto’s new body plant. | 











—Coming Events= 





Dealer Conventions 


Jan. 7-10—National Auto Dealers Assn 
convention and exhibition, Miami. 
Apr. 2— Louisiana Automobile Dealer 
Assn., Jung hotel, New Orleans. 
May 14-15—Missouri Automobile Dealers 
Assn., Hotel Jefferson, St. Louis. 


May 3l-June 2— Washington State Auto 


Dealers Assn., Winthrop hotel, Tacoma 
* * * 
Dealer Auto Shows 

Jan. 27-Feb 3—Milwaukee County Auto 
Dealers Assn., Milwaukee 

Feb. 16-25—Los Angeles Motor Car Deal 
ers Assn., Pan Pacific Auditorium, Los 
Angeles. 

Feb. 17-24—District of Columbia Automo 
bile show, National Guard Armory 
Washington. 

Feb. 17-25— Chicago Automobile Trade 
Assn., International Amphitheater, Chi 


cago. 

Feb. 21-27-— Miami Auto Dealers Assn. 
Miami. 

March 2-8— Greater Kansas City Motor 
Car Dealers Assn., Municipal auditorium 
Kansas City. 

Mar. 10-18—Seattie Auto Dealers Assn., 
Field Artillery armory, Seattle, Wash 


Mar. 17-25—Indianapolis Automobile Trade 


Assn., Cattle Exposition Bldg., State 
Fair Grounds. 
* * * 


Aftermarket Shows 


Mar. 21-24—Pacific Automotive show, Civic 
Auditorium, Seattle, Wash. 

Apr. 26-29 — Southwest Automotive show, 
Oklahoma City. 


May 17-20 — Southeast Automotive show, 
Atlanta 


* * * 
Allied Industries 
Jan. 16-18—National Car Rental System 
annual meeting, Hotel Book-Cadillac, 
Detroit. 
Jan. 22-24 — Truck - Trailer Manufacturers 


Assn. annual convention, Edgewater Gulf 
hotel, Edgewater, Miss. 

Feb. I-2— National Council of Private 
Motor Truck Owners, Inc., annual meet 
ing, Hotel Statler, Washington, D. C. 

Feb. 4-6—National Truck Leasing System 
annual convention, Sheraton hotel, Chi 
cago. 


Feb. 5-8—National Automobile Accessory 
Mfrs. Assn., New York. 

* * * 

General 
Apr. 1-2—Canadian Automotive Whole- 


salers and Manufacturers Assn. conven 
tion, King Edward hotel, Toronto, Ont. 

Apr. 4-15—33rd International Motor Show, 
Turin, Italy. 

17-20 — National Packaging Exposi- 
tion, sponsored by American Manage- 
ment Assn., Atlantic City. 

Apr. 30-May 2—U. S. Chamber of Com 
merce 39th annual meeting, Washing- 
ton, D. C. 

May 30-Sept. 9— World Transportation 
Fair, Santa Anita Park, Arcadia, Calif. 

° > * 


Engineering 


Jan. 8-12—Society of Automotive Engineers 
annual meeting and display, Hotel Book- 
Cadillac, Detroit. 

Mar. 6-8—Society of Automotive Engineers 
passenger car, body and materials meet- 
ing, Hotel Book-Cadillac, Detroit. 


Apr. 





Business as Usual 
Seén in a Noose 
WASHINGTON.—“Business as 
usual is out the window and it 
doesn’t make a damn bit of dif- 
ference whose business it is— 
our necks are all in the same 
noose,” said Sen. Lester Hunt, 
Wyoming Democrat, following a 
meeting with top economic mo- 
bilization officials here last week. 
At the same time he warned 
the nation to expect sharp new 
cutbacks in civilian production 
as the rearmament program 
really gets going. Hunt is chair- 
man of a Senate Armed Service 
| subcommittee on reserve sup- 
— of strategic scarce materi- 
ais. 





of Chrysler 


by specialists and equipped with 
the most scientific instruments. 
They are always seeking ways to 
improve the best vehicles known 
up to this time and to create and 
perfect new ones that are even 
better. 


“From these laboratories over the 
| years have come great overall im- 
| provements in ease of driving and 
riding, smoothness of operation, 
clarity of vision, reduction of fa- 
tigue, and scientific distribution of 
weight, as well as such technical 
advances as four-wheel hydraulic 
and self-energizing disc brakes, 
safety rim wheels, Fluid Drive, all- 
steel bodies, and many others.” 

Keller related how one whole 
building is devoted to special en- 
gine testing and research. New de- 
signs, principles and approaches 
are explored daily, he said. 

With Keller’s letter went divi- 
dend checks of $2 per share pay- 
able Dec. 12 to stockholders of rec- 
ord Nov. 15. This was the 98th 
cash dividend paid by the company 
rod it was organized on June 6, 





Ford Loses Appeal 


In Franchise Case 


| CINCINNATI. — An appeal by 
Ford to set aside a verdict for 
| $87,000 favoring a one-time Ford 
dealer was denied by the U.S. Court 
| of Appeals here. The damages had 
|been awarded to Busam Motor 
Sales, Inc., in May, 1949, when the 
firm claimed that its franchise had 
| been unjustly canceled in 1947 
jleaving the company with 316 or 
|ders for cars which it was unabk 
to fill. 

| The appeals court held that it 
|had no jurisdiction in the case at 
| present because the district court 
|which awarded the damages, had 
|}granted a motion by Ford for 


jnew trial 


CATA Roster Surges 


To Peak of 493 
| CHICAGO.—New dealers, bot 
| Dodge-Plymouth, have joined th 
| Chicago Automobile Trade Ass! 
| Total membership is now at a rec 
ord high of 493. 

The new members are Fred Garc 
ner & Sons, Inc., Chicago, an 


Palatine Motors, Inc., Palatine. 
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PERSONAL BENEFITS OFFERED BY 





COMMERCIAL CREDIT FINANCING 





HELP CLOSE MANY TIME SALES 


Completeness of Protection . . . Courtesy Services .. . 
Strong Factors in Selling Autos 


( ‘ommercial Credit Plan financing gives salesmen many 
angles of approach, many advantages to present to the buyer. Invariably, one of 
them gets the favorable reaction that closes the sale and keeps the financing in the 
dealer’s hands where it belongs. We suggest that you investigate Commercial Credit 
with a view to making it your financing connection. Its over-all service to dealers 
cannot be excelled. Special selling appeals to car purchasers are described here. 





Are Your Customers Assured 
Nation-wide Service and Help? 


If you use Commercial Credit 
financing, one of the things 
you can promise your pros- 
pects is that wherever they 
may travel by car away from 
home . . . from coast to coast, 
from border to border. . . they 
will be within easy reach of a 
Commercial Credit office. 
And wherever that office is, 
(there are more than 300 of 
them across the country) the 
welcome mat is out for every 
Commercial Credit Plan 
buyer. In time of trouble, be 
it motor, legal, financial or 
whatever, the car owner who 
has bought on the Commer- 
cial Credit Plan has a friend 
in a near-by Commercial 
Credit office who will go to 
bat for him .. . help him in 
every possible way. 


Good salesmen make effective 
use of this feature in selling 
cars on the C. C. Plan, 
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Commercial Credit’s C. G. L. Policy 
Sells Cars... Wins Local Good Will 


We started a landslide when we 
hooked up Creditor Group Life 
Insurance* with automobile 
financing on a nation-wide scale. 
We were flooded by glowing 
reports from dealers and sales- 
men telling of the interest this 
feature stirred up in prospects 
and its happy effect on closings. 
Later, came another reaction, 
of great benefit to all dealers 
using Commercial Credit financ- 


MORE THAN 300 OFFICES 


ing. As claims under these poli- 
cies were made and paid, a 
wealth of local good will was 
built up for the dealers whose 
customers’ families became 
beneficiaries. Word-of-mouth 
advertising spread the news and 
made many new friends and 
customers. Good salesmen make 
effective use of this feature in 
selling cars. 

*Not available in California. 








Insurance Effective 
From Moment of Purchase 


Many car buyers have had the sad and costly experience 
of an accidental crash and crack-up before they had 
arranged for their car insurance. Accidents can happen 
to anyone... . any time. But the owner of a new car 
bought on the Commercial Credit Plan can’t suffer 
the financial loss. He has car insurance automatically 
in force from the moment he signs his Commercial 
Credit Plan purchase contract. Good salesmen make 
effective use of this point in selling cars. 


Hospitalization Benefits and Personal 
Accident Insurance Gain Prospects’ Interest 


Every prospect who comes that generally comes as a 


into your showroom is in- 
surance-conscious from the 
start. He knows that he 
should carry collision insur- 
ance to protect the invest- 
ment he makes. He knows 
also that the cost of it has to 
be figured in his payments. It 
is an extra expense .. . how- 
ever wise and necessary. But 
. - . and here is something 


ing_tor more 
and more profitable time payment sales 


ComMERCIAL Crepit CorPORATION 


A Subsidiary of 
Commercial Credit Company Baltimore * Capital and Surplus Over $100,000,000 


IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 


pas surprise to him... 
e learns that under the 
Commercial Credit Plan he 
gets Personal Accident Insur- 
ance, Hospitalization benefits 
and Bail Bond indemnity. 
Dealers who use Commerciil 
Credit financing like this fea- 
ture. Good salesmen make 
effective use of it in selling 
cars on time. 








10 AUTOMOTIVE NEWS, DECEMBER 18, 1950 





United Nations in its great pur- 
AUTOMOTIVE WASHINGTON pose of enforcing peace. 

| “Our purpose, therefore, was one 
of the highest moral principle. We 


‘Cautious’ Mobilization must not be deterred by temporary 


military reverses. 


“TI would particularly emphasize 
[ irged by Marshall that this is no time for purely 
emotional reactions. It is time for 
determined resolution, a time for 
By William Ullman unity, and very much the time for 
Washington Correspondent calm consideration and the strong 
PEAKING to the National Assn. of Manufacturers at its =. iam yo ee Gavia. rg 
recent annual meeting, Gen. George C. Marshall, secre- | of course, includes our own security 
tary of defense, cautioned the American people against what | in that world.” 
he called the mistaken belief that a sudden call for “total | Marshall called on the manufac- 
mobilization” would meet the crisis in which the nation |turers to give the government the 
finds itself. . not give security,” | same gy support they gave in 
Marshall stated that most Marshall said. “it | World War IT. ' ta 
people who call for quick and | g only brings con-| He sald he was particularly 
full mobilization “don’t know what | fusion. Instead of | anxious in the crisis facing this 
that means.” | this, it is neces- pang org A gs Ms 
i i is i Se oO es ish | tions ‘ 
sage of partial mobihention, ‘and an. orderiy mo-| weapons be gotten under way “as sar production as it becomes neces- 
that it is important that this be mentum in the quickly as possible and pushed = Sry. 
on “an orderly basis and at an| defense effort. as rapidly as possible. A 
accelerating pace.” “It is important| The defense secretary did not| 4Uto Output Rumor 
The idea some people had, he to remember,” he | merely ask that current production UMORS that the National Pro- 
said, was that if the nation just 
piled up great quantities of men leaders of the emphasized that industry get itself | order a halt in automobile produc- 
and materials quickly, this would nation,” that we into a state of readiness “so that! tion no more than got started here 
meet every danger. “Piling up does went into Korea to sustain the |we can quickly and greatly acceler-| last week than they were officially 










“Hell be all right. But it does 
| look like ‘antitrust’ if you read 
it fast!” 


* * * 


Wm. Ullman 





WHY IS THE | 
UNITY SPOTLIGHT 
CALLED 
"THE CAR DEALER’S 


SPOTLIGHT”? 







e«¢ Unity protects the car dealer’s retail sales—by 
distributing only through legitimate wholesalers— 
never through chain stores or other cut-price channels. 


* 


Unity Spotlights will not drift in the wind, rattle, etc.—because 
Unity Spotlights are the only ones with adjustable frictions, both 
horizontal and vertical, easily adjusted with a screwdriver. 

















All Unity Spotlights are three-tube spotlights. The outside tubing is tightly 
locked in the corner post by the two mounting brackets and cannot rotate. The 
head housing and the handle housing pivot on this stationary outside tubing. 
The corner post is stronger after the Unity Spotlight is installed. 

There are millions of Unity Spotlights in the field 
giving perfect satisfaction after years of service. 
Look for the spotlights with the ornament on top. 

You will never see any Unity products sold at cut 
prices either under Unity name or under a different 
name or trade mark. Unity protects the dealer. 





UNITY MANUFACTURING COMPANY 


2909 SOUTH INDIANA AVENUE o CHICAGO 16, ILLINOIS 


MAKERS OF SPOTLIGHTS WITH OR WITHOUT MIRRORS + FOGLIGHTS + BACK-UP 
LIGHTS+ POLICE LIGHTS+ FIRE LIGHTS + DECK LIGHTS AND EMERGENCY LIGHTS 





told the industrial be stepped up, but he strongly duction Authority was about to, 


denied by Administrator Harrisor 

Another official did reveal, how- 
ever, that NPA has stepped up 
| its target date for bringing all 
American industry under a “con- 
trolled materials plan” which 
could force a shutdown in auto 
production within a very short 
time. 

On Nov. 15, Manly Fleischmann 
NPA general counsel, told a pres: 
conference that he looked for thx 
country to be on a full war footing 
with a controlled materials plan ir 


*|operation by mid-summer. 


NPA officials are looking into th: 
possibilities of invoking a controlle« 
materials program before the enc 
of the first quarter of 1951. 

As envisioned by Fleischmann 
the government would take control 
of all metal and allocate supplies 
only to those industries considered 
essential to the war picture. 

Production of automobiles, 
stoves, refrigerators, metal toys, 
tires for civilian cars, and all 
“nonessential” civilian items 
would be brought to a standstill 
by government edict, he _ pre- 
dicted. 

Fleischmann predicted that NPA 
would take control first of all steel, 
copper and aluminum stocks in the 
U.S. If government allocation of 
these three “basic materials” failed 
to curb consumption of all other 
strategic war materials, then the 
government would take control of 
other raw materials. 

The NPA spokesman said the 
timing of the controlled materials 
program depends upon how fast 
the Army gets its war production 
program going. For the time being, 
he said, war production materials 
requirements are so small, that 
NPA’s across the board limita- 
tions on civilian use of strategic 
items are filling the bill. 

* * * 


Emergency Status 


CCORDING to informed sources 
| here, proclamation of a national 
emergency by the President would 
give him few powers he does not 
now possess. Its prime value, they 
|say, would be to impress. the 
American people with the serious- 
ness of the world situation and the 
|need for united action. 

With such a move considered 
early last week, the Washington 
|Star assigned an expert to make 
|a@ survey of the situation. Here is 
|his report, in part: 

There are numerous statutes on 
| the books which would be acti- 
| vated by the proclamation of an 
| emergency. But most of these 

have been superseded by more 
| recent laws which gave the 
| President broader powers. 

For instance, proclamation of an 
emergency would give the Presi- 
|dent authority to take over rail- 
roads. Actually, the government is 
|Operating most of the Class 1 rail- 
|roads right now, having taken 
|them over in August when a strike 
| threatened. War powers legislation, 
unexpired because World War II 
is not yet legally over, gave the 
President authority for this action. 

The new Defense Production act 
|and the Selective Service law give 
the chief executive far broader 
powers than he could be granted 
under an emergency proclamation. 

But, say advocates of the procla- 
mation, presidential declaration of 
a national emergency would set the 
stage for the quick utilization of 
the controls over wages, prices and 
materials, which are conferred by 
the Defense Production act. 

The proclamation also would 
set the stage on Capitol Hill for 
| more rapid action on emergency 

legislation which the President 
| might call for. 

President Roosevelt proclaimed 
the last national emergency in a 
fireside chat May 27, 1941. Th 
| proclamation said that “an unlim- 
}ited national emergency confronts 
| this country which requires that its 
military, naval, air and civilian de 
|fense be put on the basis of read 
ness to repel any and all acts or 
|threats of aggression directed to- 
ward any part of the Western 
hemisphere.” 

The emergency was. declars 
ended for some purposes by Pres'- 
dent Truman in 1947. 

The National Security Resourc: 
Board has drafted a list of addi- 
tional powers which the Preside: 
might want to ask Congress for 
if the threat of war grows grave 
These would sanction broad fec- 
eral control of employment, fre« 
immigration of farm labor, censo: 
ship, advance payment for sur- 
plies, war-risk insurance and free: 
use of U.S. lake ports by Canadia:: 
| vessels. 
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is @ Fortunate are the homes where a Cadillac awaits to surprise that 

1 extra-special person on Christmas morning. Fortunate, too, will these 

1 new proud owners be — knowing that the sparkling, lustrous beauty has 

been preserved for months to come with Cadillac Blue Coral. For 
Cadillac Blue Coral has served the most discriminating clientele for 

3 over 20 years — and has rightfully earned its leadership as the finest 

lustre restorer and color preservative in America. 


“4 Cadillac dealers are backed by a staff of trained craftsmen who work 
. hand in hand in maintaining the high standards of every Cadillac Blue 
. Coral application. Put into practice, this means happy customers. The 


; kind of customers who determine today’s sales... 
} tomorrow's reputation . . . and future good will. > 


Callas care foe Cuddler cave 








BLUE CORAL 






CADILLAC MOTOR CAR DIVISION 
GENERAL MOTORS CORPORATION e DETROIT, MICH Bue CORAL 


& 
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Steel Loan | 
(Continued from Page 2) 
Wilson, adding: “During the last} 
five years I have wondered whether | 
we were so wise or not, because we | 
have been short of steel.” 
More recently, Wilson told a 
Detroit audience: “When I talk 
about steel capacity, I feel like a 
man who hasn’t been eating regu- 
larly for the last five years.” 
Apparently, observers hold, Wil- 
son has decided that GM_ itself 
should do something about the sit- 
uation, 
The main advantage of the GM- , ms | 





ment but is “sore- 
ly inadequate” in 
the face of rap- 
idly growing na- 
tional defense de- 
mands, according 
to Col. J. G. Vin- 
cent, who retires 
| Dec. 31 as Pack- 
ard’s executive 
| vice-president. 


J. & L. agreement from GM’s 
standpoint is, of course, that—bar- 
ring allocations and material con- 








trol plans—-GM assures itself of a At @ reception 
ian om ies, of sheet and striP | Beauties Visit Whiz Exhibit— |}honoring Vincent Col, Vincent 
steel supplies. A demonstration of Whiz products was given at the Hollingshead Corp. booth at the | and LeRoy Spen- 


Shortages of those items have) ,¢) ow by these two beauties who set out to polish the big Whiz circle in the center cer, West Coast auto sales veteran 
been constantly deterrent factors of the booth, Miss Canada, Margaret Bradford (left), and Miss Latin America, Patricia) who succeeds him, he told newsmen 
= _ et eS Patteson, also gave a demonstration of the “good neighbor’ policy by appearing at the that “our roads will not meet the 
operations. show in place of Miss America, whose scheduled visit had to be cancelled. defense job ahead satisfactorily” 

In return, J, & L. gets the ad- unless improvement programs are 





vantage of a relatively low inter- ; ; begun quickly 

est rate and the assurance of a ‘ f sie : ; a ; 
a ready committed for $100,000,000 of |of necessity authorizing amortiza-| Taking a look into the more dis- 

= sg er ytd — debentures. |tion in the amount of $75,000,000. | tant future from the vantage point 


Also, financial observers contend, 


ae eee oe ee Corp. |motive development, Vincent said: 


J. & L. disclosed last week that it|Corp. and Republic Steel 





time obtaining such a large amount FP. | . ; 
of money on such favorable terms/is obtaining a $40,000,000 bank | have also announced plans to in- If highway planning and con- 
elsewhere, inasmuch as it was al-| credit, plus government certificates | crease steel-making capacity. struction can keep pace with 


ELL THE SEAT COVERS 
~ THAT SELL THEMSELVES... 






FEATURE 
GENUINE 










NATIONAL ADVERTISING PRE-SELLS SX 


look 





... and thesa free promotion pieces 
sell w in YOUR STORE! 


HEN you sell seat covers of genuine Suskana 

saran, you give your customers the finest they can 
buy! Here is smart, smooth saran, woven by Susque- 
hanna Mills’ craftsmen to bring out all of its outstand- 
ing features—colorful beauty, unmatched durability 
and easy upkeep! 
Extensive full-color advertising in leading magazines 
sells these top-quality seat covers coast to coast. And lively 
point-of-sale material—wall banners, counter cards, con- 
sumer folders, bill enclosures, window stickers, newspaper 
ad mats—are yours for the asking to identify your store 
as headquarters for these preferred seat covers. 
No wonder seat covers of Suskana saran sell themselves! 
Better order your stock now ... and let this advertising 
and promotion work for you! 


*R® BS 

RIGHT 
a . . ~ 

— Susquehanna Mills ine. on 


404 Fourth Ave., New York 16, N. Y. 


2015 Michigan Ave., Chicago « 18954 James Couzens, Detroit 
Amicable Bldg., Waco, Texas « 3669 Whittier Blvd., Los Angeles 


a *SUSKANA fabrics for Auto Seat Covers, 
Upholstery, Men’s Wear, Women’s Wear, 
, Neckties, Prints on Vinyl Plastic. 


\ _ | 
—— les 


Dealer ad Envelope enclosure 











Roads Held Inadequate 


Highways Lag Behind Auto Development, 
Says Retiring Packard Executive 
DETROIT.—America’s street and 


|highway system has not only 
|lagged behind motor car develop- 





Besides the $28,000,000 from GM,| In addition to J. & L. Kaiser Steel | of 40 years in the forefront of auto- | 






automobile progress, the motor 
car of 1975 will be far more use- 

ful to its owner than today’s 

vehicle is.” 

Vincent, now 70, in 1915 engi 
neered the first V-12 automobile ir 
the U. S., co-designed the Libert; 
engine and master-minded the pow 
erplants that sent Gar Wood's 
“Miss Americas” to repeated vic 
tories—has held top executive ten 
ure with few equals in the auto 
industry. 

Packard's vice-president of engi- 
neering from 1915 until December 
1949, he joined the company in 1912 
as chief engineer. 

Spencer, before his appoint- 
ment last September as a Pack- 
ard vice-president, was for many 
years vice-president and general 
manager of Earle C. Anthony, 
| Ine., Packard distributor in Cali- 
| fornia. As administrative head of 

the Anthony organization, he di- 

rected its widespread auto activi- 
| ties and also took part in opera- 

tions of radio staion KFT, Los 

Angeles. 
| Since coming to Packard, Spen- 
| cer has been familiarizing himself 
| with all facets of motor car manu- 
| facturing. 

While Vincent steps out of his 
administrative post, he will con- 
tinue as a Packard director and 
engineering consultant. He has been 
a board member since 1945. 

Vincent counts among his major 
achievements the development of 
Packard's automatic drive, Ultra- 
matic, placed into production early 
in 1949, 


Born in Charleston, Ark., Feb. 
10, 1880, Vincent spent his boy- 
hood on a farm near Pana, II. 


In 1910, after five years as super- 
intendent of inventions of Bur- 
roughs Adding Machine Co., he 
joined Hudson as chief engineer 
In 1912 he came to Packard in the 
same capacity. Three years later, 
he was named engineering vice- 
president. 

The Society of Automotive En- 
gineers in 1920 elected him presi- 
dent. 





Idaho 


(Continued from Page 3) 
told one group that dealers spend 
10 hours educating their salesmen 
while they spend only an hour with 
their service help. 

H. F. Van Atta, Blackfoot, said 
that car mechanics have to work 
with highly-complicated automo- 
biles and should be paid in accord- 
ance with their knowledge. 

Irving J. Webster, Boise, dis- 
cussing auto financing, said that 
in some places in the state men 
within draft age are not allowed 
to finance a car because of the 
supposed risk involved if they 
enter service. 

A gloomy picture of the Idaho 
traffic situation was painted by 
M. R. Darlington jr., managing di- 
rector of the Inter-Industry High- 
way Safety Committee. 


“Idaho has improved its traffic 
facilities by going from worse to 
fifth worse in the nation,” said 
Darlington. “At the present time, 
Idaho has had an average of 32.5 
percent more fatalities than it did 
last year, as compared with th 
national average of 11 percent 
more.” 

The following were elected di- 
rectors: District one—H. C. See- 
ber, Kellogg; W. F. Freeland, 
Coeur d’Alene; Vern Anderson, 
Sandpoint, and Walter Frank jr., 
Wallace. District two—Carl Tor- 
pey, Moscow; Merlin Webb, 
Lewiston; M. Haines, Orofino, 
and Wesley Jenkins, Grangeville 
| District three—Loren Maxwel 
Boise; Everett Dobbs, Nampa 
Howard Eaton, Emmett, and Jac 
Hanigan, Payette. District four 
Glen Jenkins, Twin Falls: F 
Fronk, Burley; Kenneth Curti 
Buhl, and Emmett Kelly, Goodin; 
District five—Jack Blair, Pocatell 
W. B. Michaelson, Montpelier; EF 
F. Van Atta, Blackfoot, and Ea) 
North, Idaho Falls. 

One of the featured speake! 
| scheduled for the convention, Fre 
L. Haller, NADA president, had t 
remain in Washington for confe: 
ences with government committee 
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in the f ‘hica lribu e 
t 
n 
A 
° Percentage of expenditures placed 
y in each Chicago newspaper by 
automotive advertisers. The more inviting the market, the heavier the competition. The heavier the 
oO 

1 Sa ‘ ; ‘ ‘ 
ry #9 months, 1950 competition, the more power you need in your promotion. In the big Chi- 
i- : . ; ¢ ; 
h- cago market, you give your promotion sufficient power to do the job when 
. you use full pages in Chicago Tribune newsprint color. 
LO With newsprint color, you get faster attention for your new models. In 
id ole oo. . ; 
e, full pages you can display your entire line, or stage a single model with 
4 dramatic effect. 
« To stimulate buying action at the local level, Chicago Tribune newsprint 
it 4 


a2c;e , 2 ‘ ‘ ' 4 > HK 217 > >| aC ’ 1 
“78 24.1% von oa color pages have no equal in this market. They make the impact you want 


CHICAGO PAPER PAPER PAPER to make on the people who account for the bulk of the new cars registered 


TRIBUNE B C D ey 
in Chicago and suburbs. 


In addition, newsprint color pages in the Chicago Tribune strengthen your 


e 1 
New Savin in You can use your present magazine Ras ’ ; ae eu = 
bid for business in hundreds of midwest cities and towns—localities where 


or direct mail color engravings for 


Chicago Tribune newsprint color. En- dealers long have recognized the Tribune as a major selling force. 
or lates largements from magazine and di- ‘ > ; : oe 
Se ae For full information about newsprint color and how it can help you build 
rect mail originals cut plate cost and . ; ; , ; 
production time as much as 50%. the consumer franchise you want in the important Chicago market, consult 
Ask to see specimens. your Chicago Tribune representative. 


CHICAGO TRIBUNE REPRESENTATIVES: 


Detroit Chicago New York City San Francisco Los Angeles 

W. E. Bates A. W. Dreier E. P. Struhsacker Fitzpatrick & Chamberlin Fitzpatrick & Chamberlin 
Penobscot Bldg. 1333 Tribune Tower 220 E. 42nd St. 155 Montgomery St. 1127 Wilshire Blvd. 
WOodward 2-8422 SUperior 7-0100 Murray Hill 2-3033 GArfield 1-7946 Michigan 0578 


MEMBER: FIRST 3 MARKETS GROUP AND METROPOLITAN SUNDAY NEWSPAPERS, INC, 








14 vs ee 
U.S. Grand Jury 
Charges Tool Firm 


Fixed Prices 
WASHINGTON. - 


week that a federal grand jury at 
Los Angeles had returned an in- 
dictment charging the Jacobs Mfg. 
Co. of Hartford, Conn., and Samuel 
D. Conant, the company’s sales 
manager, with violating the anti- 
trust laws by fixing and enforcing 
prices for the sale of industrial 
chucks to users. 


Industrial chucks, ex- 


it was 


are employed in operating drilling 
and lathing equipment. The Jacobs 
Co., which is the largest manufac- 
turer of industrial chucks in the 
U. S., produces and sells approxi- 
mately 95 percent of all chucks sold 
in this country for use with port- 
able machine tools, it was said. 
The indictment charges that the 
Jacobs concern and its distributors, 
jobbers and dealers in the Pacific 
states area (California, Oregon and 







Wherever shock absorbers have to take a beating—as 
in taxicabs, salesmen’s fleets, or in regions where the 
going is rough—that is the shock absorber that can 


Attorney Gen- | 
eral McGrath announced here last | 





| Pa. Dealers Visit Olds Plant— 


This group of eight Oldsmobile dealers, shown with factory sales officials 


| bile's general sales manager. 

| Washington) agreed to fix prices at 
which industrial chucks would be 
resold to industrial and other users 
in that area. 


The price-fixing program was en- | 





forced by policing activities, At- 


HEAVY-DUTY 
SHOCK ABSORBERS 


for Heavy-Duty Passenger Car Service 


take it and keep on taking it. 


It’s a precision-built, factory-engineered, long- 
lasting unit that assures balanced ride control under 


severe operating conditions. 


These heavy-duty shocks are just the thing for your 
customers’ cars that get extra hard use. You can 
replace the shock absorbers of most late-model cars 
and many older models with this new extra-sturdy 
unit, easily and quickly—no drilling, no special 
brackets required. Obtainable now for 14 passenger 


car makes. 


Delco Heavy-Duty Shock 
Absorbers are packaged in 
pairs, for better merchan- 
dising. (Car application 
data on the label.) 
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. was part of 
plained, are used to grip and hold | , group of 42 persons from the Pittsburgh area who flew to Lansing to tour the Olds- 
drills and other instruments which | mobile pliant. Left to right, sitting: Earl Mitchell, Oakdale, Pa.; Al Bernthaler, Mt. Oliver, 


Pa.; W. T. Agee, zone manager in Pittsburgh; F. J. Williams, Oakmont, Pa., and Stanley 
Polosky, Dormont, Pa. Standing are: M. J. O'Connor jr., executive assistant to Oldsmobile's 
general sales manager; Frank DiCio, Canonsburg, Pa.; W. E. Brant and E. F. Brant, West 
| View, Pa.; M. A. Tilbrook, Carnegie, Pa., and J. J Dobbs, executive assistant to Oldsmo- 


torney General McGrath said and 
any distributors, jobbers or dealers 
who did not adhere to the fixed 


| prices would have their supplies cut 


off, or would be otherwise intimi- 
dated or penalized. 
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Higher Compressions 


Due for 8 Engines | 


! 


a a engines are being tooled up for 
Chrysler, Dodge, DeSoto, Mercury, Lincoln, Buick and 
the Ford 6 and 8, a survey of machine tool builders in De- 


troit reveals. 


It is also understood that Kaiser-Frazer soon may join the 
‘march to high-compression ¢ 


engines. 


|threat is expected to increase as 


| This is the first time in the | Washington applies more pressure 


jindustry’s history that 
|new engine programs 
started at one time. 

But the only one of these now 
in pilot production is the Chrys- 
ler V-8. It is expected that vol- 
ume output will begin in Feb- 
ruary. None of the others is 
scheduled for pilot production un- 
til next summer, 


have 


However, this sweet tune is not | gines, 


so many 
been 


- war goods. 

At the moment, these engine tool- 
jing schedules have preferred posi- 
tions in too] makers’ schedules, but 
jthe number of priorities being re- 
jceived is increasing rapidly. 

* a * 
| Chrysler’s V-8 
‘Tae Chrysler V-8 is similar to 


the Oldsmobile and Cadillac en- 
but 





there are important 


| without its sour notes. Defense pri- |changes in design of the high-com- 


lorities are already threatening the|pression head. 
the valves and spark plugs will be dif- 


new engine programs, and 


; 


UNITED SS 


(/ \ 
3 oToRS / 


SHOCK ABSORBERS— 


A UNITED MOTORS LINE 


Available Everywhere Through 


UNITED MOTORS DISTRIBUTORS 





Location of the 


ferent from the GM power plants, 
| according to available information. 
Assembly of the rocker arm also 
will be of new design. 

Advantages seen for the new 
Chrysler engine are up to 30 per- 
| cent improvement in efficiency 
| and less sensitivity to present 
| fuels, 

Chrysler is also placing tooling 
contracts for its new automatic 
transmission, which will be pro- 
duced in its new Indianapolis plant. 

* * ao 


| Aluminum Worries 


TH threatened aluminum short- 
age is causing much worry 
among automobile manufacturers. 

It was reported last week that 
General Motors, for example, was 
considering the _ elimination of 

|aluminum from its refrigerators so 
|that the metal could be used for 
vehicles, 

Some companies are considering 
| substituting cast iron for aluminum 
| pistons. 

Every car maker is planning 
what to do in case critical short- 
ages of aluminum, nickel, cad- 
mium, copper, tin and zinc de- 
velop. 

Some quotations for necessary 
|tooling for the substitutes have al- 
|ready been requested, but there are 
|no indications that any great 
changes in specifications have been 
|made, except in the case of alloy 
|steels and nickel plating. 
Because of the nickel shortage, 
ite content in steel has been re- 
duced, but not eliminated. Another 
|step taken to conserve nickel is to 
jcut the amount of nickel plating 
on bumpers. 

Most, but not all, auto makers 
| have been forced to reduce the un- 
derlying nickel plate on bumpers. 


| Industry Hygiene 
Pays Off, Says 


GM Spokesman 


ST. LOUIS.— Sound industrial 
| hygiene programs yield both finan- 
cial and goodwill dividends to plant 
managements, Frank A. Patty of 
General Motors Research Labora- 
tories said last week at a meeting 
of the American Public Health 
| Assn.’s industrial hygiene section. 

Industrial hygiene’s key mission, 
he emphasized, is to protect plant 
employes and reduce occupational 
disease to the point of rarity. 

Patty, director of GM industrial 
hygiene service, declared effective- 
ness of an industrial hygiene de- 
partment depends almost entirely 
on management policy. 

“First,” he said, “the industrial 
hygiene department should have 
ready access to some policy form- 
ing executives on the managerial 
staff as well as to all plant man- 
agers, plant engineers, personne! 
| directors, physicians and safety en- 
gineers.” 


Much Labor, Little Yield 

| LOUISVILLE.—Burglars carried 
off a 1,000-pound steel and con- 
crete safe from White Motor Co 
|here. All they received for their 
|labor, says Edward Gaupin, branch 
business manager, was $80 in cash 
$335 in checks and the company’s 
| records. 
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"Buyingest" show of the year is the National 
Automobile Dealers Association convention, 
scheduled this winter to be held in Miami, Jan- 
uary 7-11. For the past three years more than 
a million dollars worth of automotive shop tools, 
equipment and merchandising aids were ordered 
at each annual show! 


Automotive News, the Newspaper of the 
Industry, will publish complete information on 
the convention in its January 8 issue which will 
have additional distribution at the convention. 


passat Peg her 






Convention Ste 


JANUARY 8&8. I95I 


Put LOUK products on display not 
only at the Miami show but betore 
the more than 39,000 subscribers of 


Antomatiue News 


Reach the thousands of dealers attending the 
show by advertising in the issue of January 8 
—and reach the more than 39,000 sub- 
scribers who look to Automotive News 
to report the highlights of the convention 
and exhibits to them. 


Alert advertisers take advantage of this high- 
spot buying period by using adequate advertis- 
ing space in the Automotive News show issue. 
Here is a springboard to increased 1951 sales. 
Reserve advertising space NOW. Time is short. 





Your Advertising Message 
In Automotive News Issue 
of January 8, 1951 
land throughout the year) 


will produce ACTION! 
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Minneapolis 


Reports from Various Areas ... 


Auto Market Page 





one year was in 1948 when 3,799 
deliveries were made. The total 


Nearly 10,000 more new automo-| figure should exceed that figure. 


|biles were delivered 


|county (Minneapolis) during 


|drop in November deliveries. 


| During the first 11 months of | : 

this year deliveries of new cars |Cadillac, 632 
|totaled 37,092, compared with 27,245 
for all of 1949, which had set an 


alltime yearly high. - 
The 2,632 cars delivered in 


in Hennepin | 
the | 
| first 11 months of 1950 than in the 
lentire year of 1949 despite a sharp | 


ber registrations in parentheses: 


| Austin, 42 (0); Buick, 3,280 (244); 
(97); Checker, 


ller, 950 (95); Crosley, 4 (0); 


Ford, 6,999 (348); 


(145); Chevrolet, 256 (449); Chrys- 
De- 
|Soto, 746 (78); Dodge, 2,150 (150); | 4rd, 28; 
Anglia-Prefect, | 
}1 (0); Frazer, 165 (0); Henry J, 80} 


Following is a breakdown of new- 
car deliveries by makes for the 11- | 
|month period of 1950 with Novem- | for 


| monthly total since January 
(2,429). New-truck sales for the 
month totaled 375 units, lowest 
monthly total since April (369). 


New-car registrations by makes 


November were: Chevrolet 
|428; Ford, 341; Buick, 209; Plym- 
outh, 270; Oldsmobile, 144; Pontiac 

Mercury, 172; Dodge, 81; 


147 | 135; 


| Studebaker, 34; Nash, 28; Chrysler 
|51; DeSoto, 60; Hudson, 28; Pack- 


| November were the fewest for |(27);' Hudson, 876 (33); Jaguar, 2| 


Cadillac, 51; Kaiser, 19; 
Willys, 6; Lincoln, 12; Crosley, 6; 
Henry J, 18, and Austin, 1. 

New commercial vehicle registra- 


| any month since last January, 
when 2,391 new cars were regis- 
| tered in the county, the financial 


|(0); Kaiser, 920 (45); Lincoln, 162|tions by makes for November 
(6); Mercury, 1,786 (126); Nash, 890| Chevrolet, 155; Ford, 120; Interna- 
' . | (49); Oldsmobile, 1,852 (115); Pack-|tional, 4; GMC, 38; Dodge, 23; 
| Paper ieacite. Regulation W, | Pd, 659 (40); Plymouth, 3,432 (299); | White, 12; Mack, 7; Studebaker, 4: 
leesibels re new-car regis- Pontiac, 2,465 (226); Renault, 1 (0); | Willys, 4; Divco, 7, and Diamond T, 
1 3 ” : | Studebaker, 1,508 (53), and Willys, |1.-(Emery Bacon.) 





Trio of New Chevrolet Accessories— 


trations were an alltime Novem- 88 (7).—(Nat Wood.) coe” « 


ber record. 


‘record r 
|of 1950 except April. In April, 1929, 
|a total of 3,857 was delivered, com- 


Three of the new Chevrolet accessories for introduction with 1951 cars. On top is the | pared with 3,844 in the same month 


“golden gazelle,"' the all-new hood ornament, plated with a gold color over a chrome 
base. Lower left are the open and folded back positions of the new garment hook, Pro- | 
viding room for three hangers. At right, the new portable spotlight which plugs into the | 


this year. 
November’s total was 501 units 
below October, and 1,850 below the 


Deliveries of new cars set a new | 
in each of the 11 months 


* + * 


Rhode Island 


| Substantial gains in vehicle regis- 
|trations were reported in Rhode 
| Island for October. 

| The total number of cars and 
trucks on Rhode Island roads that 
month was 233,794, a gain of 4,005 


Omaha 


Temperatures weren't the only 
thing that dropped in Omaha dur- 


|ing November. New-car sales dur- 


ing the month totaled only 769 units 
in contrast to October's total of 
1,248. 

Chevrolet, copped first honors in 


cigaret lighter outlet and can be used all around the car. 


|high for this year, 4,482 in June. 


|Yerk Supreme Court Justice Wil- Chevrolet led in deliveries for the 


liam C. Hecht. L 
A report to the court said that|cars, followed by Ford with 6,999; 
such an agreement “is valid, fair| Plymouth, 3,432; Buick, 3,280, and 
and reasonable and in the best in- | Pontiac, 2,465. 
terests of the corporation and its} New-truck deliveries for the 11- 
stockholders.” The report held that! month period totaled 3,409, com- 
the doctors were not entitled to any| pared with 2,890 for the 12 
of the corporation’s profits during} months of 1949. The record num- 
1939, 1940 and 1944. | ber of truck deliveries for any 


Celanese Settlement 


Is Approved by Court | 

NEW YORK.—A contract settle- 
ment whereby Celanese Corp. of 
America will issue 330,846 shares 
of common stock and pay $1,500,- 
000 to Drs. Camille and Henry Drey- 
fus has been recommended to New 
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Whatever happens, I’m going to be in a better 
competitive position than ever before when it 


This time, if Defense Orders cut parts pro- 
duction . . . if regulations continue to limit my 





comes to combating shortages. 

DON’T GET CAUGHT WITH YOUR STOCKS DOWN 
While your competitors cry about their in- 

ability to stock-pile, you can take a construc- 


inventories . . . if credit controls slow up new 
car buying... 1M READY! 

A year ago I invested a small amount of 
money in a Kardex Inventory control. In one 
tive, money-saving step by writing for our 
free 24 pg. booklet on Inventory Control. It 
explains in simple graphic terms how to avoid 
the squeeze between inventory limitations and 
greater customer demand. Use the coupon. 


year of normal operations that control has 
more than paid for itself by reducing clerical 
salaries. And it has saved even more by show- 
ing me how to free the money I had tied up 
in overstock of slow-moving parts. 


But the real pay-off may be just ahead. No obligation, of course. 
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| i 2: Same i 
| Flemington. Fland 
i we: | 
j Yes, send me my FREE copy of your new 24-page book on i 
4 Inventory Control (KD375). i 
: Name = ~ = a i ce Se 

icici ami ma iadchieancioaioiontes aeeiiaines i 

Company oY ew ; ae aaa ee oe s i 

Street__._ 5 scene Sas acs aiacaccaleaaicestidinatanedie ; 
F City Zone State : 





ee ee ee ee ee ee ee ee ee ee es es es ee ee ee ee es ee ee es ee ee ee es ed 





| first 11 months with a total of 7,256 | 


over the September total, and 14,314| November with 171 followed by 
more than for October, 1949. Plymouth with 133 units. Ford 
dropped to third place with 8&6 


Included in the gain were 3,401 
lears, for a total of 204,539. Truck 
registrations totaled 29,255, an in- 
crease of 604 above the preceding 


sales—five ahead of Buick which 
had 81. 
Other totals were: Oldsmobile, 


month.—(Thomas L. Forbes.) 46; Pontiac, 44; Mercury, 34; 
: +. * Chrysler, 30; DeSoto, 26; Cadillac, 

. 25; Studebaker, 20; Dodge, 19; 
Cleveland Hudson, 17; Nash, 13; Henry J, 8; 


Year-end doldrums, plus some| Packard, 7; Lincoln, 4; Kaiser, 3, 
hesitation about price fixing that| and Willys, 2. 
may lower costs, have caused a| New-truck sales skidded to 132 
|decline in automobile sales in the|units in November compared with 
Greater Cleveland area. |the previous month’s 200. Chevrolet 

For the week ended Dec. 9, | Was first with 43; Ford, second with 
sales of new autos reached 1,075, (37, followed by GMC, 21; Dodge, 
slightly above the corresponding | 12; International, 8; Diamond T, 
week of last year. Comparison (Mack and White, 3 each, and Willys 
with the previous week is useless (Arthur R. 
because trade was crippled by 
deep snows. 

Used-car turnover, according to 
the Federal Reserve Bank, was! gales generally in the St. Louis 
down oo slightly below last |qistrict are good with some evi- 
a new-truck sales were | dence of distress or pressure sales. 
|165 and used trucks, 105.” Truck | New models have met with fair, but 


and Divco, one each. 
Oleson). 
| * * . 


St. Louis 


ee ee en | not ne enthusiasm, dealers 
; report. 
Markey.) 
¥ i a The movement of used cars has 
V shown some improvement over the 
ermont |low market of 30 days ago, but the 


Vermont car registrations through lentire used-car price structure has 


| November reached a total of 102,-| been reorganized and has come to 
/183, an increase of 5,386 over the|rest at about 40 percent below the 
same period last year, according to| figures of 60 days ago. 

the state motor vehicle department.| Service business has held up well 
The department’s receipts from | although the severe winter weather 
| the sale of registration plates and |Tecently had an adverse effect on 

operator’s licenses totaled $3,991,-_ | Shop volume.—(Sam X. Hurst.) 
| 658, an increase of nearly $180,000 : ee eee —_ 
| over the corresponding period 
last year. 
A total of 1,160 cars were regis- 
|tered in November, compared with | 
996 in the same month last year. 
* eS * 


Manhattan, Kans. 

November new-car sales in Riley 
|}county (Manhattan), Kans., were | 
islightly below the October total. 
|Registrations at the county treas-| 
|urer’s office tallied 113 for Novem- 
| ber, against 119 for October. New- 
truck sales fell from 13 in October | 
to only 6 in November. 

New-car sales by make in No- 
vember’ were: Chevrolet, 28; 
Ford, 16; Buick, 5; Cadillac, 1; 
Chrysler, 3; DeSoto, 2; Dodge, 6; 
Hudson, 1; Lincoln, 2; Mercury, | 
10; Nash, 5; Oldsmobile, 5; Pack- | 
ard, 1; Plymouth, 11; Pontiac, 13, Standard Form, 91" x 11," 


and Studebaker, 4. | buff only, 125 sheets in pkg. 


New-truck sales by make in No-| 1 


vember were: Chevrolet, 2; Ford, | 
3, and International, 1. 

per package 
F.O.B. ST. LOUIS 


Used cars and trucks also took 
a drop. There were 213 used-car 

ORDER ANY QUANTITY! 
Clip this ad, 


registrations in November, against 
order direct from 


245 in October. Used-truck sales 
totaled 21 in November, against 40 


in October.—(George M. Hunholz.) 
200 So. Seventh St. 


* * « 
ST. LOUIS 2, MO. 





Ledger Sheet 


SALE! 


BEAT INFLATION 


ACCOUNTS PAYABLE, 
ACCOUNTS RECEIVABLE 
ORDER FORM 


2-20 





Cincinnati 


The lowest 1950 monthly total of 
new-car registrations, 2,112, was 
recorded during November for 
Hamilton county (Cincinnati). Pre- 
vious low month this year was 
January with 2,298 registrations. 


Used-car sales by dealers 
dropped to 2,502 units, lowest 
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2 new-car market—to the heart of America. 
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chalk up 
a sale 








Most of your best prospects have several things in common. They own their own homes. 
They drive new cars. They have good incomes and can afford new cars again. 


bills 
OCR 


4 How can you reach them with your story? That’s where your factory’s ads in the 
; Post go to work for you. For the Post gets to the people you want to sell. Post families 
are the families who own their own homes, drive good cars and earn above-average 
incomes. This is true in your town and in every town. The Post gets to the heart of the 


There’s one more reason why the automotive industry places more advertising in the 
Post than in any other magazine. And it’s a mighty important reason for you. Adver- 
tising in the Post leads prospects to your showroom for a closer look. Then you can go 
to work and chalk up the sale! 
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Applegate Opens New Home in Flint— 


This is the recently completed structure now occupied by Applegate Chevrolet Co., 3637 |ber Security and Industry Survey, 


oe 
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On the Financial Front... . 


By George Deery 


Associate Editor 


Wy poe outlook for passenger-car | 





orable,” according to the Novem- 





S. Saginaw St., Flint. Clyde Applegate is president of the firm, which was formerly known | published by Merrill Lynch, Pierce, | 


as Davison-Applegate Co. Special provisions 


Goodrich Ups Net 
To $12,451,960 


B. F. Goodrich reported net in- 
come of $21,967,990 for the nine 
months ended Sept. 30, company, 
compared with $12,451,690 in the 
same period of 1949. Per share 
earnings are $15.61 so far this year, 
against $8.34 in the corresponding 
period a year ago. 


January-September period con- 


have been made for truck service. 


| solidated net sales soared 37 per- 
cent to $389,099,197. Last year the 
total was $283,393,796. 
* * * 
Earnings 

Jacobs (F. L.) Co. and subsid- 
iaries—Quarter to Oct. 31: Net 
profit, $359,388, or 51 cents a com- 
mon share, against $492,495, or 71 
cents a share, for similar period 
a year ago. 


Fenner & Beane, members of the| 


- New York stock exchange. 


This classification means, says 
the brokerage firm, that the group 
should perform worse than the 
groups in the two higher cate- 
gories—“Relatively Favorable” 
and “Average.” 

The predicted “Relatively Favor- 
able” outlook for trucks is inter- | 
preted to mean that these firms 
should perform better than the 
market as a whole. Rated as “Spec- 
|ulative” are Diamond T, Mack and 





producers is “relatively unfav- |~ 
ment Type” or “Liberal Income” 
tag. Under “Good Quality: Wider) 


JONE of the motor issues dis- | 


* 


Sadder Days Coming 
For Auto Shares? 


White in this end of the motor in- 
dustry. 
| 


| Price Movement” are found Chrys- 
‘ler and General Motors. Nash-Kel- 
vinator and Studebaker are includ- 
ed in the speculative class. 

| The review points out that “the 
|broad cyclical swings in demand 
|make motor stocks volatile per- 
|formers. Shares like General Mo- 
tors and Chrysler, reflecting strong 
‘trade positions and excellent earn- 
ings-dividend records, are of good 
quality, but still are subject to 
sharp price fluctuations.” 


Increased risks are seen by the 


cussed is accorded the “Invest-| firm in the advances in auto shares 


Auto Stocks 
Dec. 11 Dec. 4 


Chrysler 
Crosley ... 


General Motors 


Hudson 


Kaiser-F razer ‘ 


Nash-Kelvinator 


Packard . 
Studebaker 
Tucker 


Willys-Overland 
Average for 


10 Stocks 


68 
2% 
46% 
14 
6% 
17% 
3% 
27 % 
-03 
8% 





19.49 


FROM TACOMA TO TALLAHASSEE... 





|i AUTO TRIM MAT 


ERIALS, the big swing is to 


SEALTUFT, the stitchless quilted plastic. Only gen- 


uine SEALTUFT gives seat covers and auto interiors 


the luxury feel, the third dimensional beauty of richly 


padded quilting every car-owner wants! 


Easy to work with—cut it, stitch it, handle it like 
cloth. Stitchless — no threads to break. No wrinkling 
or sagging, ever. SEALTUFT is washable, colorfast, 





THE STITCMLESS 
QUNTED Mastic 






Protect your sales! 
Be sure you get genuine 
SEALTUFT! Look for this 


trademark on the back! 


In handsome Channel, Diamond and Tyle 
patterns ...a rainbow of gleaming colors! 


© 1960 


*TM Reg. U. S. Pat. 


A PRODUCT 


oft. 


OF 


won’t chip or scuff. And watch SEALTUFT roll up 


faster profits for you in seat cover and custom 


trim sales! 


Backed by smashing advertising and publicity cam- 
paigns plus powerful promotion tools, genuine 
SEALTUFT is winning overwhelming consumer accept- 
ance from coast to coast. Send for your FREE SAMPLES 
of colorful, workable, durable SEALTUFT today! 


SEALTUFT makes the difference... 
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THE JASON CORPORATION HOBOKEN, 


N. 


On door panels, seat covers! 


J. 





65% 
2% 
44% 
13% 
5% 
18% 
3% 
27% 
03 
1% 
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|to an alltime high level which are 
further aggravated by the “late 
stage of the car cycle.” 

+ o * 


|"HE stocks of smaller producers 
| are “distinctly speculative,” it 
finds. “Truck equities, however, are 
far below their postwar peaks and 
their price trend in coming periods 
should be aided by the stepped-up 
military program,” the analysis 
states. 

Likewise, auto accessories are 
labelled “Relatively Unfavorable.” 
None are mentioned as “Invest- 
ment Type,” but Eaton Mfg. is 
listed for “Liberal Income.” 

| In the “Good Quality; Wider 
|Price Movement” section are Ben- 
'dix Aviation, Borg-Warner, Clark 
|Equipment, Dana Corp., Electric 
‘Auto - Lite, Raybestos - Manhattan, 
|}and Timken Roller Bearing. 
| The speculative tag is given to 
Bohn Aluminum, Budd, Kelsey- 
Hayes B, Motor Products, A. O. 
Smith, Standard Steel Spring, 
Thompson Products and Timken- 
| Detroit Axle. 


* * * 


™ IDE swings in earnings,” the 
survey states, “and the occa- 
sional shifts in trade position af- 
|fecting many individual suppliers, 
make many accessory stocks spec- 
| ulative. 
| “But some producers enjoy ac- 
|cessory diversification and have 
well-established customer relations, 
providing their equities with good 
quality attributes. 

“Uncertainties arising from 
military needs and the probable 
drop in car volume next year will 
make it difficult for numerous 
stocks to act as favorably as the 
general market. 

“However, issues in the truck 
division or those favored by other 
special factors, such as large air- 
craft parts business, may perform 
relatively well. Risks in this group 
are considered to be rather sub- 


stantial.” 
| * * * 


Merger Vote 
Near for 3M 


Stockholders of Minnesota Mining 
& Mfg., St. Paul, and Carborundum 
Co., Niagara Falls, N. Y., will vote 
next month on a merger of the two 
firms, it was announced last week. 


Under the terms of the plan, al- 
ready approved by the boards of 
the two firms, the New York com- 
pany would not be a_ separate 
corporation, but would be operated 
as an independent unit of the 3M 
corporation. 


Calls Stock 


American Bosch Plans 


New Issue 


Directors of American’ Bosch 
Corp. have called for redemption on 
Jan. 2, 1951, at $105 a share and 
accrued dividends of all of its 5 
percent cumulative preferred stock 
now outstanding in the amount of 


| $1,633,600 (16,336 shares). The direc- 
| tors also have called a special meet- 
jing of stockholders for Dec. 18 in 


New York City to authorize a new 
issue of serial preferred stock and 
to approve a pension plan. 
Stockholders will be asked to 
authorize a new issue of 40,000 
shares of $100 par value 5 percent 
cumulative serial preferred stock. 


‘It is proposed that 16,500 shares, 


Series ‘A,’ serial preferred stock to 


|be sold immediately at private sale 


to a group of insurance companies. 


The proceeds would be applied to 
the redemption of the presently 
outstanding preferred stock which 
will result in a reduction in sinking 
fund requirements of approxi- 
mately $1,000,000 in the next three 
years, based upon current earnings 
and prevailing tax rates. The re- 
mainder of the authorized preferred 
stock would be available for future 
financing when the need arises. 
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‘Owosso tooled up to take care of 


the business. 
* * * 


Making It Easy 

| \JOT to be undone, the Anderson 
|+% Co, of Gary, Ind., completed a 
study and a series of experiments 
which have ended with their com- 
ing up with a four-unit kit, now 
expanded to a six-unit kit, that 
enables the service man to replace 






Automotive 
Ramblings 


by Jack Weed 
IG LOSER in the latest Ford home-office housing shuffle |2¥, Wjndshield motor in any car 
5 is the parts and accessory division. Although the P & A cae a knw onceyian 
office force will be able to occupy part of the new offices and |some 200 different models in stock. 
facilities built for them out Plymouth Road at Middlebelt, | And with regular business and 


home office people—some 2,500 of them—will occupy much | oa . a Fangs a 


of the space that was built arms. Chrysler grabbed them with| quantities, jobbers are running Lone Star Opens in Houston— 
to house parts and acces- a stranglehold for two of their big- | Anderson salesmen ragged. More than 5,000 attended the recent opening of Lone Star Nash in Houston. H. F. Dean 
sories. production divisions. Be oe |is the dealer. 

Service division people, who had | So officials at Redmond are now| There's a punch line in the little |} ——— oe 
looked longingly at a part of these|hesitant of even answering the|booklet put out by General Motors /lightened selfishness, consider the|en Rule” of business wrapped up 
same offices, get another by-pass.|Phone, for fear it will be another |titled “Look Through the Eyes of | broad interest of the customer first |in that phrase—and many dealers 
For the moment they will move to| Prospective customer before they | Your Customer.” It says: “You|in every decision that affects your|can put it to work in their busi- 
the old Highland Park plant to/can get all the available plants in|must deliberately and with en-| business.” There's an entire “Gold-| ness right now. 


take over the quarters recently va- | a 
cated by Dearborn Motors, while 
their present building is turned into 
an axle plant. They get all of the} 
second and third floors and part) 


of the first floor with enough room | . 
to possibly have a 
research garage. 

e . Eventually, it is) 

. + understood, Serv- | 
Fs ‘ ice will be the| 
: : proud possessor | 
Se 4 of a new office) 
building and ga- 

4 rage at the Plym- 

outh Road site. 


The Ford front} 
office exodus is 


scheduled to start | 
Jack Weed right after the 
first of the year and the move will , 


be by departments—lasting up to| 
nearly the first of April before the 
maneuver is entirely completed. | 

* * + 


Redmond’s Venture 
TEW frontiers that hold gold de- 
1‘ posits still exist in the automo- 
tive business—and will continue to 
exist, I suppose, so long as man 
continues to have inventive genius. 
Seems the advent of the auto- 


matic transmission and torque 7 
convertors brought on a quest for | Ou Nn Si er 
electric windshield wipers due to 


fear of the vacuum type running 
out of power on long-hill climbs 
and in other situations when en- 


gines lose their vacuum. With the a 
torque converters, there is no _— 
chance for the driver to slip his 

Mae 


clutch and get wiper action. 

About that time the Redmond ‘ 
Co. of Owosso, Mich., which had | 
been making fractional horsepower 


gore for tana and heaters, de Yourself in Your Customers’ Shoes! 


offered opportunities. They had no 
great ambitions, hoping to get pos- | 
sibly one customer so that they 
could work their way into the busi- 
ness gradually. So they canvassed 

















the industry looking for that cus- . ° ° 
re pre lose iaeeenedt or. To acquire the priceless asset of owner loyalty is the goal of 
baker welcomed them with open) every motor car manufacturer, Nothing contributes more 





strongly to the attainment of this end than a product that 
delivers lasting satisfactory performance. That’s why it’s just 





Trailer Assn. 


Adds Six in good business to specify engine components that maintain your 
oe 7 standards of quality and service. In carburetors, Stromberg, 
7 

Member Drive because of exclusive design features and mechanical simplicity, 

WASHINGTON. The Truck- is recognized as the carburetor that delivers better performance 
Trailer Manufacturers Assn. is longer. Put yourself in your customers’ shoes and make sure that 
making a drive to boost its mem- - 7 ee . mn 
bership through letters sent by you get lasting performance by specifying Stromberg* carburetors. 
President Leslie C. Allman of Frue- *REG. U.S. PAT. OFF 
hauf Trailer. 

Six new members were reported ECLIPSE MACHINE DIVISION OF 3 

ee bs 
by the association Dec. 1. e Standard Equipment Sales: Elmira, N. Y. 
It is more than ever necessary e Service Sales: South Bend, Ind. AVIATION CORPORATION 


at this critical time that our indus- 
try speak as one voice in our con- 
tacts with government agency peo- 
ple,” the association bulletin stated 
last week. 

“We must present the needs of 
motor transport and we must ex- 
plain our own position in seeking 
to furnish the motor vehicle oper- 
itors with their minimum basic 
equipment needs.” ? 


Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 


Record Canadian Output 
OTTAWA.—Gross factory value 
»f products manufactured by Cana- 
da’s vehicle industry reached an 
illtime peak value of $485,757,000 in 
1949 compared with $398,057,000 in Sy 
he preceding year, an increase of | - 
nearly 22 percent, the government 
announced. A total of 292,584 cars, 
trucks and buses were made during 
the past year, a record high, com- 
pared with 263,760 in the previous | 
year. | 
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Used-Car Auction Prices | 


Market Trend 


Despite optimistic reports from some sections of the country on 
the “stronger market” for used vehicles, the overall average price 
of used cars is continuing to decline. The slide is a fairly gentle one. 
Last week’s drop amounted to $11 and brought the average to $818. 


The largest decline of the week was $21 in the price of ’50s, bring- 
ing the average for those models to $1,578. The only gain was the 
$10 increase in the price of '41s, which brought them to $324. 


Other losses ranged from $6 to $14, The price of '49s fell $14 to 
$1,184, while °48s slid $6 to $901. Other postwar model losses were: 
47s, down $7 to $768, and '46s, off $13 to $655. 

There was an improvement in the weather last week and along | 
with it an improvement in the percentage of sales. At nine auctions | 
last week, 770—or 64 percent—of the 1,197 offerings were sold, In | 





| HUDSON-—'48 Commodore (6) 





the previous week at the same auctions, 736—or 61 percent—of the 
1,207 offerings were sold. 


Prices marked with an * indicate a unit equipped with 


automatic transmission or overdrive. 
ANCOLN 49 “os - * 
DENVER I a N 49 Cosmopolitan 4-dr., $1, 
(Denver Auto Auction, Inc. Sale every | MERCURY — 50 4-dr., $1,520. ‘47 4-dr., 
Tuesday at Littleton, Colo, Prices are for $650, °46 conv., $690; club coupe, $750. 
sale of Dec. 5.) NASH—'48 Super (600) 2-dr., $760; Am- | 


(Prices up, particularly on °50 and ‘51 bassador 4-dr., $760. ‘46 Ambassador | 








models, Sold 120 units out of 169 offer- 4-dr., $530. ‘41 Ambassador (6) 4-dr., | 
ings.’”’ $250. j 
BUICK—'50 Special sedan, $1,505. ‘49 RM|OLDSMOBILE—'49 (78) 4-dr., $860. '40| 
. * '$1.500*. ‘48 RM (98) 4-dr., $225. | 
pao ey o1e Bg ho $800. RM, |PACKARD_'48 Deluxe sedanet, $1,160, | 
Super’ sedan, $810, ‘41 Special sedan. PLYMOUTH—'50 SD club coupe, $1,470, | 
$300, $400, $475.. '40 Super sedan, $210,| $1,590. "49 SD 4-dr., $1,200, $1,100. '47 | 
CADILLAC—’50 (62) sedan, $3,755*, $3,-| Deluxe 4-dr., (taxi), $435; SD 4-dr., 
830°: (61) sedan, $3,425°, $3,480* $3,- | ,, $690. 46 SD 4-dr., $620. ; 

675*. ‘48 (62) sedan, $2,i60*. ‘46 (62) PONTIAC 46 SL (8) 2-dr., $680, $700. 
sedan, $1,285. '41 (62) eoten. 9510, $610. on 4-dr., $260; (6) club coupe, 
CHEVROLET—'50 Bel-Air, $1,795, $1,810; | oryneRAKER 

R § ‘BAKER —’'46 Champion 4-dr., $410. | 
SL Deluxe sedan, $1,505, $1,510, $1,525. | wip rye 49 station wagon, 2 at’ $850: | 


$1,530, $1,595, $1,685, $1,695: half-ton 
pickup, $1,095, $1,275. "49 FL Deluxe} 
sedan, $1,255, $1,270; 1-ton stake, $905. 


Jeep, $850. 
plow, $475, 


"47 Jeep, $540, '46 Jeep and 


"48 sedan, $790, $925, $935, $1,010, $1,- ar 
015. ‘47 sedan, $715, $780, $800, $815. EBENSBURG, PA. 
- meee. Ss seis. sedan, $405, $425. (Ebensburg Auto Auction Co. Sale every 
CHRYSLER-— 50 Windsor sedan, $1.865°. Thursday. Prices are for sale of Dec, 7.) | 
49 NY sedan, $1,515*, $1,525. ‘48 NY| _.(Retall reported not so good. Prices 


40 at winter’s lowest. Sold 42 units out of 





sedan, $910. ‘47 NY sedan, $830. 

Royal sedan, $290. “7 e@ertngs.) | 
DeSOTO—'50 Custom sedan, $1,855*. ‘49 | BUICK—'49 RM 4-dr., $1,375*. '48 Super | 

Deluxe sedan, $1,200. 4-dr., $1,075. °41 Special 4-dr., $350. | 


"39 Special 4-dr., $280. | 


DODGE—'48 sedan, $980. '46 sedan. $585. 
CADILLAC—’48 (60) Special 4-dr., $1,510, | 


FORD—'51 Custom (8) Sedan, $2,155*. "50 


CD (8) sedan, $1,535*; conv., $1,495*; CHEVROLET—'50 SL Deluxe club coupe, | 
(8) half-ton pickup, $1,210. "49 Custom| $1,550. ‘49 SL Special 2-dr., $1,180, 
(6) sedan, . °48 half-ton pickup, $1,160. ‘48 %-ton stake, $755; FL 4-dr., | 
$645. °47 (8) sedan, $830*. '46 half-ton $1,025, $980, $895. ‘47 FL aerosedan, 
pickup, $485. '40 sedan, $300. $900. ‘41 club coupe, $390, $330. ‘40 


SD 2-dr., $330. ‘37 4-dr., $110. 
CHRYSLER—'49 Windsor club coupe, $1,- 
450. ‘40 Royal 4-dr., $275. 
DeSOTO—'49 Custom club coupe, $1,315. 
‘41 4-dr., $400. 


HUDSON —'50 Pacemaker sedan, $1,350*. 
49 Super (6) sedan, $975, $1,050, $1,- 
260. °47 Super (6) sedan, $520. 

KAISER—'47 sedan, $430, $480. 


MERCURY—'46 conv., $750. ‘41 sedan, 


$315. DODGE ‘50 Coronet 4-dr., $1,500. ‘46 
OLDSMOBILE--'50 (88) Holiday, $2,200°. 4-dr., $805. 
'49 (98) sedan, $1,530*, $1,600*. '48 (78) | FORD—'50 Deluxe (8) 2-dr., $1,280; CD 


(68) (6) 2-dr., $1,350. ‘49 Custom (8) 2-dr., 
$1,105, $1,055. '46 SD (8) 4-dr., $650. 
MERCURY —’'48 4-dr., $1,070. 
OLDSMOBILE—'42 (6) club coupe, $380. 
"40 (8) 4-dr., $205. | 
PLYMOUTH—"49 SD club coupe, $1,205, 


sedan, $985", 
sedan, $715. 
PACKARD—'50 sedan, $1,565". 
PLYMOUTH—'50 SD sedan, $1,640, $1,- 
645. °49 Deluxe sedan, $965, $995, ‘47 
sedan, $440, $690. 


$1,185*, $1,195*. ‘47 


PONTIAC—’50 SL (6) sedan, $1,470. $1,175. ‘48 SD 4-dr., $995. ‘42 4-dr., | 
STUDEBAKER—’50 Champion sedan, $1,- $155. ‘40 4-dr., $350, $340. 
605*; conv., $1,495*. ‘47 Champion | PONTIAC—'46 (6) sedanet, $820. ‘42 (8) 
sedan, $815°*. 2-dr., $300. 
“i ion (4) %-ton pickup, $540, °47/| 
eep, . 
DETROIT MISCELLANEOUS—'47 International 1-ton | 
(Aptco Auto Auction, Sale every Wed- stake, $570. 


nesday. Prices are for sale of Dec. 6.) 
(Sold 53 units out of 82 offerings.) 
BUICK—'49 Super 4-dr., $1,425*, $1,400*, 
$1,375*. '46 Special 2-dr., $605, $710. 

CADILLAC—’'46 conv., $1,200. 
CHEVROLET—'50 SL Deluxe club coupe, 


HOUSTON 


(Guif Auction Co. Sale every Tuesday. 
Prices are for sale of Dec. 5.) 


(Market better than average. Sold 36 


$1,450. °49 FL Deluxe 4-dr.. $1,135; | units out of 69 offerings.) 

2-dr., $1,070. '46 SM 2-dr., $610. BUICK—'41 4-dr., $225. '39 2-dr., $100. 
DeSOTO — °48 Custom 4-dr., $1,085, °41 | CHEVROLET — '51 half-ton pickup, $1,- 

club coupe, $350. 220. ‘50 SL Deluxe club coupe, $1,575. 
DODGE—'48 4-dr., $915. ‘47 4-dr., $730. ‘47 SM 2-dr., $680. '46 FM 4-dr., $605, 

"46 4-dr., $675. $550. ‘42 club coupe, $425. °41 2-dr., 
FORD—’49 Custom (6) 2-dr., $1,045, $955. $280, $250. '40 4-dr., $150. 

'47 SD 2-dr.. $780; Deluxe 4-dr., $650. | DODGE—'40 4-dr., $160. 

"41 2-dr., $380. FORD—'50 CD (8) 4-dr., $1,375; half-ton 
FRAZER—'48 4-dr., $640. pickup, $1,195, $1,220, $1,150. ‘48 SD 


HUDSON — ‘48 (8) 
4-dr., $625. 
KAISER—’'49 4-dr., $840. ‘48 4-dr., $535. 


4-dr., $900. ‘47 (6) (8) 4-dr., $915. ‘47 Deluxe 4-dr., $550, 
$700. ‘46 Deluxe 2-dr., $650. ‘41 SD 


(8) 2-dr., $465, $375. 











LINCOLN—'49 Cosmopolitan 4-dr., $1,350. | MERCURY ‘47 #4-dr., $770. "46 4-dr., 

MERCURY—'49 4-dr., $1,090. ‘47 4-dr., $675. 
$830, $775. "41 conv., $480. OLDSMOBILE—'47 (98) 4-dr., $850. 

NASH—'47 (600) 4-dr., $695. PLYMOUTH—'50 Deluxe 4-dr., $1,425. ‘47 

OLDSMOBILE—'47 (98) 4-dr., $700. ‘41 2-dr., $675. 
club coupe, $340. PONTIAC—'50 (6) 2-dr., $1,660; (8) 4-dr., 

PACKARD - ‘48 4-dr., $965. ‘40 4-dr., $1,850". ‘47 (8) sedanet, $810, $800; 
$180, 4-dr., $785. 

PLYMOUTH—'49 4-dr., $1,145. ‘47 4-dr., | STUDEBAKER—'46 half-ton pickup, $445. 
$725. ‘41 4-dr., $155; 2-dr., $255; $175. | MISCELLANEOUS "50 GMC half-ton 
PONTIAC—'49 4-dr.. $1,250. ‘47 4-dr., pickup, $1,230. '48 Thames \%-ton panel, | 
$750. '46 2-dr., $675. '42 2-dr., $405. '41 $265. | 
2-dr., $185. - 

STUDEBAKER-—'50 Champion 4-dr., | ‘ en Te 
380, '48 Land Cruiser 4-dr., $1,000*. CONCORD, MASS. | 

(Concord Auto Auction, Inc. Sale every | 
ALBANY N 7 | Monday and Friday. Prices are for sales 
° ™ . | of Dec. 1-4.) 

(Tim Anspach’s Dealers Auto Auction. | (Sold 161 units out of 243 offerings.) 
Sale every Monday. Prices are for sale | BUICK—'50 Special sedanet, $1,450, $1,- 
of Dec. 4.) 600*. ‘49 Super sedanet, $1,470, $1,400 

(Market pepped up on clean units. ‘48 RM_sedanet, $1,085*. °46 Super | 
Prices were the best in four weeks. Sold sedan, $800, $805. '42 RM sedan, $135. 
76 units out of 98 offerings.) ‘41 Super sedan, $250. ’40 Special sedan, 
BUICK—’'50 Super Riviera coupe, $2,220"; $300; Super sedan, $460, $165; RM | 

RM 2-dr., $1,950°; 4-dr., $1,910*, '49 sedan, $270. '39 Special sedan, $195. 

Super conv., $1,550. '48 Super 4-dr., $1,- | CADILLAC—’47 (6)2 sedan, $1,475: (61) 

040, ‘47 Super 2-dr., $885. ‘41 Special! sedan, $1,165, $1,290*; (60) Special se- 

4-dr., $390; RM 4-dr., $260. ‘40 Super dan, $1,360*. '41 62) sedan, $725, $680; 

club coupe, $200. '39 Special 4-dr., $120. | club coupe, $600. 

CADILLAC—'50 (62) 4-dr., $3,300*%, '47| CHEVROLET—'50 SL Deluxe sedan, §$1,- 
(62) 4-dr., $1,285. °46 (62) 4-dr., $1,110. 500, $1,410, $1,425, $1,570*. °49 SL De- 
*41 limousine, $200; 63) 4-dr., $540*. luxe club coupe, $1,210, $1,265; sedan, 

CHEVROLET—'50 FL Deluxe 2-dr., §$1,- $1,250; station wagon, $1,280; FL De- 


470; SL Deluxe 4-dr., $1,520, $1,770*; luxe sedan, $1,170, $1,000. '48 SM sedan, 
business coupe, $1,225. '49 SL Deluxe| $850, $875; club coupe, $950. ‘47 half- 
club coupe, $1,175; 2-dr., $1,000, '48 FM ton pickup, $655; FM sedan, $720: FL 


2-dr., $785; SM 4-dr., $700. ’41 SD busi- 
ness coupe, $310. ‘40 SD 2-dr., $285. 
CHRYSLER—'47 T & C conv., $990. 


aerosedan, $790; SM sedan, $890, $735; 
club coupe, $785. '46 SM sedan, $750; 
FM sedan, $875; half-ton panel, $350. '42 


DeSOTO—'48 Custom club coupe, $950. '47| SD club coupe, $505; business coupe, 
Custom 4-dr., $890. ‘46 Custom 4-dr.,| $260, $250. ‘41 SD sedan, $270, $420, 
$510. | $300; club coupe, $495; MD _ business 

DODGE—'49 Coronet 4-dr., $1,380*%; club| coupe, $310; club coupe, $540; sedan, 
coupe, $1,480*. '47 Deluxe 4-dr., $700; | $380, $175, ’40 Master (85) sedan, $175; 
Custom 4-dr., $675. ‘46 half-ton panel, | SD sedan, $275; MD club coupe, $400. 
$290. | CHRYSLER-—'49 New Yorker sedan, $700. 

FORD—'51 Custom (6) 2-dr., $1,850. '50 | DeSOTO—’49 Custom sedan, $1,375: De- 
conv., $1,580*, ‘49 Custom (6) club! luxe sedan, $1,285. ‘46 Custom sedan, 
coupe, $980; Custom (8) club coupe, $1,- $825, $790. 

050; 2-dr., $935, $980; 4-dr., $1,040. '47 | DODGE ‘48 Custom sedan, $750. °47 
Deluxe (6) 2-dr., $660. | Custom conv., $1,055*. '41 sedan, $290. 

HUDSON—’49 Commodore (6) 4-dr., $1,- | FORD—'50 Deluxe (8) sedan, $1.275. °'49 
070. '46 Super (6) 4-dr., $380. Custom (8) sedan, $1,130, $1,000, $1,050, 

KAISER—'48 Deluxe 4-dr., $690. "47 De-| $1,110, $1,070. '48 SD sedan, $700, $825. 
luxe 4-dr., $575. | ‘47 SD conv., $800; sedan, $735, $760. 


| FORD 


| WILLYS—'48 Jeep, $490; 


sedan, $740, $735, $700; club 
coupe, $650, $615. ‘42 station wagon, 
$225. °41 club coupe, $250; sedan, $275, 
$200, $510. °40 club coupe, $425. 

sedan, $1,- 


"46 SD 


005, $980. 
LINCOLN ‘50 Cosmopolitan Capri, §$3,- 
000. '49 sedan, $1,290. 








Average Used-Car Prices 


(Compiled by Automotive News) 





MERCURY—'51 sedan, $2,055. ‘49 sedan, Dec. 1950 Nov. Oct. 
$1,280*, $1,175*; club coupe, $1,315*. '47 Model (to date) 1950 1950 
conv., $800. '46 sedan, $755, $710, $685, 1950 $1,578 $1,620 $1,809 
$600. th 

NASH —'51 Rambler conv., $1,495*, '47 1949...... 1,184 1,221 1,361 
(600) sedan, $600. : 1948.......... 901 944 1,048 

OLDSMOBILE—-'50 (76) sedanet, $1,720*. 

‘48 68) sedan, $1,015". '47 (66) conv., 1947. 768 a. on 
$750*. °41 (76) sedan, $305; (68) sedan, 1946.. 655 
$185. '40 sedan, $280. '39 sedan, $200. 1942....... 316 368 364 

PACKARD—'48 Super sedan, $775*. 

PLYMOUTH—'49 Deluxe business coupe, 1941. 324 337 359 
$930; SD sedan, $1,085. '48 SD sedan, Overall —< —— 
$815; Deluxe sedan, $800. ‘47 SD sedan, . 850 
$790, $775. '46 SD club coupe, $725, Average. $ 818 § $ 927 
700; sedan, $725. ‘40 SD sedan, $160, 

WT eHAO “9 C ys (The above figures are averages of used-car auction prices, all 

PONTIAC 49 Chieftain (6) Standard N ) 
sedan, $1,385*. ‘48 Streamliner (8) De- makes and models, carried regularly in Automotive News. 
luxe sedanet, $1,175. ‘47 Torpedo (6) se- 
danet, $830; Streamliner (8) sedan, $815; * 
sedanet, $665. ‘42 Torpedo (8) sedan. | CADILLAC—'46 (62) 4-dr., $1,075*. | PACKARD -'46 4-dr., $740. < 
$350; Streamliner (8) sedanet, $505. '41| CHEVROLET——'48 FL aerosedan, $930. '47| PLYMOUTH—'46 4-dr., $785. ‘42 2-dr. 
(8) business coupe, $150; (6) sedan, FL aerosedan, $900, $725. '46 FL aero- $285. °41 4-dr., $230; 2-dr., $300, $280 


$180. "40 6) sedan, $340, sedan, $700; FM 2-dr., $655, $620, $680. 





luxe 2-dr., $810. "47 Deluxe 4-dr., $675. 
‘46 1%-ton truck, $350. '42 Deluxe 4-dr., 
$285. nesday. Prices are for sale of Dec. 6.) 

(Market stronger, retail better. 


43 units out of 67 offerings.) 


50 CD 2-dr., $1,275, $1,300, $1,- 
375, $1,420; Deluxe (8) club coupe, $1,- 


Sold 


400. °49 station wagon, $1,100; Standard 


omnee ‘ . 49 
(8 -dr. 1,050; s 8 1 BUICK — '50 Special sedan, $1,600, ‘4s 
py $1000. Sods, $900. 48 ep cay | Super sedan, $1,485*, ‘48 Super sedan, | 
club coupe, $815. '47 SD (8) 2-dr., $750, $1,185. '46 RM sedan, $790, '40 Limited 


sedan, $390. 
CADILLAC—'49 (62) 
(62) sedan, $1,890*. 


$710. °46 SD (8) 
pickup, $500. 
Deluxe 2-dr., 
$160 
KAISER—’'49 4-dr., $950. 


2-dr., $675; half-ton 
"41 Deluxe 2-dr., $360. °40 
$520. °38 Deluxe 2-dr., 
"36 Deluxe club coupe, $245. 


sedan, $2,370*,. ‘48 
'46 (62) sedan, $1,- 


WILLYS—'48 station wagon, $825. "42 2-dr., $340. ‘41 2-dr., $225, $400, 
$150; business coupe, $210. °40 2-dr., 
; $340; club coupe, $395, 
VALDOSTA, GA. | CHRYSLER—'47 NY 4-dr., $850°. 
(Tom Hewitt Auto Auction. Sale every | pesoOTO—'41 club coupe, $300; 2-dr., $115 
Friday. Prices are for sale of Dec. 1.) | popGgkR—’'48 4-dr., $1,000. 
(Sold 129 units out of 242 offerings.) FORD—'50 2-dr., $1,300; club coupe, $1,- 
BUICK "50 Special 2-dr., $1,545, ‘49 210. °49 club coupe, $1,035, °48 half-ton 
Suptr 4-dr., $1,287; 2-dr., $1,350. '36| panel, $575. ‘47 station wagon, $750; 
2-dr., $450. 4-dr., $730, ‘46 2-dr., $675, ‘41 2-dr., 
CADILLAC.°48 (62) 4-dr., $2,050*. $190, $110, $260, $250. ‘40 2-dr., $175. | 
CHEVROLET—'50 FL Deluxe 4-dr., $1,- | yweERCURY—'50 club coupe, $1,330; 2-dr., 
387, $1,500; 2-dr., $1,400, $1,350; SL $1,500. °49 4-dr., $1,205. 
Special 4-dr., $1,390; SL Deluxe 4-dr., | oO. DSMOBILE—'49 (98) 2-dr., $1,475*. ‘47 
$1,350. '49 SL Deluxe 4-dr., $1,125, $1,- (78) 4-dr., $875. ‘41 (98) club coupe, 
135; club coupe, $975; FL Deluxe 4-dr., $150*. 
$1.250, $1,210, $1,075, $1,000, ‘48 %-ton | pp ymMoUTH—’'50 Deluxe club coupe, $1,- 
pickup, $700. ‘42 FM 4-dr., $360. ‘41 450. ‘49 Deluxe 4-dr., $1,035. ‘48 2-dr., 
Deluxe 4-dr., $360. ‘40 Deluxe 2-dr., $820 "42 SD club coupe, $195, $260. 
$375; conv., $360, $310, '37 Deluxe 4-dr., '41 4-dr., $325, $250. '40 4-dr., $255. 
$300. '36 4-dr., $312. PONTIAC _-’50 station wagon, $1,650. '47 | 
CHRYSLER "5bO Newport, $2,225*. ‘49 (8) sedanet, $785. '42 sedanet, $325; 
Windsor 4-dr., $1,550*. '48 Royal 4-dr., 2-dr., $275. ‘41 4-dr., $400; club coupe, 
$1,400, $210, ‘40 2-dr., $225, $190, ‘39 coupe, | 
DeSOTO—'49 Custom 4-dr., $1,275; 2-dr., $120 | 
$1,105. 
iE—’'49 4-dr. 250. ’ e- . I 
DODGE 49 Coronet 4-dr., $1,25 48 De LEBANON, N. J. 


85* 


1 - 
CHEVROLET—’50 SL Deluxe sedan, §1,- 


, y—’ 565. '49 SL Special sedan, $1,110, $1,- 
ae 49 Cosmopolitan club coupe, 100, $1,085. °48 Fl aerosedan, 431,000. 
NASH—'51 Rambler conv., $1,500. $975. ‘47 SM clu coupe, ; ,half-ton 
OLDSMOBILE — ‘49 (88) Deluxe club pickup, $440. '42 FL aerosedan, $345. °41 

coupe, $1,550*; (98) 4-dr., $1,230, ‘48 SD sedan, $345, $300, ‘40 SD sedan, 
(98) 4-dr., $1,150. $310, $290. $690 
PLYMOUTH—'50 Special Suburban, $1,- | DODGE—'46 Deluxe sedan, $690. 


"49 | FORD—'50 CD (8) sedan, $1,400. '49 Cus- 


850; ‘ 
50; Deluxe business coupe, $1,305. tom (8) sedan, $1,125, 2 at $1,100; 


SD 4-dr., $1,100, $1,000; club coupe, : 

$1,130, $1,100; suburban, $1,050. "48 SD Standard (8) sedan, $1,040, 

4-dr., $900; 2-dr., $850, $890. ‘46 SD FRAZER “51 sedan, $1,565. " 

4-dr., $600, '41 SD 4-dr., $200. KAISER ‘47 Special sedan, $560. 
PONTIAC — '50 (8) Caialina, $2,030*, | MERCURY—'49 sedan, $1,285. 9, | 

Chieftain (8) 4-dr.. $1,475. °49 club | NASH—'48 (600) club coupe, $ 5°, 7 

coupe, $1,200. Ambassador club coupe, $735*. nee 
STUDEBAKER '50 Commander club OLDSMOBILE — '48 (98) sedan, $1,200*. 

coupe, $1,355. '49 half-ton pickup, $800; 47 (78) sedan, $855*, $785 ‘1900 48 

%-ton pickup, $700. '48 Champion 2-dr., PLYMOUTH—’'49 SD _ sedan, , 220. 


SD sedan, $960. '46 Deluxe sedan, $710. 
PONTIAC—’'48 (8) conv., $1,100*. '47 Tor- 
pedo (6) sedan, $820, ‘41 SL (6) sedan, 


$700. '47 Champion 2-dr., $800, '46 half- 
ton pickup, $440. 
station wagon, 


$290. 

STUDEBAKER — ‘48 Champion sedan, 
910*. 

WILLYS—’49 Jeep station wagon, $830*. 


OAKLAND, CALIF. 
(Lapiner’s Used Car Auction. Sale every 


Wednesday. Prices are for sale of Dec. 6.) (A, L, Pollock Auto Dealers Wholesale 
(Market good despite bad weather. | Auction. Sale every Wednesday. Prices are 
Sold 72 units out of 94 offerings.) for sale of Nov. 29.) 


$815. 
MISCELLANEOUS "50 
$1,285, $1,275. 


MASON CITY, IA. 


half-ton pickup, 


BUICK—’'49 Super 2-dr., $1,425. ‘40 4-dr., (Market stronger on all makes and 
$295. | models.) 

CHEVROLET—'50 Bel-Air, $1,755; SL De- | BUICK—'49 Super 4-dr., $1,530; 2-dr., $1,- 
luxe 2-dr., $1,580, $1,560, $1,490; Subur- 585; Special 4-dr., $1,380. ‘48 Super 
ban carryall, $1,130; FL Deluxe 2-dr.. 4-dr., $1,080; RM conv., $1,445, ‘47 


$1,440. 
FM 2-dr., $835. 


‘49 FL Special 2-dr., $1,085. ‘48 
"41 2-dr., $105. 


Super 4-dr., $1,035. '46 Super 4-dr., $910. 
"42 4-dr., $400. 





DODGE—'48 Custom 2-dr., $870. CADILLAC—’50 (61) 4-dr., $3,475", ‘48 
FORD—'50 Deluxe (6) 2-dr., $1,135. °49| (62) 4-dr., $2,100*, 4-dr., $2,040. ‘47 
Custom (8) 2-dr., $1,025. '47 SD 2-dr.,| (62) 4-dr., $1,505*. 
$680. ‘46 114-ton truck, $305. ‘41 2-dr.,| CHEVROLET—'49 FL Special 2-dr., $1.- 
=. . | 270. 48 FL ene — ous — 
AZE ‘47 4-dr., $650. | mess coupe, S. 4 -dr., s 
HUDSON > (6) 2-dr., $1,100*, ‘48 (8) | club coupe, $455; 2-dr., $355. '40 2-dr., 
4-dr., $1,070. 42 2-dr., $200. | 2 at $275; business coupe, $255. : 
LINCOLN—'49 4-dr., $1,410*, ‘46 2-dr., | CHRYSLER — '50 NY 4-dr., $2,725*. °42 
MERCURY —'50 4-dr.,_$1,750°, | DesOrO 48 Sub coupe, $1,475. "40 4-dr., 
OLDSMOBILE—'49 (S8) Deluxe 4-dr., $1,-| $200, $130. tel g930 
355* rs’ -dr., $940. °46 4-dr., $830. 
PLYMOUTH ‘50 SD 2-dr., $1,655; 4-dr., OD tar. 8150. ” 
$1,690, ‘46 Deluxe 4-dr., $450. FORD "49 Custom (8) conv., $1,415; 
PONTIAC—'49 SL (8) 4-dr., $1,455* | 2-dr., $1,200, $1,180, $1,225; 4-dr., $1,- 
STUDEBAKER ‘47 Champion 4-dr., 195. ‘47 Deluxe (8) 4-dr., $735. ‘46 
$760". | Deluxe (8) 2-dr., $605; SD (8) 2-dr., 
$680, "42 (6) conv., $285. '41 (8) 4-dr., 
AKRON $350. '40 8) 2-dr., $225; conv., $230. '39 
" | 4-dr., 3 at $155. 
(H. C. Turney Auto Auction. Sale every | HUDSON—’'46 2-dr., $500. 
| Thursday, Prices are for sale of Dec. 7.) | LINCOLN—'46 4-dr., $855. 
(Sold 58 units out of 100 offerings.) | MERCURY—’'49 4-dr., 2 at $1,390; 2-dr., 


BUICK—'50 Special 2-dr., $1,600*. ‘48 RM/ 2 at $1,390. '41 4-dr., $175. 
| NASH—'40 4-dr., $215. 


2-dr., $1,025. 








When the Blizzard Hit Pittsburgh— 

The heaviest snowfall 
pictured above to auto dealers. The snow started Nov. 24 and fell for five days and nights, 
almost without interruption, reaching a depth of 31.3 inches. The blanketed used-car lot shown | program, Malcolm P. Fergus: a, 
president of Bendix, has announce: d. 


ever recorded in Pittsburgh brought problems such as the one 


is that of Murdoch Chevrolet. 


(Lebanon Auto Auction. Sale every Wed- | 


STUDEBAKER—'46 half-ton pickup, $500 


| 
| $205; club coupe, $310. 
| "42 4-dr., $355. 


MANHEIM, PA. 





(Manheim Auto Sales & Auction, Inc 
Sale every Friday. Prices are for sale of 
| Dec, a? 

(Sold 55 units out of 125 offerings.) 
| BUICK—’49 Super 4-dr., $1,415; Special 

4-dr., $1,200. ‘48 Super 4-dr., $970; 

sedanet, $960; RM 4-dr., $950. '47 Super 


| 4-dr., $800. 

| CHEVROLET—'50 Bel-Air, $1,655; FL De- 

| luxe 2-dr., $1,510; SL Special 4-dr., $1,- 

| 350, °49 SL Deluxe 4-dr., $1,250; FL De- 
luxe 4-dr., $1.250. ‘48 FM 2-dr., $890 
‘41 4-dr., $600. ‘40 2-dr., $325. 

| CHRYSLER—'49 NY 4-dr., $1,425*, $1,380. 


'48 Saratoga 4-dr., $1,000. ‘47 T & C 
conv., $900, 

| DeSOTO—'47 Custom 4-dr., $850, $800, 

| DODGE—'50 half-ton pickup, $1,050. ‘47 
Deluxe 4-dr., $800. ‘46 Deluxe 4-dr. 

| $695. 

|} FORD — ‘'49 Custom (8) 2-dr., $1,160; 


| Standard (8) 2-dr., $975. ‘47 SD (8) 


| 4-dr., $775; 2-dr., $720. '46 SD (8) 2-dr., 


$625. 
| HUDSON—'49 8) 4-dr., $1,135. 
| MERCURY—’'51 2-dr., $1,990. ‘48 4-dr. 
| $690. 
| NASH—'46 (600) 4-dr., $600. 


PLYMOUTH—'50 Deluxe 2-dr., $1,410; SD 


4-dr., $1,400; club coupe, $1,320. '49 SD 
| 2-dr.’ $1,100. '46 SD 2-dr., $720. 

| PONTIAC—'47 (8) sedanet, $925*; 4-dr 
| 


$805. 
| STUDEBAKER—’'50 Champion 2-dr., $1,- 
| 310. °49 Champion 2-dr., $1,095. ‘48 
| Champion 4-dr., $880, $760. 
| 


| Chevrolet Picks 
New Dealers 


| - 
For Chicago 

CHICAGO.—Introduction of the 
1951 Chevrolet models here was ac- 
|}companied by official announce- 
{ment of some new faces in the 
|General Motors division’s dealer- 
|ship ranks in this area. 
| Four of the dealers constituted 
| three replacements for dealers who 
failed to effect franchise renewals 
Oct. 31. One of the most familiar 
locally is Frank H. Yarnall, presi- 
dent of the Chicago Automobile 
Trade Assn. 

Yarnall resigned as president of 
Holmes Motor Co. (Ford) to suc- 
ceed Herbert N. Stein as owner of 
a Chevrolet outlet at 4859 Broad- 
way. What was formerly Uptown 
Chevrolet Sales & Service is now 
Yarnall Chevrolet. 

Similarly, Harry Bell and Frank 
Zorniger took over Nelson Chevro- 
let Sales on Chicago’s northside, 
and Glenn L. Humphrey became 
owner of Shoreline Chevrolet Sales 
in suburban Evanston. Paul Wixom 
formerly owned both firms. 

Bell and Zorniger, who also oper- 
j}ate as Chevrolet dealers in four 
Ohio cities, will operate here as 
Nelson Chevrolet, Inc., with Ray 
Bryant as general manager. Hum- 
|phrey will operate as Humphrey 
Chevrolet. 

In Ohio, Bell and Zorniger oper- 
jate Kinsman Square Chevrolet; 
|Winders Chevrolet, Columbus: 
|Queen City Chevrolet, Cincinnati, 
|}and Sherer-Bell Co., Piqua. 
Humphrey also operates other 
|dealerships as follows: 

Humphrey Chevrolet, said to be 
the largest Chevrolet dealership in 
Milwaukee; Humphrey Chevrolet, 
| Wasau, Wis., and Humphrey Cadil- 
lac and Olds, Rockford, IIl. 

Humphrey has been a Chevrolct 
dealer since 1936. 
| Also running large newspaper 
| ads last week as new dealershi))s 
j|here were Merit Chevrolet and 
| Hartigan Chevrolet. 








Bendix Buys lowa Plant 


NEW YORK. — Bendix Aviati«n 
|Corp. has purchased the proper'y 
and facilities of Victor Animat >- 
|graph Corp. at Davenport, Ia., i :- 
|cluding a modern factory buildir 2. 
to handle increased production >f 
|aircraft instruments and acc: ;- 
|sories for the expanding milita y 
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i lorida Used-Car Dealers 


ilect Rogers Chairman 

JACKSONVILLE, Fla. — The 
tlorida Used Car Dealers Assn, has 
elected W. J. Rogers, of Ocala, as 
chairman. 

Charles Weekley sr. and Edward 
M. Shannon, both of Jacksonville, | 
were chosen vice-chairman and 
secretary-treasurer, respectively. 

Elected to serve on the board 
of directors for the coming year 
were: Ed Royal, Shannon, C. E. 
Robinson and Weekley, Jackson- 
ville; L. M. Hargrove, Ben Parrish, | 
Hubert Hawke and W. K. Roberts, 
Tampa; O. B. Wade, Harry Chat- 
tendon, L. P. Evans and Jim Richa, 
Miami; W. B. Johnson, Jim Cum- 
bie, and Rogers, Ocala. 

* 7 + 


Wisconsin Used Car Assn. 


Elects Officers for 1951 
MILWAUKEE.—Elected by the} 
Badger State Automobile Dealers | 
Assn. for 1951 are: Aaron Nelson, 
president; Clyde Gardner, vice- 
president; W. G. Lutter jr., treas- 
urer, and A. H, Brunk, secretary. 
All four officers of the used-car 


association are from Milwaukee. 
* * * 


Michigan Used-Car Dealers 


Name 19 New Directors 

DETROIT.—The Michigan Used 
Car Dealers Assn, has announced 
the election of the following direc- 
tors: 

Bert Baker, Marty Barrar, Yale 
Simons, Jack Geller, Gale Smith, 
Ray Rochelle, Sid Savage, Frank 
Kowalk, A. J. Oster and Alex Kel- 
ler, all of Detroit; Chet Fleming. 
Drayton Plains; Walter Arrand 
Flint; Jack Mohrhardt, Saginaw; 





Nash’s Moore 
Cites Race as 
Plug for ‘Six’ 


DETROIT. Although many in 
the industry see a trend toward 
V-8 engines, Meade F. Moore, Nash 
director of re- 
search, last week | 
put up a _ good) 
_ argument for the 
Ambassador §six- 
cylinder engine. 

Moore points to 
the performance 
of a Nash Ambas- | 
sador which won 
the recent 1,830- | 
mile Peruvian 
stock -car road) 
race to illustrate | 
what he called the “superior quali- 
ties” of the six-cylinder valve-in- 
head engine. | 

Nash has had 33 years’ experi- 
ence with valve-in-head engines, 
and Moore said billions of miles} 
of economy and dependability have | 
proved its worth. 

“The present Nash Ambassador 
high-compression engine was de- 
signed in 1932,” Moore said. “Since 
the war it has become the pattern 
of other modern high-compression 
engines, which incorporate multiple 
bearing crankshafts, rigid crank- 
case construction, combined with 
the valve-in-head principle.” 

Thirty-nine American-built cars, | 
representing eight makes, were in 
the race. The Nash, entered by 
Lane Motors, S. A., of Lima, was 
delayed one hour and 21 minutes 
before the start because the night 
before a disgruntled mechanic had 
poured emery dust into the lubri- 
cating system. The engine had to 
be torn down, cleaned and re- 
assembled. 

Practically every car in the race 
needed a complete overhaul at the 
half-way mark, Moore said. The 
Ambassador needed only an oil 
change. 

The race, one of the most gruel- 
ng and toughest in South America, 
was run over hundreds of miles 
f unpaved roads and loose sand. | 
'n one spot, there was a drop from 
700 feet above sea level to sea 
evel, 





Meade F. Moore 


Pontiac Honors Kelleher 

Donald J. Kelleher, owner of Kel- 
eher’s Pontiac Sales and Service, 
10 Race St., Scranton, Pa., has 
been given a “better dealer” award. | 


Used-Car Notes 


AUTOMOTIVE 


: 
| 





Gordon Hope, Grand Rapids; Ray- 

mond M. Hodgson, Kalamazoo; 

Hugh D. Salway, Jonesville; Gay- 

lord Vere, Adrian; Richard Convis, 

Ypsilanti, and Sig Johnson, Lansing. 
+ + * 


Hartwell Motors, Memphis, 


Sold to Roy A. Cortner 


MEMPHIS.—Hartwell Motors, 
459 Union Ave., has been sold to} 
Roy A. Cortner, who has been asso- | 
ciated with the used-car firm for 
17 years. 


ner Motors. 
* * * 


Jail Sentence Suspended 
After Plea of Guilty 
LOUISVILLE. Nathan Rosen- | 


blatt, local used-car dealer, had one|a check by Rosenblatt would be | 


pending jail term suspended and 
another delayed here last week. | 
Criminal Court Judge Loraine Mix | 
suspended a two-year sentence im- | 
posed after Rosenblatt pleaded | 
guilty to obtaining property by| 
false pretenses. 

He had been accused of faking 








News, Advertising, Readership 


Devoted to Building a 
Better Civilization 


a telephone call in which he, rep- | 


NEWS, DECEMBER 18, 1950 


I 


School Car from Culpepper Motor— 


S. B. Smith (right), owner of the Elizabeth City (N. J.) 


. | Pontiac dealership, presents the | 
The company name is now Cort- | keys to Fred Eason, principal of Elizabeth City high school. At the left are Earl Funderburk | cee 


and John Johnson, instructor. 


I ; > | I-H Dealer Honored 
resenting himself as a bank Presi-/ Quinn R. Barton Co., Jackson- 
dent, told a man selling a car that | yinj¢ Fla., International truck deal- 
good. er, has been awarded the 1950 tri- 

A federal sentence for misapply- | Ple diamond service award of In- 
ing funds of the Royal Industrial | ternational Harvester. F. L. Brad- 
Bank was delayed until Jan. 3, so| Shaw, service manager, accepted 
that the former dealer can wind up|the award on the behalf of the 
his business affairs. The year-and-|company. The presentation was 


|day term was to have started last| made by W. H. Dolley jr., Interna- 
week. 


tional Harvester zone manager. 


full effectiveness. 






Ux. 


ing retailers tell us they are keenly 





Cars Are Cheaper 
Than in 1940, 
Wallace Notes 


DETROIT. — A new car today 
|eosts less than half its 1940 price 
lin terms of real wealth in the 
|eattle country, David A. Wallace, 
|president of Chrysler division, re- 
ports. 

Wallace just returned from a 
series of dealer meetings out west. 
Buying a 1950 Chrysler after driv- 
ing his herd to market, one west- 
erner found that it took the pro- 
ds from the sale of nine head 
|of cattle to pay for his new car, 
| Wallace said. When he bought his 
|previous Chrysler in 1940, it took 
i the proceeds from the sale of 24 
head of cattle to cover the cost of 
the car, the Chrysler official added. 

Car buyers will probably get a 
pleasant surprise, Wallace suggests, 
when they compare the number of 
1950 paychecks required to cover 
the price of a new car today with 
the number of 1940 paychecks that 
| were required to pay for a 1940 
| model 10 years ago. 









Drive home your 
sales message with 


DEPTH OF 
PENETRATION 


Tdeas and facts that penetrate the routine de- 
mands of daily life register with busy men and 
women and result in action. When THE CHRISTIAN 
SCIENCE MONITOR regularly carries your advertis- 
ing message, the facts and ideas relating to your 
product are reaching this important market with 


MONITOR readers are particularly responsive to 
#-\«.. advertising in this their favorite newspaper. Lead- 


aware that 


MONITOR readers make a regular practice of ask- 
ing for MONITOR advertised brand merchandise by 


name. In addition, these men and women enjoy 
much better than average “‘spendable income” — 


spendable for worthwhile products. 


You will find that your business will profit from the stimulus of a 


program of advertising in this international daily newspaper. With- 


out any obligation on your part, we will gladly draw up a detailed 
proposal of MONITOR advertising custom-made to the requirements of 


your product. 
Street, Boston 15, Massachusetts. 


THE CHRISTIAN SCIENCE MONITOR, One, Norway 


SPEAKING OF DEPTH OF PENETRATION, HERE IS WHAT ONE ADVERTISER SAYS: 
“Our returns have been most gratifying and profitable. One thing that has brought 
@ lot of pleasure is that our items have pleased and we have had so many letters 
from your readers expressing their sincere gratitude for our using the Monitor.” 


Branch Offices 


The (“H RISTIAN 
SCIENCE 


KANSAS CITY: 


MONITOR 


An International Daily Newspaper 


163/4 Strand 
GENEVA: 28 Rue 





Listen every Tuesday night to 
“THE CHRISTIAN SCIENCE MONITOR VIEWS THE NEWS” 
with Erwin D. Canham, Editor, over the ABC network 


NEW YORK: 588 Fifth Avenue 
CHICAGO: 333 N. Michigan Avenue 
DETROIT: 3-101 General Motors Building 
1002 Walnut Street 

SAN FRANCISCO: 625 Market Street 

LOS ANGELES: 650 S. Grand Avenue 
SEATTLE: 824 Skinner Building 

PARIS: 56 Faubourg Saint Honore 
LONDON, W.C. 2: Connaught House, 


du Cendrier 
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The December Nash Billboard now being 
seen by motoring America on all highways. 


achievementa 
Prancer and Nash 





: ania — 





sf 


Near filled with bright 


~ » 


dand success... 


And our special best and our deepest thanks to the men and 
women who this past year built and placed in the hands of our owners 


the finest cars to ever bear our name. 





DIVISION NASH-KELVINATOR CORPORATION 
DETROIT 32, MICHIGAN 
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AUTOMOTIVE NEWS, DECEMBER 18, 1950 


Reports Percentage Doubled . . . 





Rise of Multiple Car Families _ 


NEW YORK.—tThe percentage of 
multiple car families in the U.S. 
this year nearly doubled the 1949 
figure and an alltime high of 
approximately 35,670,000 automo- 
biles are owned by Americans, ac- | 
cording to Crowell-Collier Publish- 
ing Co.’s 14th annual survey of the 
automotive market. 

Additional data brought out by 
the survey was: 

1. Car-owning homes now com- 
prise 73 percent of the nation’s | 
families, or a total of 31,725,400 | 
homes. This was cited as a 2 per-| 
cent increase over last year and | 
almost 5 percent over 1948. 

2. Multiple car families increased | 
to 11.1 percent of total car-owning | 


homes in 1950, as compared with/half of the prospects intended to|miles in 1950, as compared with | 


6.2 percent in 1949 and 4.8 percent 
in 1948. 

According to Ray Robinson, re-| 
search director for Crowell-Collier, | 
3,522,000 multi-car homes added | 
about 7,500,000 extra cars to the 
28,204,000 owned by single car fami- 
lies, making the grand total ap- 
proximately 35,670,000 cars owned. 

Multi-car homes are propor- 

tionately largest in higher income 

groups, according to the survey, 
reaching 37 percent among fami- 
lies with incomes of $7,500 or 
more. Families owning two cars 
or more, it was added, represent 

17 percent in the income bracket 
$5,000-$7,500; 14 percent in the 
$4,000-$5,000 group, with the per- 
centage scaling down to 5 percent 
among families with incomes 
under $2,000. 

Multi-car ownership is highest in 
the far western and eastern regions 
and in larger cities and on farms. 
the survey noted. About half of 
the multi-car homes reportedly own 
new cars only, about one-fourth 
own both new and used, and the 
remainder used cars only. 

Robinson pointed out that the 
study was conducted just prior to 
the outbreak of war in Korea. But 
even before that, he said, there 
were signs of a slackening demand 
for new cars. 

On July 1, 1950, said Robinson, 


the survey found that prospective 
new-car purchasers during the last 
half of 1950, 1951 and 1952 totaled 


approximately 9,895,200, or 22.8 per- | 


cent of all U.S. families. 

About 4,774,000 of these pros- 
pects indicated that they planned 
to buy during 1951. 

Robinson said such findings re- 
flect the basic pattern of normal 


lear buying. But he admitted that 
|they fail 


to throw light on the 
scare purchases that followed the 
Korean hostilities. 

“Probably the effect of the Ko- 
rean conflict was to speed up orders 


|among those already in the market 


for a car,” said Robinson. 
According to the survey, about 


pay cash for new cars and the 
remainder intended to buy as fol- 
lows: 
loans, 13 percent through auto 
finance companies, 2 percent 
through other means, and 12 per- 
cent were undecided. 

The survey revealed to Crowell- 


Dynaflow Output 
At Buick Nears 
400,000 Mark 


FLINT.—Buick built 38,419 Dyna- 
flow transmissions during Novem- 
ber to boost the overall total for 


the year to 396,337, Ivan L. Wiles, | 


Buick general manager, announced 
last week. 

More than 76 percent of all cars 
produced in 1950 were equipped 
with Dynafiow transmissions, Wiles 
said. 

More than 56 percent of all Spe- 
cials and 88.3 percent of all Supers 
built were equipped with Dynaflow, 
Wiles reported. Dynaflow is op- 
tional on these two series and is 
standard equipment on the Road- 
master. 

The Buick Dynaflow plant is 
working three shifts but still un- 
able to keep up with demand, 
Wiles said. 








Who Says: 
You Can't Take 


Equipped with Body Buoys—‘'Shock- 
breaker Bar'’ Type—you can “load to 
the gills,"" yet hold the body of the 
car at virtual normal level. What's 
more, without adjustments or change- 
over of any nature (you install and 
leave these Overloads on permanently) 


It With You? 


the ride will not be appreciably affected even with the driver the sole occupant and 


the vehicle otherwise free of load. 


THEY 


The Coils do 


welding or 


folks with 


thing “to 





t | @The Farmer whose car doubles as a “carryall.” | penditure of funds, Hoffman said. 


CRADLE THE FRAME 


not contact the frame under any circum- 


stances. Mounted in an hour and a half or less—no | 
drilling—'‘Shockbreakers,"’ 
hand in a velvet glove’’ are tough and ready but silent | 
and resilient. They're the one satisfactory answer for) 
“on and off" loads, such as: 


like “an iron 


@ The Winter or Summer Resorter who carries every- grants 


and from" but the piano. 


@ The Salesman, who on occasion packs his car with | according 
merchandise or equipment. 


@ The Service man burdened with tools or machines, 
except when he's joyriding. 


@ The Trailerite who's ‘feelin’ my—tee low." 


@ The Owner of a Station Wagon or Suburban whose load ranges from only the | added. 


driver to a football squad. 


@ The man with the %-ton Pickup who at times needs a one Ton’er. 


@ The Stable Owner who totes the “old gray mare” here and there in a Trailer. | of operations Jan. 1. to 


“Shockbreakers" are available for 


post war vehicles—and 


some earlier 


jobs—Passenger and Light Commercial chassis, regardless of body type. 


Complete Dealer Information Is Yours for the Asking 


BODY 
Float the 


Manufactured and 





BUOYS 


£) overload 


Guaranteed by 


AUTOMOTIVE AIDS CORPORATION 


3526 W. FORT STREET 


DETROIT 16, MICH. | 


Pioneer and Pacemaker in the Overload Spring Field 





23 percent through bank | 


| Collier that in 1950, cars which | 
| were bought new represented 51 
| percent of all the cars on the | 
road. This was said to be an 
| increase of 3 percent since last | 
| year and 5.6 percent since 1948. | 
Postwar cars, it was said, made | 
jup 52 percent of all the cars on 
|the road at midyear 1950, an in- | 
|erease of 27 percent since midyear 
| 1948. 
| Robinson said the influx of new | 
|models explained the continued de- 
|crease in the average total mileage 
jon cars. He said this average has 


models and a luncheon that followed. 





| At Pontiac Preview in St. Louis— 


Approximately 750 Pontiac dealers from the area attended the unveiling of the 195 


dropped from 55,700 in 1948 to 55,- Symington Booked for Parley .. . 





1100 in 1949, and 47,900 in 1950. | 
| On the other hand, he reported, | 
ithe average car will travel 9,600 | 


/9,300 in 1949 and 9,200 in 1948. 

According to Crowell-Collier, 
General Motors makes of cars 
| now total 43 percent of cars 
| owned; Chrysler accounts for 22 


‘ DETROIT. — W. Stuart Syming- 

| percent; Ford 21 percent, and | ; : 
other makes for the remaining |t0, Chairman of the National 
| 14 percent. Security Resources Board, will be 
Robinson said that results of the principal speaker at the 1951 


annual meeting of the Society of 
Automotive Engineers, scheduled to 
be held here Jan. 8-12 at the Book- 


the survey constituted a tribute to 
the auto industry's manufacturing 
ability. The survey found that 53 


ipercent of the car owners, who | Cadillac hotel. ; 
bought their cars new, indicated | From New York last week, 
they would purchase the same| John A. C. Warner, the SAE’s 


| general manager, also announced 
that Henry Ford II, president of 
Ford Motor Co., will be master 
of ceremonies. 


Warner said the program for the 


make when they bought again. 

Principal reasons for selecting 
particular makes related to econo- 
my and performance. 

Four-door sedans were found to 
|best suit the needs of 51 percent|convention revealed plans of the 
of the new-car prospects; 32 per-| engineering society to renew its 
cent preferred two-door sedans; 7 | technological services to the gov- 
percent, coupes; 4 percent, con-/ernment in the event of a war 
vertibles; 2 percent, station wag- | emergency. 
ons, and 4 percent were undecided.| ag, usual, the SAE will review 

General Motors makes got @ 59 engineering progress in various 
percent vote as being the best- (felds of automotive engineering, 
looking cars on the road, fol- | such as aircraft and aircraft power- 
lowed by Ford, 15 percent; plants, diesel engines, fuels and 

Chrysler, 13 percent; Kaiser- |jypricants, tractors and farm ma- 

Frazer, 3 percent, and all other ‘chinery, trucks and buses, passen- 


= 10 percent. 2 ger cars, transportation and main- 
57 most three out = a tenance, vehicle bodies, production 
57 percent, said they take their nq engineering materials. 


car back to their dealer for major 
repairs. This, Robinson said, was 
a slight increase over 1949. 
| More than half, 51 percent, the 
survey found, go to a dealer for 
adjustments and tuneups, but serv- 
ice stations still get 55 percent of 
|the lubrication business. 
| Robinson said that the age of a 
|car is a major factor in where its 
|owner gets his repair work done. 
As cars get older, the survey re- 
vealed, patronage drifts away from | 
car dealers to independent repair | 
shops and home repairing. | 
| The survey keynoted the observa- | 
ition that among owners satisfied | 
with dealer service, 62 percent ex- 
|pect to buy the same make of car 
when they purchase again. 
Among those dissatisfied with a 
dealer’s service, only 49 percent 
|plan to repurchase the same make. 


One entire session, Warner re- 
ported, will be devoted to the de- 
| sign and manufacture of aluminum 
|bodies for motor vehicles; another 
j}to safety in commercial air trans- 
portation, and a third to the possi- 
| bilities of utilizing liquified petro- 
|leum gases as fuel for certain 
|motor vehicles, especially trucks 
|and buses. 


A session on the night of Jan. 9, 
Warner said, will be given over 
to reports and engineering re- 
views of unusual developments in 
production, with emphasis on ac- 
celeration of production processes 
and the application of advanced 
techniques. 


The group will also elect a new 
president to succeed the late J. E. | 
Hale, of Firestone Tire & Rubber | 
Co. Hale was elected 1951 presi- | 

— - — dent by the SAE membership, but 

he died late in November. 

Ford Fund Center At a morning session Jan, 9, the | 
Foundation Planning Office Horning Memorial medal will be 
Set for Pasadena presented to D. P. Barnard, of 


: Standard Oil Co. (Indiana). Later, 
PASADENA, Calif.—The “nerve|Barnard will deliver the Horning 





lcenter” for the distribution of|Memorial lecture on “The Role of 

by the $238,000,000 Ford| Fuel in Engine Development.” 
Foundation will be located here, | On the afternoon of Jan 10, Sid- 
to Paul G. Hoffman, a oe eee 


| director. 

A permanent staff of five promi- 
|nent persons will be set up here to 
j}make recommendations for the ex- 


Tire Shipments 
Show Increase 


During Month 


Hoffman said the first foundation} NEW YORK.—Manufacturers’ 
contributions probably would be|shipments of passenger tires dur- 
;made within 90 days after the start |ing October were up 5.23 percent 

7,340,146 casings from 6,975,259 
| casings in September, according to 
| Canadian Ire Raised | the Rubber Manufacturers Assn. 


| By Esealator Clauses | Production of passenger tires in- 
OTTAWA. —The Canadian gov- | creased in October, rising 10.47 per- 
lernment’s Canadian Commercial | Cent to 7,313,860 units from 6,620,742 
\Corp. has been instructed to ad-| Units the month before. With pro- | 
|here to the established general pol- | duction at about the same level as | 
licy of giving preference to firm|Shipments, inventories at 3,483,383 
|price bids when placing orders for|Units showed very little change 
|requirements of the Department of | from the end of the previous month, | 
|National Defense, with the under-/| it was said. 
|standing here being that this also | Shipments of truck and bus tires | 
japplies to the automotive industry.|in October were up 9.42 percent to) 
| “In recent weeks there has been | 1,368,910 tires from 1,251,055 units 
a tendency among some manufac-|in the previous month while pro-| 
turers and suppliers bidding on de-| duction of truck and bus tires rose | 
fense orders to include an escala-|to 1,345,287 tires from 1,194,871 in 
tor clause in their tenders,” Trade | September, an increase of 12.59 per- | 
Minister Howe said. cent. 


Operation offices and headquar- 


|ters will remain in Detroit, he 





SAE Role in Crisis 
To Be Stressed 


ney J. Williams, of the National 
Safety Council, will deliver the 
Beecroft Traffic Safety Engineering 
lecture—“Traffic Safety and the 
World We Live In.” 

In addition to Ford, some of the 
other automotive people who will 
participate in the parley are as 
follows: 

C. R. Moore, Chevrolet division; 
W. B. Cheney and W. C. Hiatt, In- 
|ternational Harvester; H. L. Hart- 
zell and B. H. Short, Delco-Remy 
division of General Motors; L. H. 
Middleton and M. F. Peters, Elec- 
tric Auto-Lite; H. O. Flynn, Chev- 
rolet; J. W. Liska, Firestone Tire 
& Rubber; L. Ray Buckendale and 
L. G. Boughner, Timken-Detroit 
Axle. 
| W. E. Petersen, International 
|Harvester; V. M. Drew, Fruehauf 
| Trailer; Robert Schilling, GM Re- 
|search Laboratories; O. J. Horger, 
|Timken Roller Bearing; G. L. Mc- 
|Cain, Chrysler Corp.; J. O. Almen, 
'GM Research Laboratories, and D. 
| T. Sicklesteel, Borg-Warner. 


Ford to Build 
Memphis Depot 


| DEARBORN.—A 16-acre site in 
|Memphis has been purchased by 
| Ford for a new service parts depot 
jand sales office building, it was 
|announced last week by L. D. Cru- 
|soe, Ford general manager. 

| The building, scheduled for com- 
|pletion about June 1, 1951, will 
|serve more than 200 Ford dealers 
|in adjacent areas of Tennessee, Ar- 
| kansas, Mississippi and Alabama, 
j}according to Earl G. Ward, man- 
'ager of parts and accessories oper- 
ations. 


OPENING 


FOR AN 


Experienced 
USED CAR 
MANAGER 


This position is available with one 
of America’s leading producers of 
highest-quality cars. Man required 
must have extensive practical 
experience and sufficient executive 
ability to head up factory used 
car sales department. Will con- 
sider only men who can show good 
record of past performance. Please 
write for appointment, sending 
recent photograph and giving 
experience, age, approximate 
salary requirements, and other 
details, in first letter. 


BOX AN-160 
Automotive News 
Detroit 26, Mich. 
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Auto Personnel 





w. A. Brady has been appointed|special assignments in the transit 
manager of the Bronx branch of | field. 


Mack-International Motor Truck} 


Corp. aooes 
joined Mack 
1936 as a sates | 
man at the com- | 
pany’s Brooklyn 
branch. He was 
appointed mana- 
ger of Mack’s 
White Plains 
branch in 1949, 
and later was as- 
sistant district 
manager of the 
company’s New 
York City branch. 
A native of the Tremont section 
of the Bronx, Brady is well known 
in sports circles. As “King” Brady 
he at one time played baseball in 
both the American and National 
leagues. 





W. A. Brady 





* * 


Ethyl Names Howard 


John R. Howard III, has been 
named coordinator of _ technical | 
publicity at the Ethyl Corporation | 
Research Laboratories by B. H. 
Weil, supervisor of the Laborator- 
ies’ Information division. Howard 
joined Ethyl in 1932. 


* * * 


General Ups Lampman 


Appointment of C. Dean Lamp- | 
man as manager of sales promo- 
tion for General Tire & Rubber Co. 
has been announced by L. A. Mc-| 
Queen, vice-president. Lampman 
joined General in 1933. 


x * * 


Barrett Reappointed 


J. H. Barrett, controller of Mur- 
ray Corp. of America, has been | 
reappointed chairman of the Na- 
tional Committee on Ethics and 
Eligibility Standards by the Con- 
trollers Institute. 

* ca * 


Electric Storage Names 


Dr. Vinal as Consultant 


Dr. George W. Vinal, authority 
on storage batteries and electrical 
standards, has been named engi- 
neering consultant and adviser to| 
Electric Storage Battery Company, | 
it is announced by L. E. Lighton, | 
engineering vice-president. 

Dr. Vinal recently retired as chief 
of the National Bureau of Stand- 
ards’ electrochemistry section after 
more than 42 years with the gov- 
ernment. Recently he received the 
Acheson medal and $1,000 from the 
Electrochemical Society for leader- 
ship in these fields. 


ee oe 


Goodrich Names Fiala 


Albert M. Fiala has been named 
manager of government sales in 
the industrial products sales de-| 
partment of B. F. Goodrich Co. | 
Previously Fiala has been manager 
of latex foam product sales. 

a ” 


* 
Romney Named Director 
Of Kelvinator of Canada 


George Romney, vice-president of | 
Nash-Kelvinator Corp., has been | 
named a director of Kelvinator of | 
Canada, Ltd., according to C. W. 
Hadden, president of the Canadian 
subsidiary. 

* o * 
Leach Named to Sales Post 


By Bendix-Westinghouse 

Appointment of Gordon L. Leach 
as special sales representative of 
Bendix - Westinghouse Automotive 
Air Brake Co. has 
been announced 
by Floyd L. 
Wheaton, sales 
manager. During 
his entire busi- 
ness carecr?r, 
Leach has. been 
closely associated 
with the transit 
ndustry. Follow- 
ng graduation 
from Harvard in 
'929, he joined 
Boston Elevated 
Railway for one year. He has been 

sales executive with Hunt-Spiller 
Mfg. Corp. since 1930, the last six 
ears as manager of the Automo- 
ive division. 

Widely known throughout the 
ransit industry, Leach has served 
n many committees of the Amer- 
can Transit Assn. and the New 
ngland Transit club. He will be 
at the Bendix-Westinghouse main 
plant at Elyria, O, and will handle | 








* * * 
Ford Promotes McGuire 


in General Sales Office 


J. F. McGuire has been named 
acting manager of the Ford ad- 
ministrative department, general 
sales office. McGuire, formerly 
supervisor of the department’s 
organization and procedures sec- 
tion, replaces W. J. Moriarty, 
who recently was transferred to 
the company’s office of defense 
products. 

McGuire joined Ford’s inter- 
national division three years ago 
and subsequently was transferred 


to the sales department. 
* * . 


Hauge Elected Chairman 
By lowa Highway Users 


Herbert H. Hauge, Des Moines 
lawyer, was elected chairman of 


the Iowa highway users conference 
at its 


annual meeting in Des 
Moines. 


He succeeds John H. Gillespie of 






|W. Richards, 
|/leum Industries Committee, secre- | 


|Des Moines, president of the Iowa | 


Motor Truck Assn., who retired as 


chairman of the conference and_| 
was presented a framed certificate | 


in appreciation of his five years’ 
service. 


Earl Mason of the North Central | 
was named first | 
vice-chairman; Harry I. Storey, of | 


States Institute, 


the Iowa Farm Bureau Federation, 
second vice-chairman, and James 
of the 


tary-treasurer. All are Des Moines 
residents. 
* * * 


Inland Steel Promotes 


9 at Indiana Harbor Works 


Inland Steel Co. has promoted 
nine men at its Indiana Harbor 
works. 

Edward J. Gardner has been 
made assistant to Hjalmer W. 
Johnson, vice-president; Lee B. 
Luellen is now assistant general 
superintendent of primary opera- 
tions and mills, and J. Foster May- 
berry is now assistant general 


superintendent of the flat-rolled de- 
partments. 

Theodore F. Plimpton has been 
appointed assistant general super- 


Iowa Petro-| 





Twenty-fifth Year for Johnson— 


Robert D. Johnson, president of Johnson Chevrolet Co., Indianapolis, signs his 25th con- 
secutive Chevrolet contract as L. E. Craig, seated, right, looks on. Standing, left to right, 
are Paul and David Johnson, sons of the head of the Johnson dealership and vice-presidents; 
Preston W. Hanna, Indianapolis city manager for Chevrolet, and L. H. Averill of Detro® 
manager of the metropolitan city department of Chevrolet. 


intendent in charge of industrial |superintendent of labor relations. 
relations; M. M. McClure is now James F. Peters moves up to 
administrative assistant to Plimp-|superintendent of biast furnaces, 
ton; William A. Blake has been/and William C. Kostbade has been 
named director of community rela-|made superintendent of the hot- 
tions, and Ralph E. Hoover is now | strip mills. 


Nic ‘holas Building, 


NO FINER GLASS THAN 
LIBBEY-OWENS-FORD 


one or “47 Challlj Checks 


Luck is an important ingredient in some products. A defect that 
occurs at one stage of manufacture may be covered up at a later 
stage, and nobody is the wiser. 

‘But we don’t irust to luck when we make L-O-F Safety Plate 
Glass. Our check No. 41 is a good example. At regular intervals, 
plate glass blanks from the annealing lines are removed to a 
testing table, where they are carefully inspected for quality and 
gauged for thickness. 

This is only one of 142 Quality Checks and Controls. All of 
them are equally important to your car owner customers— 
because they assure— 

Better heat stability 
Better light stability 
3. Better strength for safety 
4. Better adhesion, glass to plastic 

That’s why L-O-F Hi-Test is the best Safe ‘tv Plate Glass you 

can get--anywhere. Libbey-Owens:Ford Glass Company, 2125 


Toledo 3, Ohio. 


HI-TEST SAFETY 
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U. S. Sees 1952 Surplus . 


Record Rubber Supply 
Expected Next Year — 


pends, it was said, on the January- 
through-March consumption pat- 
tern to be set by the Department | 
of Commerce during the next cou-| 
ple of weeks. 

W. S. Lockwood, director of the 
NRB, explained that the expected | 
record availability of rubber for. 
ithe U. S. in 1951 stems greatly from 
the 1950 alltime high production of 
|natural rubber in southeast Asia— 
an estimated 1,700,000 tons. 


“On the consumption side,” said | 
Lockwood, “during the first nine 
months of 1950 we used in the 
U. S. 548,036 tons of natural and 
379,238 tons of synthetic rubber. 
It is estimated that during the 
last quarter of the year we shall 
use 160,000 tons of natural and 
140,000 tons of synthetic rubber.” 


| 





WASHINGTON. — According to 
an estimate last week by the Na- 
tural Rubber Bureau, there will be 
available for U. S. consumption and 
stockpiling in 1951 approximately 
1,780,000 long tons of new rubber. 

As viewed by the NRB, natural 

rubber will provide about 900,000 
tons of this total, a substantial 
portion of which will be ear- 
marked for the government stock- 
pile. Various -forms of synthetic 
will supply the other 880,000 tons. 

Because of current heavy mili- 
tary and civilian demand, this does 
not mean an immediate rubber sup- 
ply surplus, it was pointed out. 
General rubber consumption will 
continue to be restricted under the 
terms of the National Production 
Authority’s limitation order. 

Just how deeply this limitation | 
will affect civilian use in (1951 de- 





Car registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 


tives in state capitals. 


CHRYSLER 
TOTAL 











41 States Previously "50! 14003! 10409| 26429) 57362) 108203! 91323! 2178) 20394) 113895| 34256! 8914 104510; 24289, 29877; 201846; 204; 8224 

Reported for October _ 49, 11033) 9043) 24459| 41511| 86046) 64786| 2558| 15533) 82877) 26927) 5305, 83278) 20308) 24583) 16040!| 467) 288! 

Alabama ‘50 «159 73; 312) +738) 1282; 1706 66, 429° «2201, ~=—«510 90 2373/ 352, 460 3785 3 79 
‘49 192 113 595 944 1844 1606 él 349 2016 48! 105 1898 367 459 3310 12, 68 

Arkansas "50 99, 107, 300, 622, 1128, 1170 7, 193, 1370; 302 75, 1502 185 294 2358 1 72 
‘49; 103) = 95) 296,623) _—sttt7)_— 883) ~—30)_— 184) = 1097) — 257; 52) 1006) 191232 1738} 6} —23 

California "50, 1614, 1065| 1903, 4307, 6889 8746 194 1997, 10937, 3228 1373, 8497, 2445, 2732) 18275 8 537 
49/1049, 1003) 2035, 3558) 7645, «634i, 292, ‘17/1 «= «8344, 2862) 1000) 8174) 2169) 2619, 1682459212 

Kentucky _ 50, 175, 104, 337, 746, 1362) 1598 29, 231; «+1858, 407 89, 1731, 307, 424 2958 2 gi 
‘49; (182) 116} -377|_—-700|_—s1375) 2 31/179; 1322) 365 54-1420) 283, 321, 2443 3 31 

Mississippi 50, -*107 81; 219) 508 915) 1015 29, 235, «1279; = 303 59 1056 174 287 1879 2 47 
‘49| 87} ~— 64] 276) = 429) = 856} 3699) St} 134) 854) 243) 45779) 140) 187, 1394) 7} Ja}: 

Tennessee "50, «182 —«159| 467, «934, ~=—«1742|—=«*1850, S32, «306, «= 2188, 9574, 122) «2164, 9357, $23, (3740 2; «78 
‘49; (185| «147; 711| 885) _—«1928| ~—«*1576| 39 ~—-290|__—«1905|_— 489) = 95) 1939) 388) 440 3351 7 39 

Texas 50, 608, 364, 1277, 2579, 4828, 5480, 154) 1679 7313) 1927, 535 6561 1227 1448 11698 18 346 
‘49 628/295) 1766) 2346! 5035) -4301/ 203, —«:1124) «= 5628) 1426, «374 5066) 976) 1134 8976 25 77 

Wyoming “50; «50 35 %) «165 346 330 mony 460,153 31 384 82105 755 4 32 
‘49/33/14 49; 85; 8!) = 1458 42,195! ~—95| 20 226, 49/69), 459) 9 

~ All States "50, 16997) 12397) 31340) 67961| 128695, 113218) 2700 25583| 141501; 41660) 11288) 128778) 29418 36150 247294 244, 9496 
for October '49| 13492| 10890| 30564) 51081| 106027, 81449| 3243| 19546| 104238| 33145) 7050) 103786) 24871) 30044| 198896 587, 3353 

Year "50| 119882| 89880|243813|432614| 886189| 1011061 28619) 268451 | 1308131 |446803| 84096 | 1208829 310776 372420' 2422924) 11444) 75082 
to Date 49) 108233} 85632| 222654| 430692! 847211| 650450| 32068' 148321| 8308391317355) 67998! 866682! 223823! 266597 1742455| 14842) 5189! 


New Commercial Car Registrations, All States for 








o., 
| Recently, 


‘be available in 1951 than ever be-| 
|fore could effect a surplus in 1952,| Should 1951 availability reach the | Circuit 

| Bege 1,780,000 ton figure forecast | ships. 
| by the NRB, however, by the end | 


it was 


the "look-alikes" 


noted. 


|Which Is the Comedian? — 


For years Ed Goldie, 
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sales manager of B. W. Blaushild Motors. 


Inc., 


met at a Cleveland theater where Gilbert was featured. P. S.: 
| Goldie is on the left; Gilbert, — 


“In 1951,” Lockwood points out, 
“stockpile and other defense re- 


_ The fact that more rubber will quirements will 


New Passenger Car Registrations, All States for October, 1950-1949 











Oldsmobile 





_necessarily keep 


absorption at a very high 


lev 


el. 


of Shaker Heights, 
has been besieged by movie fans who've mistaken him for comedian Billy Gilbert. 


Stock Car Tests 
Slated to Start 
In Florida Feb. 3 


| DAYTONA BEACH, Fila. — I's 
|“Annual Speed Week” event will 
;open here Feb. 3 and run through 
Feb. 11, the National Assn. fcr 
Stock Car Auto Racing reported 
| last week. 

There will be speed trials on the 
|well-known “measured-mile” all 
|through the week for every type 
| American and European car—stock, 
“souped up” and custom built 
models, according to the associa- 
tion. 

Trophys and cash awards totaling 
| $23,024 will be given out at a ban- 
quet to be held Feb. 8, All drivers 
| will be guests of the association. 

On Friday, Feb. 10, the associa- 
tion said, qualifying runs will be 
held to determine starting positions 
for both the 150-mile Sportsmen's 
and the 15-mile Grand National 
Beach - Road Champion- 





The former event will be run off 


3 1951 another rubber supply sur-|Feb. 11, and the latter on the fol- 
plus could be in prospect.” 
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Truck registrations by states are = i 2 3 Truck registrations by states are 
released here weekly, as com- 5 sz 2 § € released here weekly, as com- 
pleted by R. L. Polk representa- 3 $ 4 2 3 = pleted by R. L. Polk representa- 
tives in state capitals. ° 2 ° = 3 = g tives in state capitals. 
-_ = — 
Eig e|sa]| & > = 
44 States Previously ‘50 183| 245 | 3098! | 28; 497; 354; 9149) 165! 24558 30! 6820) 5990 64, 644 44, +386 37; 2830) 1141; 1918 165| 86229 ‘50 44 States Previously 
Reported for October ‘49 115} 169} 24592 43| 366/ 322) 8824) 68! 17765 11! 5720! 7110 26| 653 87! 333 16| 3684 717; 1555} 184) 72360) '49 Reported for October 
Alabama "50 | | 1156 iT 3 232 882) 238 145 16 I 88 18 48 3 2842 ‘50 Alabama 
‘49 1203 2 I 410 792 358 266 17 | 3 157 13 67 3293 | '49 

Kentucky ‘50 | 779 | 7 3 136 3 531 205 87 3 2 2 47 7 53 1866 ‘50 Kentucky 
‘49 662' 5 9 174 447 147 147 8 I 3 89 6 101 1800) '49 

Tennessee ‘50 ! | 940 ' $ 245 659 251 152 8 ' 4 69 22 30 2390 '50 Tennessee 
‘49 | 898 2 4 3 239 503 233 139 10 | 2 116 19 45 | 2216''49 

Texas ‘50 7 2808 19 23 523) 1| 2397 675 390 | 26 3 12 203 50 159 7297 ‘50 Texa 

~ag 7 49 8 1834 5 19 15 867 1786 660 587 5 19 12 327 32 208 20 6404 '49 

Wyoming ‘50 209 4 | 36 127 46 40 26 3 53 545 ‘50 Wyoming 

hi oe 49 118 ! 35 70 3 25 16 27 325) '49 

All States ‘50 192 246! 36873 30 544 384 10321 169 29154 30 8235 6804 65 697 50 405 37° 3263 —s«1241'—s- 2261 168 101169 ‘50 All States 
_ for October 49 124 169! 29307 53 397 350; 10549 68! 21363 11) 7149' 8274 31 707 90 354 16 4389 788 2003 206 86398 ‘49 for October 

Year ‘50. «1715! 1845/355751 363' 4797' 3418 79630 1195 267864 255 80323 8800! 522 7523 1251' 3040 298 39858 9661 20145 1499 968954 '50 Year 
_te Date 49 1373) 1299; 290855 776 4444 3106 98452) 1006' 159713 286! 68976 78127 330 5524 434 345) 193. 47000 6938 28747 2452) 803482 ‘49 to Date 
ant eens  aprentines Geeenes pete ttetnn 400. optional on other models at 

based ry re ces | ° e 185.) 

factories. They include federal excise | PLYMOUTH — Deluxe P19 — 2-dr. sed., 
tages factory nding charge and Current Prices on New Automobiles _ {| s%"stsa tutti 
dealer delivery and handling charges. 960.75); bus. cpe., $1,385.75. Deluxe P20— 
They do NOT include transportation 4-dr. sed., $1,566; club cpe., $1,534.25. 

, state or local sales taxes or CHRYSLER — Royal — 4-dr sed $2.-) Deluxe Eight--4-dr. sed., $1,636; 2-dr. sed., $2,059. (Myére-Matie optional on all| Special Deluxe P20—4-dr, sed., $1,644: 
optional equipment. 153.75; 8-pass. 4-dr. sed., $2,875; club cpe., | $1.588.50; bus. cpe.. $1,509.50. Custom Six | sas at S1KR 4 club cpe., $1,617.50; conv., $1,997; stat 

AUSTIN—A40—4-dr. sed. (Devon), $1,- | $2,133.75; stat. wag., $3,183.75. Windsor | —4-dr. sed., $1,649; 2-dr. sed., $1,601.50;| LINCOLN-—4- a ria $2,720; club ecpe., | wag.. $2. 387. 

539; stat. wag. (Countryman), $1,649. | —4-dr. sed., $2,348.50; 8-pass. 4-dr. sed.,|club cpe., $1,601.50; stat. wag., $2,119. | $2.673; Lido, $2,867.50. Cosmopolitan PONTIAC Chieftain Six—4-dr. sed., $!,- 
A90—Atlantic conv., manual top, $2,460 | $3,069.75; club cpe., $2,327.50; conv., $2,-| Custom Eight 4-dr. sed., $1,728; 2-dr.|4-dr. sed., $3,410; club cpe., $3,357; conv., | 824 (deluxe, $1,924); 2-dr. sed., $1,773 
(hydraulic top, $2,634); sports sed., $2,865, | 761: Newport. $2.656.50: Traveler. $2.-| sed., $1,680.50; club cpe., $1,685.50; conv., | $4,119.50; Capri, $3,578 (Hyéra-Matie (deluxe, $1,873); club cpe., $1,773 (deluxe 
(Delivered in New York.) | 579.75; lim., $3,196. Saratoga—4-dr. sed., | $2,039 50: Crestliner, $1,801.50; stat. wag., —— - all models at $174.25. | $1,873); stat. wag., $2,285 (deluxe, $2 

bE _ | $2,667.25; club cpe., $2,641. New Yorker | $2,198.50. (Fordomatic optional on all MERCURY-—4-dr. sed., $2,134; eam cpe., | 364); conv. deluxe, $2,186; Catalina de 
coe ee Bie tan “108s: a. —4-dr, sed., $2,783; club cpe., $2,756.75; | models at $168.50.) $2,081.50 (72-A, $1.976); conv., $2,414; | luxe, $2,064 (super deluxe, $2,122); bus 
jetback sed $1 909 (deluxe $1 952): sed. |COMV-, $3,263; Newport, $3,157.75. Town! FORD OF BRITAIN—4-dr. sed. (Prefect, | stat. wag., $2,663; Monterey (cloth trim), |cpe., $1,650. Chieftain Eight—4-dr. sed 
cpe $1 856. (deluxe $1 899) : bus " epe |& Country—Newport, $4,027.75; stat. wag., | cloth), $1,122; 2-dr. sed. (Anglia), $1,004. | $2.249.50; (leather, $2,260.50) (Mere-O- | $1,892 (deluxe, $1,992); 2-dr. sed., $1,542 
$1 803 "Super Series 50—4-dr tourback | $2,759.50. Imperial — 4-dr. sed., $3,080| (Delivered in New York.) Matic optional on all models at $168.50.) | (deluxe, $1,942); club cpe., $1,842 (deluxe 
sed ‘32 139: 4-dr. Riviera sed $2,212; (deluxe, $3,201). Crown Imperial — 4-dr.| FRAZER—4-dr. sed., $2,359; Vagabond, NASH—Rambler Super—Suburban, $1,- | $1,942); stat. wag., $2.353 (deluxe, $2 
sed. cpe. $2 041: conv $2 476: Riviera. }sed., $5,278.75; lim., $5,383.75. (Presto- | $2,399. Manhattan — conv., $3,075; Vir-| 732. Rambler Custom—conv., $1,837; stat. | 432); conv. deluxe, $2,254; Catalina de 
$2 139: stat. wag $2,844 Roadmaster | tic optional on Royal at $120.90, stand-/ginian, $3,075. (Hydra-Matic optional on | wag., $1,837. Statesman Super—4-dr. sed., | luxe, $2.133 (super deluxe, $2,191); bus 

. ; a ? . . s Ss. | s 58.61, standard on/ $1,815; 2-dr. sed., $1,790; club cpe., $1,812; |cpe.. $1,719. Streamliner Six—sed. cpe 
Series 70—4-dr. tourback sed., $2,633; 4-dr, | 274 _on other series.) Frazer models at $15 Pp a 
Riviera sed $2,764; sed. cpe $2,528: CROSLEY—bus. cpe., $915.50; stat. wag., | Manhattan models.) bus. cpe., $1,710. Statesman Custom—4-dr. | $1,752 (deluxe, $1,852). Streamliner Eic - 
conv. $2 981: Riviera $2 633. (deluxe, $972.50; Hotshot roadster, $924. Super— HENRY J—Four—2-dr. sed., $1,299. Six | sed., $1,974; 2-dr. sed., $1,949; club cpe., sed, cpe., $1,821 (deluxe, $1,92 

y 7 7 , ay 5B ‘ ‘4 ‘ ‘ . ; -2-dr. ' 29. . ; § -dr. c - | (Hydra-Matic optional on all models ‘at 

2,854); stat, wag., $3,433. (Dynafiow 2-dr. sed., $1,003 stat. wag., $1,046; | Deluxe—2-dr sed., $1,429. $1,971. Ambassador Super—4-dr. sed., $2, (Hy F 
standard on Roadmaster, optional on Spe- —- $1,005.50; Super Sports roadster, HILLMAN MINX — 4-dr. sed., $1,495;/|162; 2-dr. sed., $2,137; club cpe., $2,158. | $158.50.) 
cial and Super models at $169.20.) $999 conv., $1,745; stat. wag., $1,797. (Deliv-| Ambassador Custom—4-dr. sed., $2,321; RENAULT — 4-dr. sed., $1,035, (Deliv- 

: DeSOTO— Deluxe—4-dr. sed., $2,008.75; | ered in New York.) 2-dr. sed., $2,296; club cpe., $2,317.| ered in New York.) 

OADILLAC—Series 61—4-dr. sed., $2,-/8-pass. 4-dr. sed., $2,698.75; club cpe.,| HUDSON—Pacemaker Custom—4-dr. sed., | (Hydra-Matic optional on Ambassador and| STUDEBAKER—Champion Custom—4-dr 
866; club cpe., $2,761. Series 62—4-dr. sed., | $1998.75; Carry-All, $2,213. Custom—4-dr. | $2,088.50; 2-dr. sed., $2,046.50; club cpe.,| Statesman models at $158.50.) | sed., $1,571.50; 2-dr. sed., $1,539.75; club 
$3,234; club cpe., $3,150; conv., $3,654; | sed. $2,196.25; 8-pass. 4-dr. sed, $2,-| $2,088.50; bus. cpe., $1,912.50. Super Six—| OLUVSMOBILE — Series 88 — 4-dr. sed.,|cpe., $1,566; bus. cpe., $1,471.25. Cham- 
Coupe DeVille, $3,523. Series 60 Special— | 995.25; club cpe., $2,178.25; conv., $2,-|4-dr. sed., $2,227.50; 2-dr. sed., $2,180;| $1,978 (deluxe, $2,056); 2-dr. sed., $1,920| pion Deluxe — 4-dr. sed., $1,649.50; 2-dr. 
4-dr, sed., $3,797. Series 75—4-dr. 7-pass. | 600.50: Sportsman, $2,511.25; stat. wag., | club cpe., $2,227.50. Commodore Six—4-dr. | (deluxe, $1,998); sed. cpe., $1,904 (deluxe, | sed., $1,617.75; club cpe., $1,644; bus. 
sed.. $4,770; 4-dr. 7-pass, Imperial sed., | $3,115.25 (all-steel, $2,739.25); Suburban, | sed., $2,415.50; club cpe., $2,391.25. Hor-| $1,982); club cpe., $1,878 (deluxe, $1,956);|cpe., $1,549.25. Champion Regal — 4-dr. 
$4,959. (Hydra-Matic standard on Series | $3'201.25. (Tip-Toe Hydraulle Shift stand-|net Six—4-dr. sed, $2,501.50; club cpe.,|conv., $2,294; Holiday, $2,162 (deluxe, $2,- sed., $1,728.50; 2-dr. sed.. $1,697; club 
62 and 60 Special, optional on Series 61/arq on Custom, optional on Deluxe at/| $2,477.25. Commodore Eight — 4-dr. sed., | 267); stat. wag., $2,520 (deluxe, $2,662). | cpe., $1,723.25; bus. cpe., $1,628.50; cons 
and 75 at $174.25.) $120.90.) $2,501.50; club cpe., $2,477.25. (Hydra-| Series 98—4-dr. sed.. $2,299 (deluxe. $2: $2,033.75. Commander \—4-dr, sed., 

CHEVROLET Styleline Special 4-dr. DODGE—Wapytarer—2-dr. sed., $1,755; | Matic optional on Commodore and Hornet | 393); 4-dr. town sed., $2,267 (deluxe, | $1,838.75; 2-dr. sed., $1,807.25; club cpe., 
sed., $1,528; 2-dr. sed., $1,451; club cpe., |roadster, $1,744.50; bus, cpe., $1,628.75. | models at $158.50, Super-Matiec optional on | $2,361); sed. cpe., $2,225 (deluxe, $2,319); | $1,833.50. Commander State — 4-dr. sei., 
$1,486; bus. cpe., $1,407. Styleline Deluxe | Meadowbrook—4-dr. sed., $1,865.75. Coro-| Pacemaker and Super Six models at/|conv.. $2,772; Holiday, $2,383 (deluxe, | $1,939; 2-dr. sed., $1,907.25; club cre., 

4-dr. sed., $1,612; 2-dr. sed., $1,565; |met—4-dr. sed., $1,944.75; 8-pass, 4-dr. | $199.31.) $2,641). (Hydra-Matiec optional on all mod- | $1,933.50; conv., $2,244.25. Jer 
club cpe., $1,575; conv., $1,908; Bel-Air, |sed., $2,634.25; club cpe., $1,931; conv., KAISER — Special — 4-dr. sed., $2,109; | els at $158.50.) Land Cruiser—4-dr. sed., $2,071. (Auio- 
$1,803; stat. wag., $1,994. Fleetline Spe- | $2,346; Diplomat, $2,240.75; stat. wag.,|2-dr. sed.. $2,059: club cpe., $2.039; 4-dr. PACKARD—200—4-dr. sed., $2,355; 2-dr. | matic optional on all models at $201.25. 
clal—4-dr. sed., $1,528; 2-dr. sed., $1,481. | $2,882.50. (Gyro-Matic optional on Coronet | utility, $2,209; 2-dr. utility, $2,159; bus. | sed., $2,305; bus. cpe., $2,195. 200 Deluxe WILLYS-OVERLAND—Four — Jeep, $1,- 
Fleetline Deluxe—4-dr. sed., $1,612; 2-dr. | models at $94.60.) cpe., $1,899. Deluxe—4-dr. sed., $2,219; | —4-dr. sed., $2,495; 2-dr. sed., $2,445. 300/ 368.24; Jeepster, $1,492.78; stat. weé., 
sed., $1,565. (Powerglide optional on De- FORD—Deluxe Six—4-dr. sed., $1,562; | 2-dr. sed., $2,169; club cpe., $2,189; 4-dr.|—4-dr. sed., $2,895. Patrician 400—4-dr. | $1,703. ‘59 (four-wheel-drive, & 107. Oe tas 58 iis 
luxe models at $158.50.) 2-dr. sed., $1,514.50; bus. cpe., $1,423. | utility, $2,319; 2-dr. utility, §2,269; bus. | sed., $3,495. (Ultramatic standard on Pa-| —Jeepster, $1,597.70; stat. 
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Highways & Safety . . 


Boat Crashes Auto, 
Car Runs Over Fish 


|Belding, Mich. gayblade Garrit| 

Staff Writer 'Van Drie caused a wreck by kiss- | 

HAs you ever heard of a motor|ing the female driver. Garrit is 

boat leaping out of the water/three and the recipient was his 
and crashing into a car? 

Well it happened at Maysville, | 

Ind., this year when Emmett Hols- 

apple neglected to 

wariomwat sarery close the throttle 

councn’s as his boat 


neared the shore. 
7 as 
Ts 


The craft shot 20 





By Tom Hewitt 


mother. 


At Cannon Ball Beach, South 


over a 100-foot cliff above the sea | 
and escaped with a 


caught his car and held it fast. 
+ * * 
7JHEN a Newark (O.) motor ve- 


hicle bureau official suggested 
that Carrie Miller come in to get) 


feet onto dry land 

and dented a 

car’s fender. 
That was just 





Africa, a motorist drove his car Jones Made Nebraska Admiral— 

When Nebraska Oldsmobile dealers visited Lansing recently, 
scratched | | incoin dealer, 
thumb. A thorn tree on the ed Nebraska to 6. R. Jones 
after the presentation are 
Island; C. W. Schulze, 
Randolph. 


helps avoid that rundown feeling. 


27 


Gotham to Expand 


‘Driver Training 


| Every public high school in New 
| York city will have driver-training 
courses by Feb. 1, predicts Richard 
J. O’Connor, coordinator of driver 
education for the city. 


Forty instructors are being 
trained as an addition to the group 
now teaching, O’Connor said. Full 
coverage would include _ 110,000 
pupils in 85 high schools. 


* * * 


Wisconsin’s °51 Road Plan 


Plans of the Wisconsin highway 
commission for the expenditure of 
$34,000,000 to build and improve 
roads during 1951 have been an- 
nounced by Commissioner William 
| Ward. The federal government will 
|contribute approximately $11,000,000 
of the total cost. 

* 


| 


Floyd Randolph (right), 
presented an admiral's commission in the Great Navy of the State of 
(third from right), Oldsmobile general sales manager. Chatting 
left to right: R. K. Belt, Red Oak; Bud Hesselgesser, Grand 
Des Moines zone manager; Jones; Oliver Wendell, Hastings and 


hitched a ride in a car driven by a te 


AUTOMOTIVE one of 1950'S/her driver's license, she did just) When his mother called him to Francis Jetty, of St. Louis. Mrs. | Canada’s Road Plight 
“crazy” omen Her car went out of control, the table he rushed. Seconds later Jetty saw the creature and! Canada today is suffering from 

EMEMEMEMES accidents revealed front of the bureau office,| @ 1,500-pound tire, a runaway screamed. Her startled husband|, nationwide traffic headache due 

by Paul Jones, public information | erashed through the door and in-| from a@ road scraper, crashed drove off the road and crashed into|to the myriad number of motor 


National Safety | jured two employes. The test was 
| postponed. 
Four-year-old Brian O’Connor, 
of Woodlawn, Md., now is con- 
| vineed that hurrying to lunch 


director of the 
Council. 

Another case shows that even | 
swimming fish aren’t safe from 
being run over. J. V. Short was 
driving along the flooded street 
in front of his home in Toledo | 
when he struck and killed two | 
fish that had migrated from a | 
pond when high water caused it | 
to overflow. 

In every year there are accidents 
caused by kissing while driving. In 


Traffic Deaths 
In Oct. Soar 
12% Over ’49 


The upward trend in traffic deaths 
continued in October, the National 
Safety Council has reported. It was 
the 11th consecutive month to show 
an increase. 

Traffic fatalities rose to 3,440 in 
October, 12 percent more than for 
the corresponding month last year. 


That boosted the 10-month toll of 
traffic victims to 28,020, 11 percent 










“We can only hope that these 
figures will serve as a red flag of 
warning to motorists and pedes- 
trians during December,” said Ned 


H. Dearborn, president of the 
council. 
“December is normally one of 


the two most hazardous driving 
months of the year, because of bad 
weather, poor visibility and the 
heavy travel and festivity of the 
year-end holidays. The death tolls 
prove there is more danger this 
year, so the sensible thing to do 
is to use more caution.” 

The October figures are based on 
reports of 44 states. Twenty-five of | 
these reported more deaths than 
for October of last year, 15 showed 
fewer deaths and four had no 
change. 


kesegMladb, Bridge 
To Go Toll-Free 


The Missouri river bridge be- 
tween Sioux City, Ia., and South 
Sioux City, Neb., has been offered 
to Nebraska and Iowa to be oper- 
ated toll-free. 

The 54-year-old bridge, purchased 
by Dakota county (Neb.) 12 years 
ago, will be free of debt by next 
June 1, The commissioners trans- 
ferred $100,000 from the bridge 
maintenance fund to pay off the re- 
maining bonds, The county paid 
$1,850,000 for the span, which car- 


ries U. S. Highways 20 and 77 
across the Missouri river. 
a * + 


Missouri Considers Pike 


From St. Louis to K. C. 


Missouri has joined the various 
States interested in toll highways 
is considering a high-speed, 
four-lane turnpike that would con- | 
nect St. Louis and Kansas City. 


Preliminary estimates on con- | 
struction costs for the Missouri | 
Pike range between $130,000,000 
and $160,000,000. At the next session 
of the legislature, a proposal will 
be made, according to D. W. Gil- 
more, state senator at Benton, that 
legislation be enacted to clear the 
way for the turnpike construction. 





“Monroe Shock Ab- 
sorbers are standard 
equipment on more 
makes of cars than any 
other brand. 


through the wall of the room he 
had just left and demolished the 
spot where he had been standing. 

And there 
caused by 


a fire hydrant. 

While Mrs. Jetty was on her way 
to the hospital, the mouse climbed | 
is always a mishapj|out and continued his journey on 
a field mouse. A rodent | foot. 


vehicles traveling a meagre num- 
ber of good roads, according to 
Erie Willis, immediate past presi- 
dent ef the Canadian Good Roads 
Assn. 





aoe 


Missing something, Mac? 





Mac is wasting only water; but 
plenty of dealers are letting money 
go down the drain by not selling 
Monroe replacement shock absorb- 
ers. They are missing thousands 
of sales to owners of cars that need 
new shocks, simply because they 
don’t realize what a money-making 
opportunity they are overlooking. 

Smart operators make sure they 
don’t miss. They line up with 
Monroe because Monroe is the 
original equipment leader* and re- 
placement favorite, too! Monroe 
shocks are your best bet for the kind 
of replacement business that means 
more volume, more profits. Ask 
your jobber or write direct about 
the Monroe franchise today. 








YOU'LL MAKE MORE MONEY 


SELLING MONROE SHOCKS! 
Less than $3500 Gets You Started 


Let this handy display rack stimulate your shock 
absorber sales. It reminds your customers to get 
their replacement shocks from you. Compact, 
colorful, it is easily set up on counters, in 

show windows, driveways or islands. 

The rack holds 10 Monroe Shock Absorbers 
and 3 Monroe grommet sets. The standard 
assortment includes sizes to fit 85 % of all cars 
on the road. The whole kit costs less than 
$35.00—pays back better than $20.00 profit every 
time contents are sold. 


es Se 


World’s Largest Muker of Ride Control Products 








Monroe, Mich. — 
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Prewars Outsell Newer Models... . 


Sales Tumble in Portland, Ore. — 


By Ernest W. Peterson 
Staff Correspondent 


PORTLAND, Ore.—Prewar auto- | 


mobiles are outselling postwar 
models in the Portland used-car 
market, but sales of all cars, both | 
new and used, slumped sharply | 
during November, trade sources | 
generally agree. 

Government credit curbs are 


blamed for having made postwar 
automobiles a drug on the local 
market, while tending to stimu- 
late the sale of ancient prewar 
vehicles. November auto sales are 
reported off an average of 50 
percent, with new and late model 
used cars hit hardest. 

A limited number of dealers in 
this area are reported still able to 
earry forward under the 15-day 
turnover rule, but they are few in 
number, even in this metropolitan 
center. 

Regulation W prohibited the deal- 
ers this year from offering long 
credit terms or liberal tradein al- 
lowances to clear their floors of 
current model new cars, prior to 
the model change. It now appears 
that even the dealers handling the 
five most popular models will carry 
over 1950 merchandise into the 1951 
model year, not because they want 
to, but because they will have to. 

Some local independent and ex- 
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Provides 
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“Just fill ‘till the whistle stops’ 


1,000,000 cars, buses and trucks 
enjoy VENTALARM Signal 
protection today. 
Write for details 


SCULLY SIGNAL COMPANY 
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DETROIT'S OLDEST 
CHEVROLET DEALERSHIP 


TW 1-0600 
HL Te Ue 
a 
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clusive used-car dealers are so 
| pessimistic over the condition of 
the Portland market as to pro- 
phesy that from 25 to 50 percent 
of the city’s small used-car deal- 
ers will go out of business if the 
present buying slump continues, 
One dealer said he is selling out 


loss and an 80 percent sales de- 
cline in November, compared with 
the previous month. These small 
dealers lack the capital to carry 


ence another cold winter, as was 
the case last year, they figure that 
the time to get out of the used-car 
business is before they lose their 
shirts. 

Automobile business usually is 
lackadaisical in November because 
of seasonal factors and the pause 
that precedes arrival of the fol- 
lowing year’s models, But the 1950 
sag is more noticeable here because 
of the unusually heavy sales last 
summer. Dealers blame Regulation 
W as the chief reason why they 
have plenty of new cars on their 
showroom floors for the first time 
since the start of production fol- 
lowing World War II, and why 
their used-car lots are embarrass- 
ingly well filled. New and late 
model used vehicles are hard to 
sell here, when the buyer must pay 
one-third of the price down and 
the balance in 15 months. 


When Regulation W first was 
promulgated, some dealers han- 
dling the faster moving cars 
thought their business colleagues 
were making too much noise 
about its harmful effects. But the 
slump now has reached the “im- 
partial” level, and they have 
joined the chorus which is pro- 
testing to the Oregon congres- 
sional delegation. 

Many buyers in this market need- 
ing transportation have been forced 
to take prewar models because 
they lack funds to finance anything 
better. In fact, cars nine years old 

or more have actually gone up 
Slightly in price in many instances, 
while '47, ’48 and '49 model prices 
have dropped. One dealer said he 
marked down late model cars, even 
the most popular makes, $100 each 
recently and may have to repeat 
the treatment. 

Some dealers stated that used- 
car prices have settled to a level 
below that of last May before the 
Korea outbreak touched off scare 
buying and soaring prices. Many 
persons who formerly returned to 
the market at stated intervals for 
new cars, now are purchasing late 
model used vehicles, while the reg- 
ular purchasers of better used cars 
now are turning to prewar units. 

A credit company reports it 
has lost most of its auto financ- 
ing business since Regulation W 
curbs were tightened the second 
time. The decline was attributed 
to the fact that a larger percent- 
age of present dealer sales are 
for cash, 

Some of this cash is obtained 
through personal loans arranged by 
the buyer so he can pay the dealer 
cash, but much of this cash is said 
to be coming out of savings ac- 
counts. Some local finance com- 
panies are so convinced this situa- 
tion is going to continue for a time 
that their automotive men are now 
out looking for business in other 
fields. 





'Times' Booklet 


Teaches Foreign Firms 
U. S. Techniques 
NEW YORK.—Small 


successfully invade the U. S. mar- 
ket by using the same sales and 
advertising techniques as_ their 
American counterparts, the New 
York Times says in a new booklet. 

The booklet, The American Busi- 
ness Climate, reproduces an ad- 
dress given in Europe last summer 
by Dr. Eric W. Stoetzner, foreign 
business director of the Times. Dr. 
Stoetzner delivered his talk before 
20 important trade and industrial 
groups in eight European coun- 
tries. Copies of the booklet are 
being mailed to 8,000 businessmen, 
trade and government leaders 
abroad. 





|after suffering a $2,000 inventory | 


themselves over a prolonged slack | 
period. If Portland should experi- | 


An optimistic long-term outlook 


and me-| 
dium-sized businessmen abroad can | 
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was expressed by a bank vice-pres- 
lident in charge of consumer credit. 


ito their present stocks they will 
come out all right in the end, es- 
|pecially if new-car production is 
|curtailed early in 1951. This view 
is not shared by the smaller used- 
car dealers, who say few of them 
can afford to tie up their capital 
in slow-selling cars while waiting 
for sales to improve. 

A limited number of the city’s 
new-car dealers with cash of their 
own, appear to have the same 
general viewpoint as the banker 
regarding the near future, They 
are reported “loading up” on used 
cars and taking also from their 
factories their full quota of 1950 
models. 





next spring, regardless of the turn 
of events abroad. One large dealer 
is said to have five buyers canvass- 
ing midwest cities for used cars 
being offered at distress prices and 
having them driven to Portland by 
persons moving west. 

Some new-car dealers are report- 
edly taking used cars in trade only 
when they can be secured at a 
price so far below the present mar- 
ket that they can be stored for six 
months with assurance of sale at 
a profit. 

Thus the city is faced with the 
inconsistent situation of some deal- 
ers facing serious financial embar- 
rassment due to abnormally heavy 
stocks of used merchandise, while 
other dealers are searching for 
additional used merchandise at bar- 
gain prices to add to their already 
heavy inventory. 


Willys Combines 
Service, Parts; 
Ups Montgomery 


TOLEDO.—Consolidation of the 
parts and service departments of 
Willys-Overland into one operation 
under the opera- 
tion of Robert 


announced last 
week by Lyman 
W. Slack, distri- 
bution vice-presi- 
dent. 

The consolida- 
tion standardizes 





with the rest of 
the automotive 
industry. The two departments long 
have been operated by Willys as 
separate entities. 

Montgomery was appointed gen- 
eral parts manager last year. He 
joined Willys-Overland in Febru- 
ary, 1946. 

The announcement also included 
the appointment of several key 
men to parts and service positions. 

The company promoted Owen A. 
Moore to service merchandising 
manager; Dean A. Walters, tech- 


R. Montgomery 








a 


Owen A. Moore Dean Walters 


nical service manager, and William | 


S. Berman, parts warehouse man- 
|ager. George Martin will retain his 
position as parts merchandising 
manager. 

Moore’s duties will be largely to 
lassist distributors and dealers in 
developing and carrying on service 
|merchandising programs including 
owner follow-ups for service and 
maintenance business. 


Voth’s Safe Stolen 


NEWTON, Kans. — Burglars 
broke into Ed Voth Motor Co., 
Mercury dealer here, loaded the 
company safe into one of the deal- 
er’s demonstrator cars, and drove 
away. The safe contained about 
$100 in cash and the company’s 
records. The stolen demonstrator 
was found abandoned south of 
Newton. 








He said if the dealers will hang on | 


Montgomery was) 


Willys’ parts and | 
service operation | 


~ 


| 
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| Dealer's TV Show for Ford Debut— 





Walker Motors (Ford), Detroit, offered a live television show for the introduction of the 
|'5! line, which drew a big crowd in spite of near-zero temperatures, Instead of a com- 
They fully expect a strong market | mercial, Tom Walker, vice-president of the dealership, and Todd Purse, the master of 


a 
‘Crosley Offers 
‘Roadster with 

10:1 Compression 


CINCINNATI. 
|}has announced that its 1951 Super 
|Sports model is now available with 
|a new 10 to 1 compression ratio 
|Quicksilver motor as_ optional 
| equipment. 
| Crosley’s compression ratio has 
| been 7.8 to 1 continuously since the 
war, among the highest on any 
stock car produced in America. 

The new Quicksilver 10 to 1 
engine is made possible through the 
use of the Vitameter produced by 
'Thompson Products, Inc., Cleve- 
| land. It follows the plan, developed 
during the last war, of water-alco- 
j}hol injection which was used in 
souping up Air Corps fighters and 
| which has been extended in its use 
|to modern military and commercial 
| planes. 

The principle on which the Vita- 
meter works is to permit the injec- 
tion of Vitane, a balanced solution 
of alcohol, water and _ tetraethyl 
lead, into the gasoline mixture 
from the carburétor only at such 
| times, when, without it, detonation, 
|knocking or pinging might take 
place. At all other speeds and 
conditions no fluid is used. 

The Vitameter permits the use 
of a good grade of regular gasoline 
in the Crosley Super Sports when 
it is equipped with the Quicksilver 
10 to 1 motor, Vitameter and Vi- 
tane. Where the octane rating of 
regular gasoline is low, the spark 
may be retarded or premium gaso- 
line may be used. 

The Quicksilver motor is said to 
make available additional horse- 
power, better hill climbing, higher 
speed and, at any given speed, 
greater economy. 

Benefits derived from the high 
compression ratio more than offset 


Quiet Selling 


Salesmen Told to Let 


Customer Talk 


PHILADELPHIA.—Let the pro- 
spective customer do some of the 
talking, Jack Lacy advised some 
800 Philadelphia salesmen who 
were taking part in a _ five-day 
clinic sponsored by the Sales Man- 
agement Assn. 
| “If you are still talking 15 min- 
jutes after an interview begins, the 
chances are you are going at it 








said. 

“Learn perspective,” Lacy told 
|the salesmen. “In the course of 
}an interview, give your prospect a 
chance to tell you something about 
his business. You are not trying 
to fit his business into your propo- 
sition, but rather your proposition 
into his business.” 

He warned the salesmen against 
selling a product without thought 
of its ultimate use. 

“Very few people buy a thing for 
the sake of ownership,” he said. 
“Most people buy a product for 
what it can achieve. And the sales- 
man has to add up the appeals of 
the product’s end result for the 
prospective customer.” 

Lacy said every salesman could 
keep his interview spontaneous by 
overhauling his sales talk to meet 
the particular needs of a customer's 
business before -opening an inter- 
view. 





es, interviewed members of the audience. Walker is at right of car. 


|the cost of the small amount of 
| Vitane fluid required, according to 
| Crosley. 


| 
| 
| 
| 
| 


W. E. Overly has been appointed 
Crosley Motors | a Chevrolet dealer in Pottsville, Pa. 
He was formerly a Chevrolet whole- 
sale district manager and Harris- 
burg zone business manager. Over- 
ly appointed Wiliam Shoener serv- 
|ice representative for the firm. 





the wrong way,” the sales expert | ——— 













Chevrolet Appoints Overly 
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Write, Wire, Phone 
S. H. ARNOLT, INC. 
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415 E. Erie Street Chicago II, lil. 
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MAKE $4.60 PROFIT ON 
EVERY $11.73 SALE! 
This proven engine Heater heats 
water in engine block in 80-60 
minutes... for SURE START- 
ING no matter what the tem- 
perature. Simple, permanent in- 
stallation—remove one headbolt, 
replace with Heater. Cord ex- 
tends through grill, plugs into 
any 110 volt outlet. Models for 
all passenger cars, trucks, and 
farm tractors. 
NATIONALLY ADVERTISED 
SINCE 1948... THOUSANDS 
OF SATISFIED USERS! 


Over a quarter million sat- 
isfled usere—22 million po- 
tential sales in the northern 
balf of the United States. 
Contact your nearest jobber. 


FIVE STAR MANUFACTURING CO. 


EAST GRAND FORKS, MINNESOTA 





y band) 


AME PLATES 
QW euccson CAST... 
N ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily chrome plated. 
Write for details. 
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Lawsuits Affecting Dealers... 


Court D 


By Leo T. Parker 
Attorney at Law 
} ECENTLY several readers asked 
practically the same legal ques- 
on, as follows: “Is a clause in an 
utomobile sale contract valid 
vhich specifies that the seller deal- 
r has the first chance to buy back | 


the automobile from the pur-| 
haser?” 
The answer is: A majority of | 


higher courts in the different states | 
have upheld the validity of such} 
a contract clause. See following | 
higher court decisions: White, 72) 
N. E. (2d) 158; Schuler, 46 S. W. | 
(2d) 611. Also, see Welch v. Chip- | 
pewa Sales Co., 31 N. W. (2d) 170. 

Here the higher court held that 
one engaged in business of re- 
selling automobiles in the “gray 
market,” may sue an automobile 
dealer for damages for refusal to 
deliver a new automobile under 
a valid contract made before the 
dealer knew that the purchaser 
intended to resell the automobile 
in the gray market. 

And, again see Burnett v. Nolen, 
84 N. E. (2d) 155. Here it was 
shown that an automobile sale con-; 
tract contained a clause in which 
the purchaser agreed to pay the 
seller dealer the sum of $500 in 
case “he sells said automobile with- 
in 90 days from date.” Notwith- 
standing this clause in the contract 
the purchaser resold the car within 
two weeks for a substantial profit. 

The dealer sued the purchaser 
to recover $500, and the court or- 





dered the purchaser to pay this 
amount to the dealer, saying: 
“This is precisely the type of 


case in which an agreement speci- 
fying liquidated damages is desir- 
able, and entitled to enforcement 
in the courts, provided the amount 
is reasonable. . . . In our opinion 
the contract in question is fair and 
reasonable, and is beneficial rather 
than prejudicial to the public in- 
terest.” 

Also, see Bay Shore Motors v. 
Baker, 202 Pac. (2d) 865. The testi- 
mony showed that an automobile 
sale contract provided that the pur- 
chaser would pay the Bay Shore 
Motors $500 “as and for liquidated 
damages,” if the purchaser sold the 
automobile within six months to 


Tex. Highway Commission 


Wins Right to Set Wages 
AUSTIN, Tex.—<Authority of the 
Texas state highway commission to 
determine “prevailing wages” on 
construction projects was upheld 
in a far-reaching opinion handed 
down by the Texas supreme court. 
Although given in a case spe- 
cifically involving an overpass 
project in El Paso, the opinion will 
affect all construction in Texas by 
the state, cities, counties and local 
districts. In defending the highway 
commission’s powers, State Attor- 
ney-General Price Daniel was 
joined by officials of other cities, 
six former highway commissioners, 


the Tex. Assn. of Commerce and 
others. 
Written by Associate Justice 


Meade F. Griffin, the state supreme 
court opinion upheld a decision by 
District Judge J. Harris Gardner 
of Austin and overruled the Austin 
court of civil appeals. The latter 
had ruled that the El Paso building | 
and construction trades council had | 
a legal right to have the courts} 
consider the accuracy of the high- | 
way commission’s “prevailing wage” 
findings. 


* * * 


School Tax on Employers 


Ruled Illegal in York, Pa. | 
YORK, Pa.—In an opinion to be 
appealed to the Pennsylvania su-| 
perior court, Judge Ray P. Sher- 
wood in York county court ruled 
unconstitutional a tax on employers 
levied by the York school board. 

Besides threatening to throw the | 
York school board’s budget out of 
balance, the ruling also posed a 
threat to similar taxes, actual or 
contemplated, in other Pennsyl- 
vania municipalities. 

Judge Sherwood held the local | 
tax constituted “double taxation” | 
and was in violation of a 1949 
legislative amendment which spe- | 
cifically denied to local taxing 
agencies the power to tax any 
“privilege, act or transaction re- 
lating to the business of manufac- 
turing.” 


lany buyer 


ecisions 


excepting Bay Shore 
Motors. 
With respect to validity of the 
contract the higher court said: 
“We can see nothing illegal in 
the option agreement on its face. 
In our opinion the option agree- 
ment is not contrary to public pol- 
a. tae 
* * * 


Knowledge and Consent 


ENERALLY speaking, either an| § 


automobile mortgage or condi- 
tional contract of sale recorded in 
one state is void in all other states 
if the testimony 
holder of the conditional contract 
or mortgage consented or other- 
wise acquiesced in removal of the 
automobile from the state in which 
the mortgage or conditional sale 
was recorded. 

For example, in Cobb v. David- 
son, 46 So. (2d) 133, it was shown 
that a buyer entered into a valid 
conditional sales contract in 
Texas to buy an automobile. Soon 
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Tax Control Binder for 
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New Colors for Catalina— 





Malibu ivory and sapphire blue are the new basic hues available on the 195! Pontiac 


are blue above and ivory below, 


Leather seat cushions in the 


Super Deluxe job are in matching shades of blue and ivory. 


afterward the automobile was re- 
moved from Texas to Louisiana 
without the seller’s consent and 
knowledge. The original buyer 
sold the automobile to pur- 
chaser in Louisiana, 


The 


a 


seller in Texas could take posses- 
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higher court held that the| 


Tax Withholding Tables. 


Wage and Hour Rules. 

Must a Dealer Pay Divi- 
Dealer Incentive and Profit 
Should You Dissolve? If So, 


Proprietorship or Partner- 
ship vs. Corporation For 


sion of the automobile from the 
last purchaser in Louisiana, since 
the testimony did not prove that 
the Texas seller knew that the orig- 
inal purchaser intended to remove 
the car from the state of Texas. 
This court explained that the 
Texas seller could not have taken 


STOKES TAX CONTROLS 
Line by Line Instructions 
Simplifies Preparation of 

Tax Retums ! 
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Washington 6, D. C. 
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possession of the automobile from 
the last purchaser in Louisiana if 
|the testimony had proved that the 


.|removal of the automobile to Lou- 


|isiana was with knowledge or con- 
|Sent of the Texas seller. 
| 


Trailer Control 
| Automatic Air-Line System 


Now in Production 


PORTLAND, Ore. —A _ simplified 
automatic air-line control system 
for truck-trailers is being produced 
by Power Brake Equipment Co., 
| Portland. 

The system is said to be engi- 
|neered to give the driver braking 
| power under most known human 
or mechanical air brake failures. 
|It is available in a kit which the 


shows that the| Catalina, the interior of which is pictured here. Instrument panels of Super Deluxe Catalinas firm says any mechanic can install. 
while carpets are blue. 


Advantages cited for the device 
include automatic action to pro- 
vide brakes if air service lines are 
broken, if trailer breaks away or 
if relay emergency valves are 
broken. Disconnecting or connect- 
ing the trailer on a grade is sim- 
plified, it is claimed. 

It is also said that better trailer 
braking action takes place during 
|normal use, 
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Call Carl Motors Expands— 


Edmund O. Carl, president of Call Carl Motors, Inc. (Hudson), Bethesda, Md., is shown 
after signing a sales agreement for Silver Spring, Md. Carl is also president of Call Carl, 
Inc., a citywide organization with 10 branches which has been serving Washington metro- 


politan area car owners for the past 40 years 


ager for Hudson; William F. Carl, vice-president of Call Carl, Inc.; Edmund Carl, William 
Herrmann, a Call Carl vice-president, and G. W. Margetts, Hudson zone manager. 


Oil Facts Issued 

NEW YORK.—“Facts About Oil,” 

a compact collection of facts and 
figures on the domestic oil industry, 
has been published by the Depart- 
ment of Information of the Ameri- 












ah 
[( 


NH 


DED RUT 


i 


2666 Penobscot Building 


a 





AUTOMOTIVE NEWS, DECEMBER 18, 1950 


. Left to right are Harry Hitzel, district man- 


| 


can Petroleum Institute. The 32- 
page booklet is an _ informative 
summary intended for use as refer- | 
ence and background by speakers, | 
editors, students, writers and others 
needing a quick guide to up-to-date 


Dealer 





Fargo-Moorhead, N. D., Dealer 


|W. W. Wallwork paid his employ- 


es in silver dollars in order to 
emphasize the importance of local 
industry and its benefits to the 
public. “A silver dollar spent in 
the morning will pass through the 
hands of eight others before the 
day is over,” Wallwork said. His 
weekly payroll of approximately 
$10,000, for almost 200 employes, 
weighed an estimated 500 pounds 
when paid in silver. 

A $15,000 single-story warehouse 
is now under construction for the 
Wallwork firm. 

« * * 
|New York Dealers Name 


|Craig Temporary Treasurer 


Harold Craig has been ap- 
pointed temporary treasurer of 


| the New York State Automobile 


Dealers, according to George 
Gardner, president. Craig suc- 
ceeds Herbert Hakes of Albany, 


| who died Nov. 10. 


Craig has been associated with 
the Albany Garage for about 10 
years, and has been manager of 
the automobile sales division 


was sales manager. Before be- 
coming associated with Albany 





information. 


Ideal Christmas Gift 


PRESENT ONE TO 


Garage, he was a wholesale sales- 
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Hurry ... Get Your Orders in Today! 
$3.50 per Copy Postpaid 





BOOK DEPARTMENT 


Automotive News | 


Heavy demand has 
forced a third printing 
of John Munn's new 
book, "A Guide to Auto- 
mobile Selling.” 


Here are what prominent 
dealers say: 


“*& Guide to Automobile Sell- | 
ing’ is all that the name implies! | 
You have covered all of the phases 
of automobile retailing which have 
any real bearing on the subject 
and every phase is expressed in 
concise language." 

J. Saxton Lloyd, Daytona Beach, 

Fla. (Buick-Cadillac) 


Automobile Selling.’ | like it. It's 
good. It's full of the things a 
salesman can get his teeth into. | 
believe it would be particularly 
helpful in these most trying times 
just ahead." 

M. G. Stevens, New Orleans, 


' 

“| have read your ‘A Guide to | 
j 

j 

Louisiana (DeSoto) 


“| have read very carefully ‘A | 
Guide to Automobile Selling,’ and 
| want to sincerely compliment you, j 
as you have done a fine job. There j 
is no question in my mind but ite | 
what every dealer and every sales- | 
man in this business would be j 
better off if they had the oppor- | 
tunity of reading this book. .. ." | 
Hildemar E. Johnson, Youngstown, 

Ohio (Dodge) 


since March 1950. He previously | 


Doings 


man for E. V. Stratton Motors in 
Albany. 





* * * 


McNamara Practices Law 


McNamara Motor Sales Co., Port- 
age, Wis., operated by Daniel Mc- 
Namara, has been sold to Spencer 
Motor Sales, Inc. The new owner 
is Edward Spencer, of Necedah, 
Wis., and associates. McNamara 


will practice law in Montello, Wis. 
- * * 


Chevrolet School Graduates 


In Portland Elect Brown 


Nolan Brown of Brown & Holter 
Motor Co., Cheney, Wash., is new 
president of the Portland zone 
Chevrolet postgraduate school of 
modern merchandising and man- 
agement. He was elected at the 
annual reunion and succeeds Doug- | 
las D. Moore of A. B. Smith Chev- | 
rolet Co., Portland, Ore. 

Other new officers are: Vice- 
president, Robert Brown of Brown 
& Holter Chevrolet Co., Colfax, 
Wash.; secretary, Don Frank, Frank | 
Chevrolet Co., Portland; treasurer, 
Tracy Warren, Warren Brothers 


Chevrolet, Inc., Centralia, Wash. 
* ~ +. 


Kiddies Attend Safety Show | 


At Boston’s Seavey Motors 


More than 500 kiddies and their | 
parents enjoyed a special educa- | 
tional program devoted to high- | 

way safety at Seavey Motors 
| (Studebaker), 640 Blue Hills Ave., | 
Boston, the night before Thanks- 
giving. 

Heading the speakers was Har- 
ry Hart, internationally known 
racing driver and now a safety 
engineer; William Riordan, in 
charge of safety in driving for 
the Massachusetts registry of 
motor vehicles, and Ralph Col- | 
son, chairman of the Massachu- 





sets safety commission, and 
assistant superintendent of physi- 
cal education for the state. Sea- 
vey Motors has presented the 
affair as an annual promotion 
| attraction for the past few years. 
* + * 


|Kuhs, Mostly a Host, Given 


Surprise Party in St. Louis 

Edward H. Kuhs, owner of Kuhs- 
|Buick Co. in North St. Louis and 
|recognized as one of the city’s big- 
gest party givers, was guest of 
honor at a surprise party given by 
500 friends. Kuhs and his wife at- 
tended what they thought was a 
party for another person. 

Kuhs annually hosts the princi- 
pals, cast and directors of the 
famed Municipal Theatre Assn., 
sponsor of the alfresco theater in 
Forest Park at his Spanish Lake 
estate. 





Chicago Chevrolet Dealers 


Elect McInerney President 


The Chicago Metropolitan Chev- 
rolet Dealers club elected Joseph 
McInerney president at its an- 
nual meeting. Other newly elected 
officers were Thomas T. Hoskins, 
vice-president, and Howard Ram- 
ser, secretary-treasurer, 

Named to the board of direc- 
tors, along with the officers, were 
William Caley, Henry Ruby, Mort 
Weiss, Frank Katzin and George 
Pavlicek. p 








* * * 
Voss, of Natchez, Miss., 


Celebrates 25th Year 

Axel Voss, president of A-B Mo- 
tor Co. (Studebaker), 30 St. Cath- 
erine St., Natchez, Miss., has cele- 
brated his firm’s 25th anniversary 
with an open house at the dealer- 
ship. | 

Voss linked the celebration with 
the unveiling of the 1951 Stude-| 
bakers. Door prizes included a set | 
of four car tires, a set of plastic | 
seat covers and a certificate for five 
car washings, grease jobs and oil 
changes. 
* 


Hart Reelected in N. H. 
Harold H. Hart, Chevrolet dealer | 
in Wolfeboro, N. H., has been re- 
elected to the state legislature. He 


is a Republican. 
* ” * 





Detroit 26, Mich. 


Holman Heads Newly-Formed 


Vero Beach (Fla.) Assn. 

B. L. Holman, Vero Beach Cad- 
illac Co., has been elected presi- 
dent of the newly-organized Vero 
Beach (Fla.) Automobile Dealers 





Assn. Vice-president of the new 
group is Roland B. Miller, Roland 
Miller Chevrolet Co., while R. G. 
Danner, Dick Danner Ford, Inc., 
is secretary-treasurer. 

Directors are: John R. Furlong, 
Furlong-Agnew Motors, and L. 
M. Stroud, Royal Palm Motors, 
Inc. 

* + * 


Grand Rapids Ford Dealers 


Fete Wholesale Buyers 

The three Ford dealerships in 
Grand Rapids, Mich., recently held 
a reception for 750 wholesale buy 
ers of cars, trucks and parts. 

Hosts were Snover Sargeant 
Jack Bither, William Pastoor an: 
Clifford Rowden. 


Astoria (Ore.) Dealers 


Elect Johnson President 


The Astoria (Ore.) Automobile 
Dealers Assn. has elected Clyde 


Johnson (Studebaker) as its 
president. 
Dick Dundin (Oldsmobile) is 


vice-president and Mike E.,Powell 
(Ford) is secretary-treasurer. 
* * * 


10 for Romy Hammes 


Romy Hammes Co. (Ford), Lafa- 
yette and LaSalle Sts., South Bend, 
celebrated its 10th anniversary with 
a 10-day sale that offered a 10 per- 
cent discount on all used cars. 

es * * 


New Dealer Group 

R. N. Atwater is the first presi- 
dent of a newly-organized group 
of dealers in Alamanac county, 
N. C. Other officers of the Almanac 
New Car Dealer Assn. are Ben 
Lilien, vice-president, and Royal 
Spence jr., secretary-treasurer. 


* * * 


Hays Showroom Wrecked 

An explosion from accumulated 
gas of a coal stoker wrecked the 
showroom of Hays Motor Co. 
(DeSoto-Plymouth), Baker, Ore., 
causing an estimated damage of 
$20,000. The showroom floor was 
raised, the plate glass blown out, 
masonary pillars torn from the 
roof and a 50-foot section of wall 
blasted away. No one was in the 
building at the time and no fire 
followed. A new DeSoto in the 
showroom was not damaged. 

* ok * 


Rovale Motors Now 
Garland & Ritchie, Ltd., Ottawa 
dealer for Mercury, Lincoln, Meteor 


cars and Mercury trucks, has 
changed its name to Rovale Motors, 


|Ltd., with Harold G. Vail as presi- 
|dent and Howard Rowe as vice- 


president and general manager. 
Robert S. Ross will be assistant 
general manager; Dalton Cleland, 
service manager, and Stewart Jour- 


neaux, parts manager. 
oo + * 


Presidential Bowl Came 


Refereed by Koster 


Freddie Koster, president of 
Koster -Swope Buick, Inc., St. 
Matthews, a suburb of Louisville, 
was referee in the first annual 
Presidential Bowl football game 
Dec. 9 at College Park, Md. 
Georgia and Texas A. and M. 
were the competitors. 

Koster, a Southeastern confer- 
ence football official, established 
a scoring record when he played 
in the backfield for the Univer- 
sity of Louisville. He was also a 
big-league outfielder with the 
Philadelphia Phillies, Minneapolis 
and Louisville. 
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Longer Pay-Off Limit 
Asked by Utah Dealers 


SALT LAKE CITY.—Utah auto-| had been weeded out. From 700 new 
mobile dealers in their annual con- | and used-car dealers in 1949 the| 


vention declared that credit re- 
strictions were working a hardship 


upon defense personnel within the|dent of UADA, speaking on em-| 
dealers | ployer and employe relations sug- | 


state as well as on the 
themselves. 

They went on record favoring 
relaxation of recently imposed 
credit regulations on automobile 
buying and agreed to petition 
NADA to work with the federal 
reserve board in an effort to 
lengthen the pay-off limit. 

Charles C. Freed, NADA secre- 
tary, suggested that an additional 
month should be allowed for every 
$75 freight paid by western pur- 
chasers. He said that dealers can 
expect rationing of cars by the 
middle of 1951 if full mobilization 
of manpower for war materializes. 

He urged dealers to stand ready 
to serve their country in case of 
emergency—to get and keep highly 
trained manpower. He deplored the 
fact that regulations had been im- 
posed without consultation with 
leaders in the industry and hoped 
that this might be remedied in the 
future. 

Elias L. Strong, executive sec- 
retary, warned that, since a re- 
duction of 50 percent is possible 
next year, dealers should put 
more stress into service opera- 
tion. He urged that they take 
civic responsibility and be prom- 
inent in community life. 

Richard C. Freed, chairman pub- 
lic affairs committee, reported that | 
since enactment of the Utah Motor | 
vehicle dealers law, requiring deal- 
ers to post a $5,000 bond and have 
a legitimate place of business, had 
gone into effect many undesirables 


Willys Reports 
4-Wheel Drive 





Orders Soar | 


TOLEDO.—In contrast to dimin- | 
ishing order backlogs throughout | 
the auto industry, the number of | 
unfilled orders} 
for Willys - Over- | 
land four-wheel | 
drive vehicles has 
more than tripled 
since June 1, ac- 
cording to Lyman 
W. Slack, distri- 
bution vice-presi- 
dent. 

Production of 
four-wheel drive | 
models contribu- 
ted substantially 
to the company’s November output 
of 8,934 vehicles. 

Total output for the month was 
77 percent higher than for the same 
period in 1949, and 38 percent above 
the average monthly production for 
the fiscal year ended Sept. 30, Slack 
reported. 

Slack said demand for four-wheel 
drive vehicles has been steadily 
growing with principal interest 
being shown by oil workers, geolo- | 
gists, forest fire fighters, farmers | 
and others whose work demands 
off-the-road transportation or | 
travel over rugged terrain. } 


a 
L. W. Slack 


Sunshine Buick Opens 

The completed structure housing | 
Sunshine Buick Co., Sarasota, Fla., | 
opened with a _ public inspection. | 
The concrete and” stucco showroom 
and service department, with 14,700 
square feet of storage space, was | 
shown by members of the sales | 
staff. 


| 





First Commander Built 


At Canada Studebaker 


HAMILTON, Ont. — Produc- 
tion lines ground to a halt at 
the big Studebaker plant here 
Dec. 4—not because of any 
trouble, but for a celebration. 
The company had just produced 
its first Canadian-built Com- 
mander model since before the 
war. 

D. C. Gaskin, general manager 
of Studebaker Corp. of Canada, 
drove the new model off the 
assembly line. 





‘ossibility of Rationing Seen. . . 





| 


number has dropped to 456. 
Melvin R. Ballard, former presi- | 


gested thorough investigation of all 
men before they were employed in| 
order that subversive activities be 
minimized. He said, “Keep your| 


"Round Up Those Customers’ — 


A real western atmosphere is provided in the 


"Rocket Ranch" 





showroom of Ken Garff 


employes so close and loyal that! . , = ie ‘ 
they will not need waite help.” Co. (Oldsmobile), Salt Lake City. Ken Garff, head of the dealership, is standing in the 
Stacey G, Boosh id. “Thi archway wearing the hat. Members of his organization, left to right, are: Fred B. Benney, 
3 x. MNLOO said, S [Clyde A. Schofield, Elva Hancock, A. D. Thomas, Eugene Burson, Garff, Florence Beckstead, 


industry has grown because we 

have supplied a need” and gave 

@ warning never to underestimate 
a competitor. 

Gus B. Backman urged dealers| dent. Retiring president Frank B. 
to continually go after congress- | Streator becomes a member of the 
men to oppose “Fair Deal” regula-| hoard of directors. 
tions. “Do your full share, not only | Other clfeers dected were: 


in the protection of your own in- 
7 A. W. Bartlett, Ogden, first vice- 


dustry but of others as well. Re- 
president; Pete E. Ashton, Provo, 


sist the loss of democracy at every | 
turn.” he said. | second vice-president; Floyd F. 


Harry E. Carleson, Salt Lake, | 


| Paul Chase, Bette Thomas and John Astin. 


| was elected state association presi- 
retary, 










Superior performance, superior results — for exacting “spot 
repair” work or complete custom refinishing— you can expect 
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More film forming materials means higher natural lustre, 
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dent; Irvine Milne, Murray, sec- 


Ed Browning, Salt 


Lake City, treasurer. 

Directors named were G. Lowry | Brewster, K-D Mfg. Co., Lancaster, 
Anderson, Springville; L. E. Bundy,| P@, who was elected as treasurer 
Brigham City; George Frost, Og-| for 
|den; Wilford W. Lundberg, Logan; | term. 
| William Thornly, Cedar City; B. L.| 
Wood, Kaysville and L. H. Strong; MEMA was 


Wilson, Logan, third vice-presi- (and Richard Freed, Salt Lake City.! general manager. 


This convenient Martin-Senour cabinet is a big time and 
money saver. Holds 50 pints or 40 quarts of colors you 
use most frequently. No phoning, waiting or delay. Ask 
your N.A.P.A, Jobber-salesman about it, 
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Wells Elected — 
President at 
MEMA Meeting 


CHICAGO. — Motor and Equip- 
|ment Manufacturers Assn. again 
|deviated from the procedure fol- 
lowed by National Standard Parts 
Assn. and Motor and Equipment 
Wholesalers Assn. by holding its 
annual meeting concurrent with 
the Automotive Service Industries 
show last week instead of in ad- 
| vance of the show. 

| Election of officers and the an- 
nual banquet spotlighted the meet- 
ing. 

Named as MEMA president for 
1951 was John M. Wells, Ingersoll- 
Rand Co., New York. 

Other officers installed were: G. 
O. Wherley, Timken Roller Bearing 
|Co., Canton, O., vice-president; G. 
| W. Andrews, Andrews Mfg. Co., 
St. Louis, secretary, and Clyde P. 





the 17th successive annual 


Another perennial retained by 


A. H. Ejichholz as 
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Price Controls a Factor .. . 





Emergency Holds Key 
To Credit Changes 


(Continued from Page 1) 


of the Defense Production act. 
Cain’s suggested addition de- 
clared: “Provided, however, that 
the installment terms on the sale 
of used cars shall not be made 





Obituaries 

Riding Accident 
Kills J.R. Tapp 

Of Sun Electric 


CHICAGO. John Raymond 
Tapp, 47, president of Sun Electric 
Corp., died Dec. 10, from injuries 
sustained in an accident while 
horseback riding. 

Mr. Tapp had been with Sun 
Electric and its predecessor, Sun 





Mfg. Co., since it was organized 
20 years ago. 
He served as. secretary and 


treasurer, executive vice-president, 
and since 1949 as president. He was 
past president and director of the 
Kiwanis club of Edison Park and 
Norwood Park. 


George C. Miller 


* * 


ELMIRA, N. Y.—George C. Miller, 65, 
president of Schuyler Motor Co.,_ Ine., 
Watkins Glen, died Dec. 8 after a brief 


jliness. He was associated with the late 
John N. Willys in an early-day bicycle 
shop that was to grow into Elmira Arms 


Co. Mr. Miller purchased Schuyler Motor 
Co, in 1934. 
* * 
Rosario Genereux 

MONTREAL Rosario Genereux, 68, 
vice-president and managing director of 
Genereux Motor Co., Ltd., died Dec, 9 at 
Notre Dame hospital, following a briei 
fliness, 


* 


+ * 
Gus J. Schaffner 
PITTSBURGH Gus J. Schaffner sr. 
65. one of the founders and a vice-presi- 
dent of Schaffner Mfg. Co., died here Nov 
30 of a heart attack. 


* * 

Daniel C. Wilson 
CHICAGO.—Daniel C. Wilson, 51, vice- 
president and sales manager of Bel-Park 
was killed Dec 


Motors, Inc. (Oldsmobile), 
7 after his car collided with a freight 
train while he was enroute to his office. 
Mr. Wilson joined Bel-Park 15 years ago 
as a used-car salesman 
* 7 
William H. Lovell 
CHICAGO.—William H. Lovell sr., 68, a 


purchasing department executive of Inter- 
national Harvester Co., with which he was 
associated for 42 years until his retirement 
in 1948, died here Dec. 10. 

* + * 


Neil H. Campbell 

TULSA, Okla.—Neil H. Campbell, 73, 
pioneer auto builder who helped turn out 
the Thomas Flyer, died Dec. 3 of a heart 
attack in his home here. Mr. Campbell 
won an around-the-world stock car race 
in 1913-14. He also served as assembly 
plant superintendent at the old Chalmers 
factory in Detroit, and was general fore- 
man of the old Tulsa Four factory. 

* * 


William Andrew Eden 

KNOWLTON, Que. William Andrew 
Eden, 68, former president of Dominion 
Rubber Co., died Dec, 9 at his country 
residence here. He was president from 
1922 until 1939. At the time of his death 
Mr. Eden held directorships in Dominion 
Rubber Co.; Dominion Textile Co., Ltd.; 
Canadian Car & Foundry Co., Ltd.; Crown 
Trust Co. and Hudson Bay Insurance Co. 

* * * 


Lee A. Ramsey 
ST. LOUIS.—Lee A. Ramsey, executive 
vice-president and assistant general man- 
ager of Ramsey Corp., died in Los Angeles 


Dec. 9 of heart disease. He had been a 
resident of St. Louis county until about 
six months ago when he moved to Cali- 
fornia because of ill health, Ramsey was 
a co-founder of the company. The com- 
pany was acquired by New York univer- 
sity through stock purchase in 1946. Last 


August the firm was purchased by Thomp- 








son Products, Inc., Cleveland 
* * * 
K. A. Ridenour 
EUGENE, Ore.—K. A. Ridenour, 58, who 
served as Chicago regional manager for 
Dodge before taking on a Dodge-Plymouth | 
dealership here two years ago, died Dec. 10 





|more restrictive than one-third 
down payment of the sale price and 
24 months to pay the balance; pro- 
vided that the installment terms 
shall never be made so restrictive 
as to affect the ability of the low- 
income group to purchase said 
used cars on installment basis, That 


|said price controls as authorized in 


said act shall never apply to the 
sale of used cars.” 

* * * 
yp gave four reasons for in- 

4 cluding his recommended re- 
vision in the Defense Production 
act. They were: 

1. You cannot have price controls 
on used cars, because there are no 
two used cars of the exact same 
value. 

2. That transportation by used 
cars is an essential to the defense 
effort. 

3. Furthermore, the sale of used | 


cars on an installment basis does | 
not add to the inflationary problem. | 


4. That the OPA found it was 
impossible to regulate the price of 


used cars. 

cas and Walter Wilson, NUCDA 
4 president, wound up that phase 

of the joint committee’s hearings 

on Regulation W and its effect on 

the retail automobile business. 


NADA and other complainants 
against the regulation were heard 
earlier. Also heard earlier was FRB 
Chairman Thomas B. McCabe, who 
defended his agency’s action, saying 
it was necessary to halt inflation- 
ary: price advances and conserve 
scarce materials needed for the de- 
fense effort. 


He said Regulation W _ had 
benefited the man of small in- 
come by forcing a reduction in 
the market price of used cars at 
a time when the quotations were 
mounting steadily. He backed up 


* * * 


that statement with a series of 
figures. 
“The truth is,” McCabe said, 


“that Regulation W _ has _ helped 
rather than penalized the person of 
moderate or low income.” 

“The regulation has limited the 
rise in prices in the durable goods 
field,” McCabe told the committee. 
“It has limited somewhat further 
expansion of the money supply, and 
because of these two effects it has 
limited advances of prices gener- 
ally.” 


+ ” * 

ILLIAM ULLMAN, Automotive 

News’ Washington correspond- 
ent, reported that the congressional 
committee was clearly sympathetic 
with the complainants and is be- 
lieved to be inclined to do what it 
can to relieve the situation, but | 
that the feeling prevails in Wash- 
ington that action now would be 
difficult and futile in view of the 
international strife the country now 
faces. 

Should President Truman make 
any or all of the national moves 
now under consideration, the 
question of credit regulations, it 
is felt, would be answered at the 
same time, 

Earlier, Ray Hayward, speaking 
for the Nebraska Used Car Dealers 

Assn., had made the point that “the | 
used automobile market does not 


leither the 








al _ 


a model of the Plymouth plant with Donald 


model was presented to the 
recently. Three engineers spent over a year 
open to the public. 


the cars already have been manu- 
factured.” 

Rep. Paul Brown, vice-chairman 
of the committee, expressed him- 
self as impressed with the used-car 


dealers’ contention that the curbs | 


in question do not free any labor 
and material for the defense effort 
so far as the used-car business is 
concerned. 
* * * 

HE “average” used-car dealer, 

Wilson told the committee, is 
“just about out of business” be- 
cause of the present restrictions on 
automobile credit sales. 


Answering a direct question by | 
said the) 


Sen. Capehart, Wilson 
used-car dealers need terms of one- 
third down and 24 months to pay. 


Few governmental regulations 
have caused more widespread 
and severe loss to an industry 
than has the Oct. 6 amendment 
to Regulation W, the committee 
was told. 


The amendment came, it was 
pointed out, when prices in the 
used-car market were steadily de- 
clining. It greatly accelerated that 
decline and sharply curtailed the 
volume of business. It came with- 
out notice and without hearing and 
dealt the industry a hard blow at 
a time when it was trying to sur- 
vive a steadily declining price level. 

“Is there any wonder why the 


jamendment has met with univer- 
| sal and angry protest?” the witness 


asked. 


* * * 


S COMPLAINTS flowed against | 
“4% the FRB’s arbitrary conduct, | 


Rep. Wright Patman, a member of 
the joint committee, announced 
that at the next session of Congress 
he would propose an amendment 
to the law creating the agency. 


The amendment, Patman said, 
will require that at least three 
members of the board be elected 
or appointive officials in any Ad- 
ministration and be answerable 
to Congress. 

Patman pointed out again that 
at present the board is an inde- 
pendent agency, not responsible to 
excutive or legislative 
branches of the government. 

Senator Robertson, of Virginia, 
appeared to be the committee’s 
strongest supporter of the FRB. 





require the use of strategic ma- 


terials or labor for the reason that 


Milwaukee Nash Delivers Cabs— 


Shown is the fleet of taxis sold to Air Flite Cab Co., operating out of Mitchell Field Of his state. He presented a brief | os Angeles recently for a reunion of this group. The reunion was also attended by plant 


airport, Milwaukee. 


Selection of the cars followed a seven-month test of Nash and other 


1M 


|The other members of the group 
seemed inclined to the belief that 
the car dealers were having a 
rough ride under Regulation W. 
* * * 

EMBERS of Congress who ap- 
peared before the committee to 
pecatent the FRB’s drastic credit 
rules and to recite the effect they 
|}were having on automobile dealers 
}among their constituency were: 

Rep. Ralph Harvey of Indiana, 
speaking for the new and used-car 
dealers of his tenth district. 

Rep. Chet Holifield of the 19th 
district of California, who spoke 
in behalf of the dealers of the 
Los Angeles area. 

Sen. Henry Dworshak of Idaho, 


who pleaded the case of the dealers | 


for the Idaho State Auto Dealers 


makes for economy of operation and maintenance, according to |. B. Rosenberg, president | ASSN. 


of the dealership. 


| 
| 


Both Holifield and Dworshak 


Plymouth Plant Replica at Harvard— 


B. E. Hutchinson (left), chairman of the finance committee of Chrysler Corp., looks over 
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K. David, dean of Harvard's graduate school 


| of business administration, and Georges F. Doriot, professor of industrial management. The 
Harvard School of Business Administration by 


Hutchinson 
and a half constructing the model, which is 


|asked that freight charges be 
jexempted from the terms of the 
credit regulation. 

* * 7 


RUSSEL MULES, represent- 
* ing the Commercial 
| Co., filed a brief opposing the re- 
| strictions and asking that they be 
| withdrawn. 
| The NUCDA delegation to 
| Washington for the hearings in- 
cluded, in addition to Wilson and 
Cain, First Vice-President James 
Downing of Atlanta; Secretary 
| Ray Hayward of Omaha; Treas- 
| urer Louis Baker of Providence 
| and the following directors: 
| Jack Kriegel, Albuquerque, 
|Tex.; T. A. Blundell, Dallas; Sol 
|Steelman, Edward Addison, Hal 
Opper and Milton Raynor, all of 
|Chicago; Harry Halpert and Sey- 
more Terrell, Cleveland; Harry Ab- 
lon, Dayton, O; Homer Herndon, 
|Tampa, Fla., and William Fitzpat- 
trick, Waterbury, Conn. 

Most of the directors, 
larly Fitzpatrick, devoted a large 
part of their time to contacting 
their congressional representatives 
in behalf of their organization's 


| tions. 

| Margaret Correll, executive sec- 
retary of the NUCDA, and Joseph 
McCarthy, Washington representa- 
tive, also participated in the pro- 
| ceedings. 





* 


Essentials of Life 
Need for the Auto Is Called 


Equal to Food, Shelter 


INDIANAPOLIS. — “The basic 
|esSentials of life are no longer the 
classic three—food, clothing and 
|shelter, In the U. S., the auto is 
|now a basic fourth, although rec- 
ognition of that fact has been 
| belated, and is as yet not too gen- 
eral,” Christy Borth, educational 
| director of the Automobile Manu- 
|facturers Assn., told an audience 
of automotive engineers. 

“The speed with which the Amer- 
jican people transformed this im- 
ported luxury into an_ essential 
| transport tool in a span of only 50 
|years is one of the most amazing 
|facts in all human history.” 


| advertising manager; V. D. Daniels, 
assistant zone manager. 








Credit | 


N. M.; R. W. Workman, Lubbock, | 


particu- 


protest against the FRB regula- | 


GM to Finance 
$112 Million 
Medical Project 


ANN ARBOR, Mich. Gener il 
Motors has announced a $1,500,010 
research project to promote bettur 
health for its 446,000 employes is 
well as the men and women of #ll 
American industry. 

It joined hands with the Univer- 
sity of Michigan in establishing tlie 
institute of industrial health at 
Ann Arbor, Mich., whose broad ob- 
jectives will be research, education 
and service in industrial medicin~, 
| health and safety. 

The long-range research project, 
|for which the corporation is mak- 
ing its contribution, will be admin- 
istered by a board to be appointed 
by University of Michigan regents 





Curbs on Makers, 
Not on Dealers, 


‘Asked by Raine 


RICHMOND, Va.—lIf controls are 
|necessary to curb inflation they 
|should be placed on the automobile 
;manufacturers, not the dealers, 
|John E. Raine, general manager 
of the Automotive Trade Assn. of 
| Virginia, said in a telegram to Sen. 
Robertson, of Virginia, last week. 

| The telegram was a follow-up to 
the resolution adopted at the as- 
sociation’s convention in November, 
|copies of which were sent to all 
|congressmen from Virginia. 

Raine said recent price increases 
by Ford and General Motors “prove 
our contention that automo- 
| bile dealers do not control prices 
;or contribute to inflation and are 
unfairly discriminated against by 
|restricted credit terms of the Fed- 
| eral Reserve Board.” 

The resolution charged that Reg- 
ulation W creates serious losses to 
retail dealers “who are forced to 
|absorb factory production in order 
to maintain their franchise or dis- 
continue business.” 


Wells Is Chosen 
Top Officer of 
MEMA for 1951 


| CHICAGO.—Elected president at 
|the annual banquet and meeting of 
|the Motor and Equipment Manu- 
|facturers Assn. was John M. Wells, 
| of Ingersoll-Rand Co., New York. 
| Other officers installed were: G. 
O. Wherley, Timken Roller Bear- 
ing, Canton, O., vice-president; G. 

. Andrews, Andrews Mfg. Co., 
St. Louis, secretary, and Clyde P. 
| Brewster, K-D Mfg. Co., Lancaster. 
|Pa., who was elected treasurer for 
|the 17th successive term. 

Another official retained by 
MEMA was A. H. Eichholz as gen- 
eral manager. 





Detroit-Ares Ford | cw 


Awarded 3-Day Trip 
DETROIT.—More than 400 Ford 


dealers, parts and accessories and 
|Service managers from the Detroit 


|Sales district boarded a_ special 
|train yesterday (Dec. 17) for a 
|three-day trip to French Lick 


| Springs, Ind. 
| The dealers and managers are 
jthose who qualified in an “All 


American” sales contest during Oc- 
tober and November. The train was 
to stop at Toledo and Kenton, O., 
to pick up dealers and managers 
|from those areas. Seventy-six prizes 
‘totaling $15,000 are to be awarded 
during the program. 





| At Chevrolet School Reunion— 


T. ©. McLaughlin, dean of Chevrolet's school for the sons of Chevrolet dealers, was in 


officials. Left to right: Clark Hatch, zone organization manager; W. G. Power, Chevrolet 
city manager; 


McLaughlin, and Vincent Whetstone, 
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More '5l Cadillac Models 


ifydra-Matic Standard on All Models . . . 


51 Cadillac Makes Bow 


‘ADILLAC, reversing the 1950-|in red if car is started with the!Bedford cord or plain broadcloth | : 
4 changeover trend, is making|hand brake set. in either tan or gray. Seat fabrics | © 






ral 
0.10 t 


ter ‘tydra-Matic drive standard equip- Another innovation is the elim- |are tailored in pleated and tufted |, 
is ment on all four series in its 1951| ination of the starter button, The | Styling. Door panels are enhanced | § 
all jine. engine is started by simply turn- | with square pleats. There is a new 
This, plus other details of re-| ing the ignition key a half turn (light Carpathian burl walnut grain 
er- finements and improvements in the! to the right. on the instrument panel and other 
the new Cadillacs, is announced today| Another new feature is the silent |interior panels. 
a (Dec. 18) by General Manager Don | directional signal switch. A further improvement in oil 
oh- FE. Ahrens. For the Series 61, sedan and | transfer from crankshaft to con- 
ion Styling refinements include new |coupe interiors are trimmed inj|necting rod of the Cadillac motor | ; 
ne, rear and front fenders and a new light and dark tones of tan or gray.| gives more positive direction of oil 
instrument panel. Bodies, chas- | Fabrics include patterned broad- |to the piston pin and cylinder walls| Cadillac Coupe De Ville— 
Pct, sis and the 160-horsepower V-8 cloth, a corded design broadcloth | to increase durability and assure! interiors of the 1951 Coupe De Ville are trimmed in three harmonizing combinations of 
ak - engine are basically unchanged, or waffle-patterned nylon. Seats|smooth operation, it is stated. leather and cloth. A particular note of distinction in this model is revealed in the ‘Coupe 
11 ~ Hydra-Matic was optional equip- | and seat backs are styled in a bol- | Valve life has been further in- | De Ville’ script centered in the rear quarter chrome panel. All 1951 models have a new 
ted ment on two Cadillac series this| ster effect. ; creased by a change in the design | instrument panel in which controls and indicator dials are directly in front of the driver. 
nts past year. Ahrens said the nel ge Cn for both ie the valve guide contour which | The starter button has been eliminated—a turn of the ignition key starts the engine. 
standardized the transmission be-|and rear compartments are woo © ; ; a ‘ 
cause “the desirability of Hydra- | pile carpeting. | -- , aE ; 
Matic driving has been so pro-| Series 62 sedan and coupe offer) 4 Standard Oil Atlas 
nounced in customer demand.” six selections in interior trim with| A 5 
re the combination of patterned cloth, | = I } 
[ EALERSHIP displays of the |dual tone or plain broadcloth in| Asks C to Drop 
jtan or gray. Seat backs and seat | ° ° 
ted t . a 
— itn Ge ee po gg = “first |CUShions are styled in six-inch ver-| Antitrust Suit 
hey of the year, owing to retarded pro- | 114! "a — a et WASHINGTON. — The Federal 
bile duction as the result of the holidays |“"€, 400r panels is in light cloth) § Trade Commission last week was 
ers and materials shortages with dark tones above and below. | asked by five Standard Oil compan- 
ger " Added to the Cadillac line for, > @ ‘ies and Atlas Supply Co. to dismiss 
of 1951 is a Series 75 business sedan.| [NTERIORS of the Coupe de Ville | _ \its complaint charging violation of 
sen. Continued are the Series 61 four-|* are trimmed in a selection of | antitrust laws in the purchase and 
K. door sedan and hardtop coupe;|three combinations in leather and | resale of TBA (tire, battery, acces- 
» to Series 62 four-door sedan, hardtop|cloth. The harmonizing color com- | sories) products. 
as- coupe, convertible and Coupe De ae = blue broadcloth with | In written answers, they “deny 
ber, Ville; Series 60 Special four-door |sray leather; brown broadcloth | e | virtually every material allegation 
all sedan, and Series 75 touring sedan | With beige leather, or green broad- | Sedan in Series 61 for '51— of the complaint,” FTC said. 
and imperial sedan. |cloth with green leather, A feature of the new model is revealed in the new ‘'V'' medallion appearing on the| The complaint, filed July 26, 
ses A completely new flare designed | The interior of the convertible | rear quarter panel. Hydra-Matic transmission is standard equipment on all Cadillac cars| charges Atlas and Standard of New 
ove bumper accents oe eee oe |is trimmed entirely in leather with) for 1951. a ar ie ee ae 
mo- ance of the 1951 Cadillac. e | oO an entucky wi combining to 
ices new massive impact surface pro- : destroy competition. 
are vides greater protection along the K-F Seeks Role a. — = a, — 
by entire width of the bumper from rae, | completely contro as. It also 
‘ed- grille to fender wrap-around ex- | As Plane Maker said rend ee ae . stock 
Sonekeen. ownership o as an at com- 
eg. : = |mon stockholders hav i 
fo | ward and down from the new larg: | At Willow Run power and receive dividends on nel 
to er bumper guards, produce the WILLOW RUN. — Kaiser-Frazer | Profits. 
‘der flared effect. is seeking contracts to build jet| But they denied that they con- 
dis- Open treatment of the main grille | bombers and cargo airplanes for|trol the company or that Atlas has 
is repeated in a five vertical sec-| the military at its huge plant here. | acted as their agent in any of the 
tioned chrome grille extension be- | The firm believes it could do such | transactions challenged in the com- 
low the head lamps. The vertical work and produce cars at the same | plaint. 
sections are divided with two hori- time. é et 
zontal chrome strips. An additional “We are not going out of the ° 
touch in front end appearance is - * |automobile business,” Edgar F. Ford Says Tie 
designed chrome head | Kaiser, K-F president, emphasized 
gg A rag which extends Series 60 Special Sedan— ‘last week in ‘Now York. . With Joe Adonis 
slightly over the upper portion of | New colors for exterior finishes of 1951 Cadillacs have been created in tones ranging; At Willow Run, a K-F spokes- 
t at the glass. | from a light mist gray to bolero maroon. Fully automatic driving, made possible by Cadillac}man said: “Our dealers can rest Ts Involuntar 
gE of + -* 6 | Hydra-Matic transmission, is further improved this year with the added feature of a new/assured that we will continue to ¥ 
ails. (CADILLAC'S upswept rear fender | instant acting reverse control. |build cars so long as we can get WASHINGTON.—Though not by 
_ 4 tail fin reveals a new, longer 5 s ee |steel and other materials.” choice, Ford is doing business with 
G silhouette. In this new treatment,|Contrasting light and dark tones|reduces the possibility of carbon) It was admitted that Henry|one of America’s most notorious 
ear- the tail lamp housing glass has|for color emphasis. The rear seat|deposit on the valve stems. |Kaiser has been talking to gov-|characters. 
. G been redesigned to blend smoothly|backs and cushions are styled in * * © jernment officials about the possi-| In a letter from John S. Bugas, 
Co., with the rear fenders’ trailing edges. |three-inch pleats. | ENGINEERING study of carbure-|Dility of K-F becoming a major| Ford industrial relations vice-presi- 
> P. Back-up lights are incorporated| The Series 60 Special sedan is | tion has resulted in a new ap- ee «. or —_. dent, to Sen. Kefauver, Senate 
ster, in the rear fender immediately be-| presented in eight interior trim |proach to choke control. This is Psy Py load Pg nels vi ait ean a, it was 
for low the tail lamp. Design of the! combinations. Fabrics in tan, |accomplished by a new choke mod- during World War IL. K-F's cur- ina Oe of Chinen ee 
back-up light and its higher -—_ blue, gray, or green are offered |ifier which increases the effective- t bi tpu ivi ‘ “ oe 
by tioning assures more effective il-| ; ; . 7 ; : rent automobile output activity is|transports cars made at the Ford 
: ing | ‘ in either flat cord or plain broad- | ness of choke operation by provid-|not utilizing all of the plant’s|Edgewater (N. J.) 
gen- lumination of a greater area behind | : 7 ; : & Pp g' . J.) plant to several 
the car. Ahrens stated | cloth. Seat backs and seat cush- | ing the most suitable mixture ratios |sprawling facilities, it was said. |eastern states, is largely controlled 
In the Series 61 four-door sedan | 10 tops are light tone cloth = throughout the full range of car| “The whole factory setup makes|by Joe Adonis, accused at various 
the appearance of the distinctive | the seat backs styled in two-inch | ...4s and load conditions. possible the simultaneous produc-|times of kidnapping, extortion, 
rear quarter panel is further en- | P!¢ts. As a result of several years of | tion of cars and planes without any | gambling and of having an interest 
: hanced by a medallion which in- | er a ve — ene development, the new cone-type re-| conflict, said the K-F spokesmaan. herr ae Murder, Inc. 
‘ord corporates the Cadillac “V.” On es , : —|verse unit with Hydra-Matic al-| e aaa tae athe sees before the 
and the Coupe de Ville the rear quar- : lows 1951 Cadillac drivers  split- | Senate Passes Bill 110 of ‘the oan ae ey owns 
a. ter is embellished with “Coupe de Ch rysler Briefs second change between forward and fie Mame "i ace ais h, truck- 
cial Ville” script centered in the | <u ys s reverse gears. The new reverse To Strengthen = = a. <r s ae is 
ra chrome panel. ; : Fi ld F |mechanism makes possible rocking 7 Doto Rinie? an” aus ye 
Lick New colors for exterior finishes| [‘ L@ orce of the car, should this be required! 4 ti-T rust Act Sai. ts see & 214.000 . 1 sie 
range from light mist gray to bo-| when snow, ice, mud or sand make | ban Ge tomer a a 7a 
“all = marcon. ‘ae 7. eS On 1951 P lans it necessary to quickly change the; WASHINGTON.—A bill to tight- |; vestigation coe, 4 » the 
Sapri green, ester green, C -:.:  |forward or reverse motion of the|en the anti-trust laws, by barring | : So 
Oc- blue, Tucson beige, Exter green fi ee 8 Set Cen | wae. Under this condition the/|corporations from buying assets | witht’ tae ceaieeera oe lee “ 
ag and empress blue. Fiesta ivory, Co- Fi - cout naa < comes ae | selector lever can be moved without |other companies if the transaction | trucking company “has an an t. 
sites cane oy See ee ee garetery te the introduction of 1951|2"Y hesitation on the part of the|/ would encourage monopoly, WaS|ter of considerable concern to a " 
‘ , i ; . . € , . 
rizes WE Gee instrument panel com-|models. The group comprised re- driver. : as by — — last wee K. | Ford has no alternative but to 
rded l t broad. full-view. semi-| gional and district managers from) The extremely smooth action of 2 a eo continue its association with Auto- 
piements a r ’ oa ’ | : : ‘ th unit is result of new hy-)| The bill now goes back to the | Sern wert 2 
circular speedometer is in the upper | the 28 regions into which the U. S.|tme u sa rm _& ne y-| ae ieee motive Conveying Co. because it is 
: P ith th lis divided for sales administrative |draulic mechanism which engages | House, which has passed a similar|the only concern licensed by the 
section of the cluster, with the con-| lt everse mene by me ‘| measure, for consideration of Sen- | : : vy t 
trols grouped on the right and left | Purposes by Chrysler. he reverse gear by ans of we ae Interstate Commerec Commission 
side of the lower cluster section. Joseph A. O'Malley, general sales | Pressure. The Che hit eek ieee aimee to haul cars in the area to which 
‘ : ai ll sessions of The new instant reverse retains aay : : © |the Edgewater plant ships. 
In the new steering wheel and | manager, presided at a er corporations from buying stock of | : F oe a 
: : : nlite conference. Other ex-| the positive parking lock feature. | 8 if pus Stow | Noting that the relationship is 
column design a direct view of the|the four-day other corporations if it would tend |, 
, . »- |ecutives of the sales and manufac-| When the car is stopped, a per- 1¢ }about 15 vears old, Bugas added 
instrument cluster has been pro-|ecutives the to create a monopoly. The bill a 5 
i i - ic | turi epartments also partici-| fect brake is afforded by placing ‘ : that the “Ford representative re- 
vided by moving the Hydra-Matic|turing depa part a ae would extend the ban to physical|sponsible for th sateia’ 
transmission shift indicator from | pated, as well as those from various the transmission | control _lever assets, such as tools and plant oe - € . 3 “ag origina arrange- 
the steering column to the center other Chrysler divisions. = wae oe oe La facilities : peeoneg couaneee now employed by 
2 : | sition e car will neither ro aa ee sa -On . 
: sion would exempt transactions ap-|senators if he had ever known 
[es TWO spokes of the steering ever staged by Chrysler. It went | steep grades. proved by such agencies as the|Harry Bennett. former Ford per- 
wheel slant downward from the |thoroughly into sales plans for the| Riding qualities for the 1951 Cad-| Securities Exchange Commission, sonnel director. Adonis said “no.” 
center to repeat the flared effect | coming model year, with particular | illac are further improved through |the Interstate Commerce Commis-| Later in the many-question, few- 
set by the front bumper design |emphasis on procedures to meet|new applications in shock absorber | sion and the Civil Aeronautics Au-| answer period, the. committee at- 
From the steering wheel center the|such contingencies as may arise| and front suspension units, Ahrens thority. tempted to show that Adonis had 
new broad steering column extends through a possible curtailment of | asserts. | Senator O'Connor, Maryland|an interest in Kings County Buick 
forward to blend into the instru-| materials and other government . * * Democrat, chief backer of the bill,|Co., of New York, and that through 
ment cluster design. controls. RAKE mechanism improvement /|said current loopholes in the Clay-|this interest he had supplied many 
was New features in the instrument The field personnel also was for 1951 features a self-center-|ton act has reduced it to “a null.”| persons with Buicks in the postwar 
plant group are the automatic light sig-| given detailed information on new|ing brake shoe. This has been| He said the new measure is needed | years. 
evrolet nals to indicate low oil pressure} features to be incorporated in the achieved by replacing the brake|to protect small businesses, provide Said Adonis: “I decline to an- 
tstone, and generator discharge. A third|1951 line, and an opportunity to|shoe anchor pin with a newly de-| effective monopoly controls and re-|swer, on the grounds that it may 














I'ght signal is provided to indicate 


| inspect and drive the new models. | 












signed wedge type anchor, 








store the meaning of the law. 








| incriminate me.” 
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Boston Pontiac Dealers Scan Ad Plans— 


The executive committee of the Greater Boston Pontiac Dealers Assn 
newspaper advertising campaign for the Pontiac silver anniversary announcement program. | portunities 


ithey are down, it appeared last 
| week from a suggestion by H. Rus- 
sell Butler jr., a director of the 
council. 

| Butler, according to reports from 
|Princeton, figures that with many 
|signs uprooted by the recent severe 
storm in the east, now is the time 
for municipalities to consider new 
zoning laws that would restrict 
roadside billboards. 

* * * 


| True Life Story Aired 


| The true life story of Paul Carl- 
|son, superintendent of production 
| at Hudson's Gratiot Ave. plant in 
Detroit was featured on the “Mark 
Adams” broadcast in that city Dec. 
14. Carlson and I. B. Swegles, Hud- 
son’s vice-president of manufactur- 
ling, appeared at the end of the 
|program in a _ personal interview 


look over tie-in | with “Adams.” They discussed op- 


for employment and 


Seated from left to right: Charles N. Kane, treasurer; Earl T. Dunham, president; Dudley |advancement in the auto business. 


Talbot, director; Robert E. Longpre, secretary. Standing in rear from left to right: Roy | 
Lawrence, director. Directors | peared on the program in the past 


Olson, director; Hiram Moody, 
Benjamin C. Wheaton and David J. Delaney 


vice-president, 


and M. B. 
were not present at the meeting. 





Affecting Factories and Dealers... . 


Auto Advertising 


By George Deery 
Associate Editor 


Several names prominent in in- 
dustry, ad agencies and publica- 
tions have been named to plan 
Brand Names Day—1951, says Don- 
ald B. Douglas, vice-president of 
Quaker Oats and chairman of 
Brand Names Foundation. 


E. Huber Ulrich, assistant to 
the president, Curtis Publishing 
Co., is the chairman of the Brand 
Names Day—1951 committee. 
Among those named to serve 
with him were: George W. Fotis, 
sales promotion manager, Busi- 
ness Machines & Supplies divi- 
sion, Remington Rand, Inc., H. 
James Gediman, regional man- 
ager, Hearst Advertising Service, 


jused in two key markets 
japolis and Milwaukee. 

A full line of dealer aids, includ- 
ing newspaper mats, envelope stuff- 
ers and a demonstration kit, is 
|offered to dealers handling 
|sales manager, the advertising cam- 
|paign for the 1950-1951 season is 
ithe largest ever embarked 
| by Five Star. 


+ * + 


Ford Dealers on TV 


The Ford Dealers Assn. is spon- 
soring “Saturday News Special” 
and “Tales of the Black Cat” in 
the New York district over 
WCBS-TV. J. Walter Thompson 
Co.-is the agency. 

| * oe + 


New York, who was chairman of |Mac Again 


last year’s Brand Names Day | 
committee. | 
Others are Walter L. Jeffrey, | 
general sales manager, Nash-Kel- | 
vinator; Robert L. Lloyd, advertis- 
ing manager, International Nickel 
Co., and Oliver M. Presbrey, Bat- 
ten, Barton, Durstine & Osborn. 
* * * 


A Haven? 


‘MMHAT’S interesting all right, but 
we want to keep our Auto Ad- 
vertising column confined to stories 


The “Missing Something, Mac?” 


|theme, originated by Monroe Auto 


Equipment Co. in its advertising, 
will again be fea- 
tured in the com- 
pany’s trade pa- 
per advertising 
for 1951, accord- 
ing to Al Ballan- 


manager. The 
“Mac” series has 
been appearing in 


the | 
| heater. According to F. R. Clark, | 


upon | 


Auto personalities who have ap- 


|}include John F. Gordon of General 
|Motors; A. L. Lott of Motor Pro- 
|ducts; W. D. Robinson of Briggs 
|Mfg.; John S. Bugas of Ford; Ed- 
|ward Mardigian of Mardigian 
|Corp., George Hammond of Federal 
|Motor Truck, and Stanley Os- 
| trander of Lincoln-Mercury. 

| * * * 


Minne- | Auto-Lite Cited 


Auto-Lite’s twin CBS programs 
Suspense on radio and on tele- 
vision—won first prizes in the 

| 21st annual listener poll con- 

ducted by the Cleveland Plain 

Dealer, it was announced last 

week. Radio Suspense originat- 

ing in Hollywood, scored for the 
second consecutive year as the 
best Mystery on radio, and the 
| TV version, produced in New 
York, was voted the number one 
television Mystery show. 
Pa 


| + * 

Rolling Ads 

Edward A, Collins, president of 
Advertising Golf Ball Corp., 480 
Lexington Ave., New York 17, calls 
attention to “the use of golf balls 
as a medium for creating greater 
goodwill for the various cars and 
stimulating their sale when used 
as giveaways by dealers.” 

A different style and design is 
used by each company and in all 
instances the dealer’s imprint ap- 


}pears on the front panel. 
| + * * 


|Super Newscast 
tyne, advertising | 


Dealers for Chevrolet will spon- 


}sor an hour-long radio and TV pro- 


gram over CBS Dec. 31. It will be 
a roundup of facts and opinions on 


practically all na- 
tional automotive 
trade papers dur- 


|the critical condition of civilization 
|today, a review of the past year 
jand the future outlook. 


with an automotive angle,” said the 
editor when we suggested a few 








paragraphs on an article in the 
Arkansas Democrat, Little Rock. 
Authored by George H. Benja- 
min, this Sunday feature started 
off: “Scared of the atomic bomb? 
The safest place today is Arkan- 
sas—center of the ‘Safety Circle.’ 
“Roger Babson says Arkansas is 
almost the center of the ‘Magic | 


Al Ballantyne 


ing the past two 


successful, as reflected by the many 
advertisements that have been 
torn from 


pany states. 
oe + * 





Circle’ but if the signs of our times 
are any sort of barometer, then 
this state is achieving a reputation | 
over the country of being just about 
as safe and secure from the dangers 
of atom bombing as any spot on 
earth.” 

The article then proceeds with 
examples of folks who have pulled 
stakes in other states and now 
claim Arkansas as their own. 

That automotive angle referred 
to above? Oh yes. 

Would Arkansas also be a haven 
against stiffer credit terms? A lot 
of auto dealers would like to know. 

oa cd * 


Congratulations 


The Oregonian, in Portland, the 
oldest newspaper in the Pacific | 
Northwest, recently passed the 
century mark. It published a 120- 
page anniversary edition. It was 
founded as a weekly and began | 
daily publication in 1861. 

Announcement of the sale of 
the Oregonian to Samuel I. New- 
house, eastern publisher, was 
made last week. The price was 
reported to be more than $5,- 


000,000. 
ca * tk 


Five Star’s Campaign 

The program of consumer adver- 
tising for the Freeman Headbolt 
engine heater has just been re- 
leased by the Five Star Mfg. Co. 
of East Grand Forks, Minn. Adver- 
tising will be carried in 70 daily | 
newspapers from coast to coast, 20 
radio stations and leading farm 
publications. Television will also be 





Scarborough Resigns 


The resignation of J. B. Scar- 
borough, publisher of the Ameri- 
can Magazine, has been an- 
nounced by A. E. Winger, presi- 
dent of Crowell-Collier Publish- 
ing Co. Searborough also had 
served as a vice-president and a 
board member of Crowell-Collier. 
He has not announced his future 
plans. 


Ed * ok 


Indian Sign on Signs? 


years. This new approach in Mon- | 
roe advertising has proven very) 


Ten of Columbia’s foreign cor- 
respondents will be flown from 
their posts for interviews, supple- 
mented by recorded statements 





the publications and | 
placed on the walls of service sta- | 
‘tions and repair shops, the com-| version from 3:30 to 4:30 e.s.t. and 


| 


from prominent statesmen and 
“men-on-the-street” interviews. 
The network will air the radio 


the TV broadcast from 1:30 to 2:30. 
“The Challenge of the '50s—Years 
of Crises” is the title of show. 

+ + + 


Pontiac Invites 


A Pontiac ad in Automotive 
News (Dec. 4) said that “Pon- 
tiac dealers cordially invite the 
automotive industry to see the 
new silver anniversary Pontiac on 
display Monday, Dec. 11.” A novel 
idea is the comment from many. 

+ * . 


Promoted to Auto Editor 
The Hartford Times has named 


The New Jersey state roadside | Elliot J. Barnett of its advertising 


council wants to deliver a knock- | department 
out blow to outdoor boards when|placed him in charge of auto ad-| 
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as auto editor and 
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Larry Galvin (Dodge-Plymouth), Nome, 





Closest Dealer to North Pole— 
Alaska, 


“northernmost'' auto dealer in 


is the 
North America and probably in the world. His dealership is located only 58 miles from 
the eastern tip of Siberia. 


*|San Francisco ad agency, 


| 





| Left to right in back row are Mert Painter, 


Sponsored by Joe M. O'ffill Motors— 


Appearing twice weekly over WDAF-TV in Kansas City are Joe M. O'ffill's Nash Ramblers. 





Harold Willis, O'ffill, ''Tookie'’ (Eddy Cronen- 


| bold) and Jim McGinnis. Rod Mays and Wayne Landis are in front. Painter, Mays and 
"'Tookie'’ were members of the original Texas rangers and have appeared in many Holly- 


| wood westerns. 


vertising. He succeeds William J. 
Johnson, who retired after nearly 
40 years as auto editor. William J. 
Callahan of the display department 


will assist Barnett. 
* * * 


Walbeck Takes New Post 


John J. Walbeck is the new as- 
| sistant advertising and merchan- 
dising manager for Seiberling 
Rubber. His appointment was an- 
nounced by L. M. Seiberling, sales 
vice-president, Walbeck replaces 
John H. Fogarty, who left Sei- 
berling to join Batton, Barton, 
Durstine & Osborn at Buffalo. He 
will work under J. A. Fouche, 
manager of advertising and mer- 
chandising. 


* * * 
|Hot Idea 


Station WIBW, Topeka, Kans., 
comes along with another clever 
promotion stunt—a real pot holder 
to tie in with the theme, “To handle 
hot selling problems in Kansas, 
hire WIBW.” 


* * * 


Packard Keeps Ameche 


The musical variety show, Holi- 
day Hotel, starring Don Ameche 
as “host” of the video hostelry, 
has been renewed over the ABC 
TV network by Packard. 

It is aired from 9:30 to 10 p.m., 
e.s.t., over 51 stations. Young & 
Rubicam is the ad agency. 

~ ea 


|S. O. (Ind.) Campaign 

An extensive advertising cam- 
paign whose purpose is to counter- 
act the impression that non-ethyl 
gasoline is inferior has just been 
|launched in 1,722 newspapers in 15 
|states with a circulation of more 
than 17,100,000 by Standard Oil Co. 
of Indiana. 





* 


* * * 


Parade’s Progress 


Parade sends along a couple of 
clever promotion pieces headed 
“The Picture of Success,’ with 
| framed reproductions of its front 
| page to show advertisers how its 
| circulation has jumped 117 per- 
cent to 5,220,754 since 1945. 
| In the same span, ad volume 
| has spurted 247 percent to $6,100,- 
000, the Sunday picture supple- 


ment says. 
* * *x 





Greatest Story 


“The Greatest Story Ever Told,” 
has been renewed by Goodyear Tire 
& Rubber, expanding the lineup of 
stations carrying the broadcasts 
from 77 to the full 287-station ABC 
|network. It is heard over the radio 


| 


|network each Sunday from 5:30 to 


the account, 
* * Bd 

| Names 

| William Goetze, a partner in the 
Elliott, 
Goetze & Boone, married last week 
Mildred Fenton, radio and TV pro- 
ducer and a sister-in-law of Pub- 
lisher Gardner Cowles. 


| 


E. E. Rothman, general manager 
of Campbell-Ewald announces the 


appointment of Russell Chappell to | 


the copy department staff in De- 
troit. Chappell has been with J. L. 
Hudson Co., 
store, for the last 6% years. 


Marshall Hibbard, formerly of 


San Francisco, has joined Ross Roy | 
ad agency as an art director, ac-| 


cording to John W. Hutton, art 
vice-president. He formerly was as- 
sociated with Batten, Barton, Durs- 
tine & Osborn agency, Foote, Cone 
| and Belding and the Biow Co. 


|6 p.m., e.s.t. Kudner agency handles 


Detroit department 


ATA Committee 


Preparing for 
War Emergency 


WASHINGTON.—Preparation of 
| the trucking industry for a war 
}2mergency is the major objective 
of a new administrative comm ttee 
of the American Trucking Assns., 
according to Leland James, ATA 
| president. 
| James outlined the major activi- 
|ties to be followed by the commit- 
|tee, as follows: 

1. Assist state trucking associa- 
jtions to persuade state highway 
departments to use highway-user 
|tax revenues and funds appropriat- 
led by the federal government for 
building and maintenance of high- 
ways and for improvement of high- 
| ways important to national defense. 

2. Help state associations to ob- 
tain assistance of state highway 
| departments in bringing laws regu- 
lating vehicle sizes and weights up 
|to standards advocated by the 
|American Assn. of State Highway 
| Officials, with the understanding 
|that there should be no lowering 
jof existing higher standards in 
istates where highway design and 
construction or transportation needs 
|permit or require the higher stand- 
}ards. 
| 3. Aid the trucking industry in 
|obtaining draft deferments for es- 
sential key personnel and procuring 
|allotments of essential equipment, 
parts and supplies. 





‘Forms Are Ready 
‘For Defense Loans 


‘To Business 


| WASHINGTON.—Forms are now 
javailable for private business to 
japply for direct government loans 
|}under the Defense Production Act 

of 1950, Chairman Stuart Syming- 
|ton of the National Security Re- 
| sources Board announced last week. 


Applicants may file their forms 
in Washington with the Depart- 





ments of Commerce, Agriculture 
and Interior and the Defense 
Transport Administration. These 


are the certifying agencies. Blanks 
will be available at their field office, 
it was stated. 
















Top Trucks 


months: 







New-truck registrations for 10 
1950 Pos. Make 1949 Pos. 
1—355,751 Chev. 290,855— 1 
2—267,864 Ford 159,713— 2 
38— 88,001 Inter’ 78,127— 4 
4— 80,323 GMC 68,976— 5 
5— 79,630 Dodge 98,452— 3 
6— 39,858 Stude. 47,000— 6 
J— 20,145 Willys 28,747— 7 
8— 9,661 White 6,938— 8 
9— %7,523 Mack 5,524— 9 
10— 4,797 Diam. T 4,444—10 | 
l1l— 3,418 Diveo 3,106—12 ! 
12— 3,040 Reo 3,451—I11 i 
13— 1,845 Brockway  1,299—14 | 
|| 14— 1,715 Autocar 1,373—13 | 
|| 15— 1,251 Pontiac 434—17 | 
16— 1,195 Federal 1,006—15 | 
17— 522 Kenworth 830—18 | 
\} 18— 363 Crosley 7i6—16 | 
;/} 19— 298 Sterling 193—20 
20— 255 FWD 286—19 
Total All Makes 
968,954 803,482 






For further details see page 
26, today’s issue. 
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=" 1-H Truck Chiefs 
| Attend 5-Day 
! Product Parley 


| FORT WAYNE, Ind.--Sixty- 
|three International Harvester mo- 
x | tor truck officials from all over 
4 |the U.S. and Canada convened for 







Merchandising 


Memos to Dealers 


ia five-day product conference at 
| the Fort Wayne motor truck works. 


. 
f The conference was conducted by 


By Bob Finlay 








& 






"ys 
tt, mand W. K. Perkins, sales manager; R. 
LAS M. Buzard and L. W. Pierson, as- 
4 = 


tp the past year and a half, J.|tion: “About Time Payments.” 
sistant sales managers, and the 


Norton Arney, of Arney Motor | Copy read: “The new regulation by 
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(Pontiac), Johnson City, Tenn., has|our government restricting time — sales engineering staff headed by 
Deen UNS slo ue Ek 7 ea | payments to 15 months maturity on| 4 Pontiac Generator-Regulator School— Sal Colacuori, sales engineering 
aoe i aie ecentiien oe Y\ cars was made in the interest of This class at Ray Forshay Pontiac, Long Branch, N. J., was conducted by Emil Winson, | SUpervisor. 
tt ‘ha he ai’ fail aroused a| Your and our national economy iN | pontiac zone service instructor (standing, left), assisted by William Clark (standing at right), In attendance were regional 
imblers rreat deal ai tadatea and brought | @ period of national defense. | zone representative for Allen Electric & Equipment Co. managers, district managers and 
Cronen. him letters from people in all walks| “Most important of all—and ” . r ae a a te in” the ‘ca 
; : seate ae . , len Iie~vour gev- — , p senting every state in e i 
"Het a ee premade Banc car soo Pontiac Mechanic S | Aluminum to Spare? a well as ae Ri ea 
. : a % oat ° a. a delegation was headed by B. C. 
“a cae eine ae es vee duction nor made it impossible Given Courses In MONTREAL.—Quebec province | Axelson, Canadian sales manager. 
terday on account of this new _ people to buy ess iege . S will — aluminum for the first | The conference was held as a 
credit regulation. | “Under Pn "aan ta of the Klectrical N ystem | time in its 1951 license plates for | part of the sales division's program 
“When it gets to the point where |New regulation much less money | ' | motor vehicles. The plates will be |Of keeping sales personnel fully 
a fellow can't operate his own |will be outstanding on credit and) PONTIAC.—-An estimated total) — ; Ms ; ‘informed on the latest develop- 
: ; : ; : f 8.200 Pontiac dealer mechanics! #!uminum-colored with black nu- | : 
business without being hampered |more money will be in your banks, |°f ® . f i a - |ments covering all phases of prod- 
with restrictions imposed by 4lavailable for national defense. }are currently attending a series of | me rals and will keep the fleur- luct, sales, engineering and manu- 
bunch of ‘lame-brain politicians’ on: ; , il |factory-sponsored training schools) de-lis as a distinctive mark. | facturing. 
its ti f h " Time payment buyers will | on generator and voltage regulator | 
— then its time for a change. own their property free and clear | ¢.pvice. 
‘iia a along the column, Arney| jy short order—they will save on jg ee 
nativ ” : . interest charges and required in- ; ; bs COW 
ane “We cuss and discuss commu- | curance coverage. In all, the final |5¢Ties of tests which enables | QQ MHF WN 
n ttee nism and socialism as practiced cost of a car will be less—a sav- chanics to locate the cause of any \ 
~. by other nations. won _ ing of a substantial amount ae eee ements — | . Keep these 
. home to deal with these evils. which can be used to purchase |“U'@tor cir g \ 
They are right on our own front! «© : Rents tiac. Adjustments can then be \N 
ctivi- d t The pl to start hou some other items or invested fer made, in most cases without remov- \ 
nmit- cheeaing te i: see One house = safekeeping. ing the unit from the car. \ 
At the end of his column, he lists| “Of Ome a ~~ - oon Re “We feel this series of schools is \ 
socia- the week’s specials, and the names | 8°Vernment does want y ¥ | particularly timely, since winter N 
hway of his salesmen. loa dane ca cei, weather imposes a greatcr strain \ 
alee * * * evel, | > ; Ve 
orlnt- C. sith Hist good wages and last, but not least, a cea ge —— cone . . 
¢ for —e ee 6 Sees | good income to the U. S. Treasury nanan meee aie aan \ important products 
high- DVERTISING of Milner Chev-|from excise taxes collected on |* > ; ber ° nes che \ 
: +4% rolet in Jackson, Miss., says: |manufactured goods.” ee ee ee ee eee \ 
high- ea : . = country by our zone service in- \ 
ions We will furnish a history of | * * #* “ N 
ense. each used car.” . structors was developed jointly by 
0 Ob- The firm asserts that while it Fanciful Pontiac service engineers and those 
a does not intend to sound boastful, | [N KOKOMO, Ind., Ross Bourne, |°f Allen Electric & Equipment Co. \ 
: ‘ “our goal, and our intention, is used-car manager for Mason| “The generator-regulator school \ 
— to serve the public to the utmost | Motors, compared 1992 with 1950 in | 1s er the ——- = 
: in the used-car field.” an advertising promotion of used we offer ontiac dealers’ mechan- . : : 
a The ad is headed “The Milner |cars, with the caption: ‘es. It is our aim at all times to . in your line of sight 
; Story.” A similar one runs daily. “w 1e? ‘ars i make sufficient service information 
ering i a ankn aie eas a ee |available to Pontiac mechanics so \ 
vaan Trade like this ... 1991 Ford, Jet En- |that they can render good service ‘ AT THE \ 
reeds SPARK his 15th anniversary| gine Drive, only 150,000 actual (eet eee ie their dealer. < 
fand- sale, Tobey Motors (Oldsmobile), | Miles, all six tires in good shape, |_| -..,, ; — \ 
advertised in Indianapolis: Back seat TV set hardly used . . . - \ \ 
‘y in “Trade with a trader.” Automatic Pilot in good condition | ; , \ \ 
> ane * * . .. and ready to roll or fly at Canada Warned tle Walle . 
iring Clarification = pg ills aac weeiaiies | soul lV Tl ) : 
nent. ae | “But getting back to November, | \ 
/ yerent gras a scans’ N. z. 1950... We have many guaranteed It Faces Lower N \ 
is eeccee - a a at | Used cars and trucks in A-1 condi- Li 2 S d d \ \ 
~ eames eran Sanciis aoe = ition and winterized for driving.” | wing tandard \ ~ 
lv institutional newspaper ad that ex- | Then he listed seven of their) moRonTo. North America e x 
. plained thinking behind the move. | USed-car stock. = faces a gradual decline in_ its \ unaticual < 
ns _The ad was headed by the cap-| standard of living as a result of \N \ 
Time to... | preparedness efforts, Rhys M. Sale, \ \ 
L-M Gets Safety Award O STIMULATE used-car busi- | Ford a Co. = — _, ° \ 
, ness, Don Allen Chevrolet, Buf-|@ent, told a meeting o ationa SOWIE \ 
now At Management Fete falo, employed an unusual news- | Sales Executives here last week. \ < 
8 to en — Presentation 7 &)/ paper ad built around the working, “A slow tapering off process in| \ The Sparkplug of Service Sales < 
oans istinguished service award for| man’s day. | civilian production seems unavoid- \ \ 
Act safety, and talks by Benson Ford, jable,” Sal id. “The si \ ~ 
\ing- S. W.’ Ostrander and John Bugas| A table at the top of the ad gave |#%, = sale sald. » Gigre tute \ \ 
& ~ we Ea & : wn of the average work-|is that in spite of the tremendous N ¥ \ 
Re- featured an annual “management | breakdown of the a 8 i ‘ : N \ 
reek. night” dinner of the Lincoln-Mer-|i"& man’s day, movie bey mek (See SS ee, Seen \ Wi~ \ 
divisi Th fet q|time he spends in working, sleep- | dustry during and after World War NWN 
orms cury division. € Satety aware ing, eating and playing. |II, we still lack adequate capacity \ 
nart- was made by the National Safety }!"8: B P . |i suneest beth au allout defense \ The Billboard on Wheels 
ture Council in recognition of the com- In the center was the outline program and unprecedented civilian \ 
ange pletion of 3,196,154 manhours with| of a large watch, divided into (Go ong” ; \ 
hese no lost-time accidents in the Lin-| sections, each of which featured a \ ° 
lee coln plant. | a used-car offer. “It’s Later Sale said that the first effects of \ 
sm Ford, general manager of the| Than You Think,” said caption | Pesparemnees on civilian economy . 
| division, and Ostrander, operations) Under the watch. pred ee tie Loree ae — \ 
manager, reviewed the year's ac-| Copy read: “Time is short—enjoy | oo cotim oe aoe wp om - Sen \ ° 
complishments and outlined plans | yourself. Don Allen’s used car val- /P eo Srense Hee - \ Ler LUG 
for next year, while Bugas, Ford|ues and easy payments give the|. He said fewer automobiles and 
i vice-president of industrial rela-| working man an opportunity to| ee = “ge to the pub- \ 
| tions, discussed management poli-|really enjoy the finer things of |!¢ In an in 1950, “a year in \ The official identification kit for National C 
cies. Approximately 400 depart-|life—which every working man is | Which the automotive industry was Sefetpthads Month, May 1951. ieenaved in 
Pos. ment managers, supervisors and /entitled to. Just think—only 6%|UNnable to keep _ fully abreast of | cooperation with the etinnal Safety Council and 
= s foremen from the Lincoln plant,| hours per day for play. Your pres- |CUrrent demands. \N the Inter-Industry Highway Safety Committee. 
» 2 regional and district sales offices|ent car may be sufficient to make| Sale said that the future would \ 
- 4 and the parts and accessories depot |the down payment. Come in and/represent a major challenge to \ 
- 5 attended the dinner. talk it over.” |business. He said it would be the \ 
- 8 : = ee = : “a ~~ |duty of businessmen to fight infla- \ 
- 6 ; |tion, distribute products fairly and \ : 
” ; to police retail outlets to avoid \ The Visual Merchandiser 
- 8 i re) r jexploitation at that level. \ 
- 9 ; | “This is a time,” Sale declared N ALL ON DISPLAY AT BOOTH NO’S 79, 80, 81 and 82 
: | a eclared, 7 oY, a 
-10 ; | ‘when the national interest and the . 
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i wi Le t 1 loth notes valued at $1,150 here recently 
19 s covered with black Levant leather cloth, K UIPMENT 
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Ford said 
stockholders, managers and union | 
members — must “become once 
again Americans together, a na- 
tion of resourceful, free human 
beings, bent on justifying our 
confidence in ourselves and the 
| faith of hundreds of millions of 
"| others in us.” 

America’s secret weapon is pro- 
duction, which must be greatly in- 
lereased for peace as well as the 
defense of a free world, he said. 

Admitting that government con- 
|trols are necessary to steer pro- 
|duction in the right channels, Ford 
nevertheless insisted that industry 
|must have “lots of elbow room to 
iget on with the kind of job we 
|know how to do.” 

Ford also revealed plans for a 


everyone — farmers, | 


untary action on the part of pro- 
ducers to ‘hold the line’ against 
rising prices, pointing out that 
only through such methods would 
it be possible to help keep the 
cost of living within bounds and 
avoid mandatory controls of the 
nation’s economy. 


“Valentine in a statement sai 


| cials renewed their plea for vol- | 





At Idaho Dealer Convention— 
Here are the new officers and the speakers at the annual convention of Idaho Automobile lthe next three years. While the that the auto 


industry was not 
|plans were drawn up before the|/being singled out for isolated dis- | 
|present crisis and are not based | cussion or action and declared that | 
on anticipated defense orders, Ford | similar action was being considered | 
said it was “absolutely necessary,|and is being taken in a number | 
just to keep up-to-date in the con- | of other fields. 
stant peacetime competitive race, * 


to increase production efficiency.” | “ 
* * * | 


Dealers Assn. in Boise: Gov.-elect Len Jordan, a Ford dealer in Grangeville; Gov. C. A. 
Robins, H. C. Seeber, outgoing president; M. R. Darlington jr., Harry Moock, Loren C. 
Maxwell, new president. 


50 Percent Output Cut? 


Ford Voices Fear of Halved °51 Production; 
Big Model Change for ’52 in Doubt 


(Continued from Page 1) 








x * 


the auto industry represented | 
LANS call for a new Lincoln-|one of the primary industries of | 
Mercury assembly plant at/the nation and its attitude will | 
|Wayne, Mich., a Ford assembly leave an indelible mark on the) 
plant at Kansas City, engine and |effectiveness of the government's | 
foundry works at Cleveland and \efforts to control inflation. 


on war conditions, Ford admitted. Detroit, a transmission plant at “He declared that events and cir-| 


said: “I resent the auto industry’s 


being made a guinea pig for price fe eerie Cincinnati, and pressed steel shops |cumstances over which none of us 
cutbacks. : 1X HIS speech to the farm bureau, at Buffalo and Detroit, said Ford. | have any control, have made it | 
If all industry is to be treated Ford declared that the “U. S. has They also call for some plant | imperative that we must now try | 


in the same way, we'll be glad to 
go along. But the program should 
be uniform and applied equally.” | jjve.” 

Ford also said it would be “highly Decrying the continued luxury 


become the Arsenal of Hope of the 


World’ relocation at River Rouge and 10 to stop and defeat serious spiraling | 
or 


to 12 new parts depots in various | inflation. 
cities including Memphis, Dallas ‘Representatives of the indus- 
and Detroit, he added. try replied that they were willing 


‘One in which we now all 





q| that 


billion dollar expansion program in|that he desired to make it clear|48€"cy was watching steel “with 
the greatest interest, company by 


company.” 


1U. S. Weighs Maker Proposals... 





New-Car Price Issue 
Still Unsettled 


(Continued from Page 1) 


being singled out for the rollback 
demand, while such other price- 
hikers as steel and rubber were 
ignored, a spokesman for Dr. 
Valentine explained that the auto 
increases were the first since the 


| appointment of DiSalle as price 


director. 
Dr. Valentine commented later 
his Economic Stabilization 


Prices of steel and other items 


will be rolled back “if we feel we 
should,” he added. Steel mills re- 
cently followed up a wage raise 
| with a hike in steel costs to auto 
E POINTED out, however that | #8semblers of more than 5% per- 

: : | cent, but there were no government 
protests. 


* * ca 
HE fire and crossfire over new- 
car price boosts caught at least 


|one maker preparing to post a new 
increase, AUTOMOTIVE News learned. 


While GM and Ford already 
had effected their new listings 
and found it “impractical” to 
rescind them, this one car maker 
decided to hold its plans in abey- 
ance pending outcome of the 
meeting in Washington. 

In response to Valentine’s invi- 


unfair” to roll back prices and not 
wages. However, he said he did not of business and politics as usual, 


expect a pay cutback. =a oe 
Shanks to Open 


His company is planning for} 
peace, Ford said, and has on the Harvey Shanks will open his new 
Studebaker dealership in Levelland, 


drawing boards basic changes in c . 
body, engine and chassis for the|Tex., in temporary quarters at 1004|period, he added, “we have spent | 
Houston St. $600,000,000. _| 


1952 model. But the changes hinge 


Ford said that his company in 
1946 budgeted $500,000,000 to be| 
spent in five years for plant im-| 
provements, expansion and better | 
machines and tools. But in that) 








Floyd Clymer’s Latest. Largest and Best Book! 


TREASURY OF EARLY AMERICAN 
AUTOMOBILES, 1875-1925 


by FLOYD CLYMER 
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225 pages 500 Illustrations $5.00 





America's favorite topic of conversation today, save for perhaps 





the weather and the Russians, is the automobile. Yet only fifty 





the automobile was a coughing, rattling, smoking 






years ago 


apparition that scared horses, outraged respectable citizens, and 






was judged a passing fad. In that half century the automobile 






industry not only came of age, but wrought great changes in 






the American way of life. 










Mr. Joseph Henry Jackson of the San Francisco Chrin- 
icle says of this book, “One needs no crystal ball to 
prophesy best-sellerdom.” 


TREASURY OF EARLY AMERICAN AUTOMOBILES is 
a large, handsomely designed gift-album of photos, 
and memories 
the 





advertisements, songs, cartoons, text, 


those pioneers of 





FLOYD CLYMER grew up with the American auto- 
mobile and is a man well qualified to evoke mem- 
ories of Barney Oldfield, the Stutz Bearcat, the Stanley 
Steamer, the Glidden Tours, the Octoauto (eight 
wheels), the Duck (with its back-seat steering wheel), 
the Tin Lizzie, and that original Horseless Carriage 
which mounted a life-size horse’s head on the radia- 
tor. For half a century, Floyd Clymer has tested, raced, 
and restored American automobiles. He has even 
invented accessories for them. Teddy Roosevelt called 
him “the world's youngest automobile salesman" and 
he once held the motorcycle speed record to the top 
of Pike's Peak in Colorado. In recent years he has 
written and published a score of books on the auto- 
mobile. 





affectionately dedicated to 
horseless carriage days. But Mr. Clymer, one of the 
world's top authorities on automobile history, has 
created more than just a chronological history-in- 
photographs of the American automobile. He devotes 
special sections to the Indianapolis Speedway, the 
empire of Henry Ford, automobile advertising and 
slogans, Milady's auto fashions, famous first cars, and 
the short colorful lives of the steamer and the elec- 
tric. From the original Selden horseless carriage (1877) 
to a latter-day version of the immortal Model T (1925), 
the three hundred or more photographs in this art- 
fuliy designed album will evoke mirth and memories 
for the middle-aged and laughter and amazement for 
the too-young-to-remember. There are 500 illustrations. 
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| volume they had been able to con- 


jan economy-wide freeze. 








to go as far as they possibly 
could to cooperate, realizing that 
all industry has a vital stake in 
stabilizing the economy, but cited 


tation to the meeting and his price- 
rollback demand, Packard said it 
would comply with both requests. 


— ., |but a Packard spokesman de- 
various factors which they said |clared that the company had no 


make some increases inevitable. |actual price increase in the works 
Industry representatives de-| at the time of the Valentine mes- 
clared that they were fully aware sage 
of = seriousness of the problems | s * * « 
confronting the nation and the | DRICE boosts on 1951 Chevrolet 
ESA efforts to curb inflation. The!“ cars and trucks and Pontiac cars 
manufacturers said they attempted | were the first of a projected series 
to restrict increases as long as they | on all GM new cualicix’ delmeeah qd 
possibly could, several pointing out | delivered prices of Chevrolet ones 
that due to very large production | went up from $61 to $83 and of 
|Pontiac cars, from $21 to $84. No 
|changes were made in prices of 
Chevrolet Powerglide or Pontiac 
Hydra-Matic. 
Chevrolet advanced factory list 
. prices of its 1951 trucks by $50 to 
in- | $125. 


trol rising costs. 

“However, they said volume has 
now been reduced, due to shortages 
and government allocation controls, 
and costs have not stopped rising, 
and declared they felt price 


creases in some cases were now Yet to be priced by GM are the 
—s = 6h /1951 Cadillac, announced today 
| (Dec. 18), and the new Buick and 


“NJ EMBERS of the industry fur- ; 
4 ther said that increases iol goa = Seenem 
auto prices have been much less Of the 10 new-c : 

oa =i ‘w-car builde 
than in industry generally and in| the Valentine cmuliennn a 
fact less than in any other major| jer was the only one which had 
industry since the beginning of the managed to hold the price line in 


Korean war. 

“At the conclusion of the session, adae a eee n _ 
ESA asked if the companies were! eyt in price during the ai 
willing to suspend any price in- period, and increases hea been 
creases recently adopted and to| considered likely on the com- 
forego any further increases long pany’s 1951 line, scheduled for 
enough for the agency to exercise January intreductions 
and determine the situation, at! pre emotional tenor of ut 
least until March 15, 1951, at the|tiye reaction to the Valentine vo. 
latest. Most of the companies re- o Veemine ap- 

peal was reflected in the following 


plied that they were unable to statements i : 
. | s in the replies by Ford 
make such commitment. |and Wilson: 


“Several pr Is w 
: ae wee mate Ford: “It (the request to cancel 


by representatives of industry : . : : 
looking toward the development the price increases) implies that 
Ford Motor Co. exists in an eco- 


of a formula which would limit : 

price increases on a voluntary |"°™Mic vacuum and that one or two 
basis. Following the discussion, |C°™Panies in a_ single industry 
Valentine told the group that |S°mehow have special immunity 
‘you may be assured this ques- | from today’s inflationary forces. 
tion will be given thorough and || “It implies further that Ford 
objective consideration.’ | Motor Co. has selfishly and without 
“ESA officials said they will con- | thought put the welfare of the com- 


sider what further actions, if any, | P®"Y before that of the country.” 


they felt were necessary, in view | 
of the information furnished by | 
the companies, and would arrive | 
at a decision shortly.” 

* ok ok 





* 


ILSON: “Greater increases in 
prices were justified and would 
have been made except for the 
|consideration given by us to the 
e | Problems of stabilization and to 


OTH Dr. Valentine and Pric protecting the economy at this 


Controller Michael DiSalle had | 


: time. 
declared, however, that their agen-| ~.. : _ 
cies were as yet unable to police | While we can understand your 


|desire to have a conference with 
: some producers to ascertain th: 

Presidents Henry Ford II of Ford |facts regarding the prices of their 
and C. E. Wilson of General Mo-| products, we are disturbed that you 
tors cited leapfrogging labor and | have suddenly selected for a price 


materials expenses in their tele-| stabilization request a corporation 
grams to Valentine following his|that has done one of the very best 
appeal for erasure of price boosts | jobs in holding prices and at the 
same time treating 
to automotive anger at | fairly.” 


on their cars and trucks. 
As 


its employes 







How Lowest-Priced Cars Compare 
(Two-Door Sedans Only) 


HENRY J6 CHEVROLET PLYMOUTH FORD6 STUDEBAKER 
$1,429 $1,481 $1,507 $1,515 $1,540 
(All are advertised-delivered prices) 





HENRY J 4 
$1,299 
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_ Big Three Pacts Uniform 


UAW Goal Realized as Chrysler Okays 
5-Year Wage Escalator 


(Continued from Page 2) 


dustry precedent by granting a vol- 
untary 10-cent raise in the middle 
of its UAW contract. Ford on Labor 
[Day scrapped its old contract and 
adopted the GM-pioneered escalator 
plan, which since then has boosted 
hourly-rated employes’ cost-of-liv- 
ing allowances to 11 cents. The 
penny raise at Chrysler met the 11- 
cent bonus at competitors in full. 
* aa * 
PRESS conference called on 
short notice last Monday 
brought forth the announcement of 
what Chrysler Labor Relations Di- 
rector Robert W. Conder called 
“extensive amendments” to the 
UAW contract. 

The old Chrysler agreement was 
the one reached at the conclusion 
of the 113-day strike. It had a} 
three-year duration with the first | 
wage reopened permitted next sum- | 
mer. 

Now, just as at GM and Ford, 
Chrysler will review its cost-of- 
living bonuses every March 1, 
June 1, Sept. 1 and Dec, 1. Each 
movement of 1.14 points in the 
consumer price index for the date 
six weeks previous to the wage 
change deadline will increase or 
reduce the bonuses by one cent 
an hour. 

In none of the automotive con- 
tracts, however, can workers lose 
any more than the cost-of-living 
allowances should a_ depression 
come. Basic wage rates themselves, 


Forum 


(Continued from Page 4) 
Chicago and Los Angeles. That fact 
should be reassuring to the future 
of business, 

Another great advantage to the 
automobile dealers is the fact that 
he has a service department that 
will pay its overhead in good 
times or will increase in value 
when production is curtailed or 
cut off, 

The auto retail business thus has | 
two ends. When production is up, | 
the business flourishes off car sales. | 
When production is down, the serv- 
ice department thrives on its re-| 
pairs and parts replacement busi- | 
ness, because people must keep 
their cars in operation. 

Automobiles are so firmly rooted 
in our every day living that people | 
will give up almost any other pos- 
session before parting with their 
cars. 

* * * | 

N FACING a new war threat, all | 

of us have the advantage of ex- | 
perience gained in the early 1940s. | 
At that time, many dealers saw} 
little chance for survival, let alone | 
a profit. 

But experience proved otherwise. 
It showed us that our whole sys-| 
tem depends upon motor transpor- | 
tation, and dealers found them-| 
selves with a wartime job of keep- 
ing 28,000,000 vehicles rolling. To- | 
day, we have 35,000,000 vehicles | 
that must be kept operating to} 
maintain our economy, Even the| 
maintenance job is at least 25 per- | 
cent greater now than it was in 
1941, 

Another thought for dealers is 
that, if they get a 25 percent re- 
duction in car and truck produc- 
tion in 1951, they still may make 
as much profit as they did in 1950 
through increased parts and service 
business. They might do it with a 
one-third reduction. 

In these days of international 
strife, regulations and changing 
market conditions, all of us must 
keep well-informed. A man’s 
judgment is no better than his 
information, and I am sure that 
improved two-way communica- 
tions between the factories and 
the dealers will help all of us. 

We must be flexible in our think- 
ing and in our actions to meet 
changing conditions. It is a chal- 
lenge, not a calamity. 

Yes, we all deplore the serious 
international situation that makes 
it necessary to change many of 
our plans, but we still have a big 
job to do. If we face up to that job 


with intelligence and confidence, 
the rewards, I am sure, will be 
satisfying. 


In closing I want to wish all 
readers of this column a happy 
holiday season and success in the 
coming year. 


to which the “improvement factor” 
is added annually, will stand pat for 
the full five years, no matter how 
low the consumer price index may 
fall. 

* * * 
—" and Norman Matthews, 

4 the UAW’s national Chrysler 
director, could shed no light on one 
of the hottest questions confronting 
the nation’s defense economy plan- 
ners. 

Asked how the escalator contract 
would be affected by a wage-price 
freeze, the negotiators said they 
had heard nothing from Washing- 
ton on this question. 

Conceivably, a rigid freeze of 
wages would invalidate both the 


v-(Tl/p 
Products 





cost-of-living wage tie-in and the 
annual “improvement factor” of 
of four cents. 

Conder reported that the new) 
|economic benefits, including $125 | 
|monthly pensions and improved in- 
|surance payments, would cost 
Chrysler more than $20,000,000 a 
year. 


| 


* * * 


5 Seattle Shop Unions 

OK 12%-Cent Raise 
SEATTLE.—tThe offer of Se-| 

attle’s auto dealers to give their | Rage 

hourly-wage employes a 12'-cent- 4 ee 

an-hour wage boost has been ac-| 

cepted by the five employe unions | Queen City 





Dealers See Henry J— 


| involved. A group of Greater Cincinnati Kaiser-Frazer dealers surround the Henry J during the 
In addition, two of the unions, | Pre-showing. Starting with left foreground are F. E. Young, regional manager; Jack Linne, 
| sheet metal workers and auto) Louis Thompson, Willard Baudendistel, Charies McGuire, Joe Beck, Robert Rudd, Russ 


Dempster, C. H. Long, district manager; J. T. Canan, sales promotion; Joe Machefski, Art 
Hendrixson, Ralph Murphy, Willow Run; Gurdon Russell, and Ralph Feather, sales promotion. 


| painters, accepted a cost-of-living 
| plan for wage adjustments on long- 
|term contracts running to June 1, 
1953. New contracts with the dealer 
mechanics, office workers and gen- 
eral garage employes provide only | 
for the immediate wage increase 








and run only until next May or | of the unions, an increase of three 
| June. cents per hour will be given next 

Under the cost-of-living wage|June 1 if the index is between 
adjustment plan accepted by two/178.6 and 179.7. 


CREATIVE ENGINEERING 


GEARED TO QUANTITY PRODUCTION 


D ABOVE ALL OTHERS! 


ily § suggests, however, that Hydrovac* power brak- 
arity. ing might very profitably be included as 

hatone original equipment by most manufacturers. If 

H above a// _—you are interested in taking advantage of this 
Ptance by the _ great pre-sold market, write the factory direct 
Dwn the nation’s _for details on Hydrovac—the undisputed leade 


A in itself. It further in power braking. *REG. U.S. PAT. ¢ 
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In the Hopper 4 


Creation of a state legislative in- 


contributing % percent of the first 


terim committee to study South Da- | $3,000 in wages. 


kota revenue and taxes, with the | 
objective of proposing a coordin- | 
local | 


ated program of state and 
taxation, was urged in a resolution 
adopted in Huron by the South Da- 
kota Assessing Officers Assn. 

It was suggested that the pro- 
posed committee’s membership in- 
clude legislators, representatives of 
taxpayers’ groups, and assessors. 

Another resolution urged that the 
state division of taxation be pro- 
vided with a real estate valution 
expert and a personal property 
valuation expert, with sufficient 
funds to prepare and provide valu- 
ation manuals for all assessors. 

s * * 


N. H. to Receive Proposal 
To Extend Toll Road 


Proposals for extension of New 
Hampshire's new $7,800,000 Ports- 
mouth-Seabrook toll road into cen- 
tral sections of the state are ex- 
pected to be presented to the 1951 
state legislature. 

Meanwhile, State Attorney-Gen- 
eral Gordon M. Tiffany informed 
Gov. Adams that, without further 
legislative action, it would not be 
possible to use $2,000 from the pres- 
ent toll road fund for a prelimin- 
ary survey of proposed extensions. 

7 * - 


Syracuse Contemplates Tax 


On Sales or Automobiles 


Syracuse appears to be moving 
closer to adopting a 1 or 2 per- 
cent sales tax or a tax on motor 
vehicles. 

Councilman Clarence M. Os- 
wald indicated he might vote for 
a sales or automobile levy if ad- 
ditional revenues for the main- 
tenance of public safety during 
1951 are proved necessary. 

. * 


Sickness Benefits Program 


Proposed in Massachusetts 


Enactment in Massachusetts of a 
cash sickness benefits act patterned 
after a program already in opera- 
tion in California has been pro- 
posed by State Sen.-elect John F. 
Collins, Boston Democrat. 

Explaining his bill as compulsory 
and competitive, Collins said it 
would give employers a choice be- 
tween participating in a state fund 
or a privately-sponsored plan. Col- 
lins opposed organized labor's de- 
mand for a monopolistic state fund 
as “socialistic.” 

Under his plan, workers made 
idle by illness would be eligible for 
benefits up to $25 a week, plus 
$2.50 for each dependent, for a 


maximum of 26 weeks. Cost of the! 
plan would be borne equally by | 
employer and employe, with each’ 


* * * 


Mass. School Bus Lights 


A bill filed in the Massachusetts 
legislature would require all school 
buses to display blinking yellow 
lights when slowing down, and red 
and yellow lights when stopped. A 
law passed at the last session re- 
quires motorists to stop when a 
school bus halts to load or unload 
passengers. 

a” * +e 


Two-Cent Gas Tax Hike 
Seen Needed in Illinois 


Financing of improvements on 
the 12,000-mile system of primary 
Illinois highways will require a 
two-cent a gallon increase in the 
state gas tax, Clifford M. Hatha- 
way, chief highway engineer, points 
out. 

Hathaway estimated that the 
state will spend $27,000,000 for new 
construction and _ $18,000,000 for 
maintenance this year. Of the high- 
way mileage in Illinois, according 
to Hathaway, 33 percent of the pri- 
mary system is 25 years old and 62 
percent more than 20 years old. 

* * + 


N. Y. May Close Loopholes 


In Equal Pay Statute 


A bill to strengthen New York 
state’s law requiring that women 


get the same pay as men for equal | 
work will be introduced in the 1951 | 


state legislature, it was revealed 
following a hearing conducted in 
New York city by the joint state 
legislative committee on industrial 
and labor conditions. 


The proposed amendment to the 
“equal pay” section of the state 
labor law, enacted in 1944, is de- 
signed to make it easier to de- 


termine whether pay differentials | 
were based on factors other than | 


the sex of the employe. 

Most of the speakers at the hear- 
ing agreed that under the original 
wording of the act, employers could 
contend that a woman was being 


paid less than a man because he} 


Wheels for Jet Bomber— 
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These airplane wheels soon will be seeing action on the U. S. Air Force B-47, world's fastest 


stratosphere jet bomber. They will be used 
magnesium. Each wheel, complete with B. F 


on bicycle landing gear. They are made of 


. Goodrich expander tube dual brakes, weighs 


308 pounds and is designed for a 56 by 16 inch tire. The finished wheels receive a chromate- 
treatment to protect against corrosion and are shipped from the B. F. Goodrich airplane 


wheel and brake plant at Troy, O. 


Oregon legislature doubled ve- 
hicle registration fee and added 
one-cent a gallon to the gasoline 
tax. 


‘Cash Sickness Benefits Act 
Drafted for Md. Legislature 


Tentative draft of a proposed 
| Maryland cash sickness benefits act 
was revealed by a committee of the 
| state legislative council. 
Designed to compensate workers 
|for loss of wages due to illness or 
other non-occupational temporary 
disability, the measure would pro- 
vide benefits the same as under the 
state unemployment compensation 
law except that there would be no 
| allowance for dependents and bene- 
fits would not cover the first week 
|of absence from the job. 
Both employer and employe 
|would contribute to a _ proposed 
|}temporary disability compensation 
fund, which would be administered 
by the state employment security 
|board. Each would pay half of a 
|total contribution of 1 percent of 
the employe’s salary up to $3,000. 


* * * 


had been on the job longer or be- | 


cause he did better work or for so 
many other reasons that proving 
a case was virtually impossible. 

* * = 


Double Driver’s License Fee, 


Oregon Legislature Urged 

A bill to double the Oregon 
driver’s license fee is being pre- 
pared for introduction in the 1951 
Oregon legislature. 

Proponents argue that such a 
measure would’ increase materi- 
ally the revenues of the state 
highway department without 
placing a heavy additional 
burden on motorists. The 1949 


THE LATEST IN DEALER NAME 
PLATES — @ Crest or Coat of Arms 


D 


Get on the bandwagon with pro- 


gressive dealers everywhere. Use 
the latest and smartest in dealer 
name plates—your own crest or 
coat of arms. Made to your speci- 
fications or we'll design one for 
you, in any form, shape or design, 


a 
MOTORS > 
ae TTS a am 4 


with color if desired. Write today 
for folder and estimates. 


MACO deluxe name plates are 
made of sparkling, polished, 
heavy chrome plate to automotive 
manufacturers’ specifications. 
They‘re attractive, eye-catching; 
tell people ‘“‘who sold that car.” 


LOOK! 


METAL ARTS CO., Inc., vept. 8, ROCHESTER, N.Y. 





Off-Street Parking Bill 
Sought in Connecticut 


An enabling act to permit mu- 
nicipalities to provide off-steer 
parking facilities will be intro- 
duced in the 1951 Connecticut 
legislature, according to Edward 
Adams of Wethersfield, president 
of the Connecticut federation of 
planning and zoning agencies. 

In Connecticut at present, he 
said, unless a town has received 
permission in its charter to pro- 
vide such facilities, it takes a 
special act to obtain it. The fed- 
eration wants a law enacted per- 
mitting municipalities to provide 
for off-street parking through 
purchase and condemnation of 
land, and construction and oper- 

| ation of the facilities. 
* * * 


Wis. Public Service Board 
Seeks Vehicle Administrator 


Describing the size and growth 
jof the motor transportation sys- 
item in Wisconsin as “tremendous,” 
the Wisconsin public service com- 
mission wants a separate division 
to handle administration of the 
state's transportation regulation 
laws. 

Such a proposal has been sub- 
mitted by the commission in its 
requests for appropriations for the 
jnext two years. It would name a 
|transportation expert as a depart- 
ment head, ranking with other de- 
partment heads now handling elec- 


tric utility, railroad and other spe- | 


cialized regulatory fields, in charge 
of motor carrier regulation. The 
vast recent growth of the Wiscon- 
sin motor transportation industry, 
said Chairman John C. Doerfer of 
the commission, makes such a de- 
partment necessary. 

. . * 


Mass. Proposal Provides 


For Wage Commission 
A bill proposing the establish- 
ment of a minimum wage com- 
mission in the Massachusetts 
| state department of labor and in- 
dustries has been filed for con- 
sideration by the 1951 Massachu- 
setts legislature. 
The proposed commission 
would consist of three members 
named by the governor, one each 


representing employers, em- 
ployes and the public. Another 
bill filed for legislative consid- 
eration would increase the sal- 
aries of members of the Massa- 
chusetts board of conciliation and 
arbitration from $6,000 to $8,000 
annually. 


* * *” 
Tennessee Governor Backs 


Local Taxing Program 


Gov. Gordon Browning has agreed 
to support legislation giving Ten- 
nessee municipalities the right to 
levy new taxes for increased reve- 
nues providing they carry a refer- 
endum provision. 

The proposed legislation would 
give cities authority to levy a sales 
tax, up to 1 percent; a tax on 
wages, up to 1 percent; and a tax 
on utility bills, up to about 5 per- 
cent. 

ca * + 


Utah Seeks Road Funds 
Through Higher Gas Tax 


In order to provide additional 
highway construction funds, 
Utah’s state legislative council 
has voted to recommend to the 
1951 state legislature an increase 
of two cents per gallon in the 
state gasoline and diesel fuel tax 
and upward revision in truck li- 
cense fees. 

It was estimated the increased 

| revenues would permit the state 

to inaugurate a $15,000,000 per 
| year highway program, which 
| would provide more than double 
| the amount now being spent on 
| construction. Present Utah high- 
| way expenditures are about $9,- 
| 000,000, approximately half of 
| which is available for construc- 
| tion. The proposed tax boosts 
| would provide an estimated addi- 
| tional $6,000,000 for construction. 


* * x 


Mass. Liability Study 


A bill to create a Massachusetts 
state legislative recess commission 
to study compulsory motor vehicle 
liability insurance has been filed 
for consideration by the 1951 state 
legislature. 

+ * ” 


Pa. Governor Starts Drive 
For State FEPC Law 


A strong drive for enactment 
of a state fair employment prac- 
tices act in Pennsylvania was 


assured when Gov.-elect John S. 
Fine served notice on the Repub- 
lican-controlled 1951 Pennsylvania 
legislature that he expected it to 


Hagin & Koplin, 





| carry out the party’s pledge to 
adopt such a law. 

While vacationing in Miami 
Beach, Fla., the Pennsylvania 
| governor-elect said: “I am for a 
| FEPC law and I will do every- 
| thing I can to get it through the 

legislature. There will be no lip 

service on my part. The Repub- 
lican platform contained a pledge 
| for a FEPC law and that com- 
| mitment should be carried out.” 


* * * 


4 Minn. Lawyers to Sponsor 


(23 Legislative Bills 

| The Minnesota State Bar Assn 
|will sponsor at the 1951 legislative 
|session, which convenes Jan. 2, 23 
bills on a dozen subjects with traf- 
fic accidents and automotive legis 
lation high on the list. 

Under the group’s. proposals 
License plates of cars driven after 
revocation of driving licenses 
would be seized. 

The $10,000 limit on damages and 
two-year time limit, for wrongful! 
death actions at law, would be 
lifted. Railroad liability laws would 


be brought into conformity with 
federal statutes. Publicly owned 
motor vehicles (except federal) 
would be put under the same 


safety-responsibility law as private 
cars and trucks. 
* * * 


Oklahoma Truckers Lose Bid 


To Lower Overweight Fees 

Oklahoma truckers have lost 
their bid to reduce fees on over- 
weight trucks. The roads and 
highways committee of the legis- 
lative council voted against a 
recommendation that the $5 fee 
for each 1,000 pounds of over- 
weight be eliminated. The Okla- 
homa association had proposed 
to hold the fee to a flat $5, re- 
gardless of the overweight. 

The committee approved the 
1949 weight limit law, except for 
the 12'%-foot limit on height. 
Members said they believe the 
limit should be increased to 13% 
feet, principally to help farmers 
trucking hay. 


* * ” 


Cut in Auto License Fee 


Sought in British Columbia 


Campaign for the reduction of 
passenger car licenses and registra- 
tion fees has again been launched 
in British Columbia by the B. C. 
Automobile Assn. 

In British Columbia it costs ap- 
proximately $35 to put the average 
new car on the road, and a $25 
license fee each succeeding year 
In Ontario the fee now being paid 
averages around $10 a year and 
the campaign for a similar fee has 
been started by automobile owners 
in Alberta. 

In British Columbia a determined 
drive will be made to secure a 
similar fee. The association has a 
membership of 20,000 in the prov- 
ince. 

* ” * 


Oklahoma Asked to Keep 


Present Gas Tax Rate 
Retention of Oklahoma's gasoline 

tax rate at its present level of 6': 

cents a gallon was advocated by 


|the roads and highways committee 


Newark, N. J.— 


Surrounded by his sales force, Harry L. Koplin (center), president of the Ford dealership, 
| congratulates his key salesmen on their admission to the Ford 500 club. 


|of the state legislative council. 


Chairman J. A. Rinehart said the 
committee voted to recommend re- 
enactment of the 1-cent gasoline 
tax imposed two years ago to go 
to county commissioners for rural 
roads. The 1-cent levy is scheduled 
to expire May 31, 1951. 
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Fruehauf Given 
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W ision Pl 
a Reg. W Revision Plan Awards: Terms 
_— Banking Publication Suggests FRB Eliminate Outlook Good 
Or a . 2 000 
a Third-Down on First $1, of Loan DETROIT.—Fruchauf Trailer Co. 
the i i last week was the recipient of the 
: NEW YORK. — The American|ford to pay each month limits the ast w P 
. lip Banker, a daily banking news-|amount of his loan. The downpay- American Society of Industrial En- 
oub- paper here, comes up with a sug- | ment fraction has a different effect. gineers’ 1951 merit award “for lead- 
“dge gestion to help lift Regulation W/|It may enhance a buyer's deter- »\ership in research, engineering, 
om- out of the fires of criticism being|mination to keep a car since he efficiency, design and safety in the 
ut.” built by low-income buyers. has a larger equity in it from the truck-trailer field.” 
The publication would have the (Start, but the chances are that he Roy Fruehauf, the trailer firms’ 
, val Rese: Board hold to |Will still borrow as much as his president, accepted the award from 
anf gulati Ys 15. th . |income will silow on top of the! Ap Opening of Don MeMillian (Ford) — Robert L. Crinnian, national presi- 
a a rs t audiaate te downpayment to buy the most ex- Regional and district sales officials of Ford attended the opening of this Amarillo (Tex.) dent of the ASIE, at special cere- 
Assn — oe ee pensive car he can afford on the dealership. Left to right are: Bill Utter, dealership sales manager; Frank Helvey, general monies at the Fruehauf plant here. 
ative 2 ity for a one-third down monthly payment basis. manager; President Don McMillian; Ira B. Groves, southwestern regional sales manager; Later, Fruehauf addressed more 
2, 23 payment on the first $1,000 por- Under the American Banker's C. |. Kenney, Oklahoma City district sales manager; C. J. Robinson, assistant district sales than 100 home office, regional, di- 
tone tion of any loan. suggested revision of Regulation W, | ,,snager. vision and branch officials of the 
“a “The relative hardships of Regu-|8 $2,000 car would require a 35.000 —_———_—_—— company at a meeting called to 
wis : 
F ion W on low-income purchas-|mum $334 downpayment; a $3, ; .. |discuss 1951 sales plans. 
on” tae the publication, «bas been |car, $667, etc. The publication con-|tion, “the abandonment of down-/| ing the buying of cars on = basis Fruehauf told the gathering that 
sals a recurrent source of criticism of |ceded that its suggested exemption| payment requirements on low-|0f affordable downpayments. the company’s $140 million in sales 
after consumer credit restrictions, going | base of $1,000 might be higher than | priced used cars would tend to| “This is where the real teeth of | quring 1950 was only “a beginning.” 
onses clear back to their first use in|further examination would find ad-| cep the market open for tradeins, | Regulation w are,” contended the |The company’s record sales volume 
Worid ‘War It visable whicn reportedly are pling up in| Part, a acne | hn gene, rughaag oi, was neat 
and i aeeamaee See the Consuners oan mae , aan tn aauen some dealers’ lots. It would also, perimentation, it might even be pat = silhiocitssadigabaleaiiaians 
igful | Bankers Assn. and others, it was of course, considerably facilitate|s ung that ali that is necessary in 
_ pointed out, have said that it dis-| to @ plan permitting a $900, $750 | hase of cars under the $2,000 dit is fixin Marshall K-F Chartered 
ae iminates unfairly against le| or $600 level of exemption from | P F regulating consumer cre . s 
roula | & ” y 38 ith ae downpayments, where credit is | bracket. the maximum term of repayment,| Incorporation of Marshall Kaiser- 
with | ee oe tomobile Still, it was held, the “bite” would |leaving the question of downpay-|Frazer Co., Dallas, has been com- 
accounts depleted by necessary pur-| used to finance an au , 
wned chases " . purchase. be there in the 15-month maximum|ment or not to the finance in-| pleted by J. W. Marshall sr. J. W. 
eral) | “Getting together $333 as a down- “For one thing,” said the publica-! term of a motor finance loan, limit- | dustry.” Marshall jr. and Pat Reed. 
same payment on a $1,000 second-hand 
ivate car,” said the American Banker, 
“would be impossible for many 
family heads in the low-income 
Bid class; $200 for a $600 car would 
ue be almost as unattainable.” 
s The publication said it found 
lost a certain amount of validity in 
ver- such complaints, adding that a 
and great many car dealers and 
oe, finance companies are against the 
Pe granting of too loose credit. 
Sno “Yet,” said the publication, “there 
; is a social issue involved which 
n= has a political meaning to congress- 
‘la- men, and ways might well be can- 
sed vassed for marking some changes 
re- in Regulation W which would make 
it politically more palatable. 
the “We are inclined to think that 
for a possible cure, which would work 
cht. no evil, would be for the FRB to 
the stick to its 15-month repayment 
3% term, but to eliminate the necessity 
ove for the one-third down payment on 
: the first $1,000 of any loan. 
i “Thus, if a dealer, or his finance 
company or bank, felt that a sec- 
ond-hand car costing less than 
a $1,000 could be safely put into the 
hands of a buyer for 20 percent or 
| of 10 percent down, or on a strictly 
tra- personal loan basis of no downpay- 
*hed ment at all, he could take care of 
. C. the creditworthy buyer who could 
not meet downpayment require- & 
: |" Sole savin 
rage The American Banker said that eee 
$25 Regulation W’s 15-month repay- 
car ment limit would effectively set : ; ; Be ‘ 
= the ceiling on the price of the Most manufacturers and businessmen make and information to the nation’s best farmers... 
ine automobile any man could buy. more money when employees save shoe leather! _ with the best soil, best brains, best techniques, 
sis al as er ce z bm The farmer is no exception! One dairyman most investment in land, buildings, machinery 
$40 a month on a $600 purchase, or walks 1,364 feet daily per cow, another only 498 and equipment, the largest yields and incomes. 
ned 6 yp ; ee rene , : 
e a $66 a month on a $1,000 car. feet! The difference represents better planning, The near-million SF farm subscribers in the 
iS a “It is well known that the amount e ag ae See Gincon Shes soe al aoe gentle Bane : 
ra that the buyer can reasonably af- more efficient plant layout, more labor saving _ fifteen Heart states alone, earn easily 50% more 
: | devices... pays off in bigger profits. than the average US farmer! 
Dealers’ Mother And the Mrs. Manufacturer on the farm is a 
Mrs. Pynn Receives Honor sole saver too! Compact, well designed kitchens, With current farm income now about three 
‘in i In Meredith. N. H with nearby storage space, lessen walking and times the 1935-39 average... and a spendable 
€ . e . . e* 
6*» Susan Carter Pyne, mother of work, give more leisure. backlog of billions in cash and checkbooks 
ae | Ford dealers Leander G. Pynn, from the ten best years in agricultural 
ee j ~ . ’ 
a = 7 eit oroygbed re Farming is a business that has benefited by _ history... today’s best farmers and 
the Meredith’s outstanding citizen for time studies, movement and motion research, their families are the best motor 
ine . like any other type of manufacturing...utilizes | car market in the world! 
The 89-year-old woman was ae eas Roe ea advertising in general 
Ss described as a “mother to the whole mechanization increasingly... Your adv ertising in g 
led community.” She was presented a improves plant and structure — publications passes by much 
scroll and medal at a banquet at- : ‘ Z ienc 
| tended by nearly 100 persons. of the food factory. of the most profitable audie e 
aeons The farmer’s wife keeps... needs Successful Farming 
National Auto Fibres in step through more efficient for its deep penetration, greatest 
Expands Division Plant work planning, remodeling, influence and impact, maximum oe 
DETROIT. — Expenditure of ap- re decorating, furnishing, and _ return. You're not getting your share of nationa 
eter ee = a \ ; design of the farm home. sales, if you overlook this market and medium. 
ond nuprovement of manufacturing ‘i “} ata ¢ ails, call any SF office . . . 
facilities at its California Cotton “BS For data and oot gi y 
Mills division plant at Salem, Ore., 2 Edited in the joint interest Successful Farming, Des Moines, 
WwW = e e Y nee . 7 
Samias ae uiitined oa ; ge. of better farm business and better New York, Chicago, Cleveland, 
en — The Salem plant manu- c 8 farm living, Successful Farming Detroit, San Francisco, 
actures the company’s “Flaxtex’”’ : pee oo eee / 5 / 
line of all-linen rugs and carpeting. each month brings the best ideas Atlanta, Los Angeles. 
The expansion includes an open 
span building which is now under 
construction. When completed and 
Placed in operation early in 1951, 
manufacturing floor space and em- 
hip, ployment will be approximately 


doubled, Millar said. 
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Salesman's Law 
Counsellor Gives Motto 


Of Star Sellers 


DETROIT.—The law of the star 
salesman is: “No matter what hap- 
pens, the better you can sell, the 
better off you will be. You'll come 
out of any situation with colors 
flying.” 

That’s what Jack Lacy, Boston 


AUTOMOTIVE NEWS, DECEMBER 18, 1950 


|sales counsellor, told the Adcraft 
Club of Detroit last week. 

A star salesman clicks, Lacy said, 
because “he knows and believes in 
his product; he knows and under- 
stands people; he presents his ideas 
clearly; he senses the other fel- 
low’s mood and fits his approach 
to it, and he possesses the ability 
to keep his nerves under control 
when the chips are down. 

“In short, he’s like the champion 
in any sport. He expects to win 
every time he goes into the game.” 








@ Sell the News readers 


@ and you sell the 
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Uncertainty 


By Roy Carmichael 
Staff Correspondent 

MONTREAL.--Some uncertainty 
about the outlook for 1951 is found 
in interviewing dealers here, whose 
opinions are not voiced without 
hesitation. 
| While most have more orders on 
(hand than they can fill, the ap- 
proach of winter has led to fewer 
buyers taking immediate delivery. 
Many have stipulated delivery in 
April, which is not always too con- 
venient for the dealer who is apt 
to be overburdened at that time. 

The general impression is that 
recent wage increases and other 
advantages secured by workers in 
automobile plants will lead to 
higher prices next spring. 

Used-car 





Knetzer Raises 
Another $12,000; 
Divorced by Wife 


ST. LOUIS.—Robert L. Knetzer, 
troubled ex-dealer, slipped the bonds 
of matrimony but not of debt last 
week when he was divorced by his 
wife and ordered returned to a jail 
cell here in two weeks if he fails 
to raise $188,000, 

Now bankrupt, Knetzer rode to 
fame and riches on empty prom- 
ises to deliver new cars during the 
war years to customers who made 
down payments. 

Jailed last March for an indefi- 
nite term for contempt of court 
when he failed to turn over $250,000 
in undeclared assets to his credi- 
tors, Knetzer has twice been freed 
so that he could raise the needed 
| money. 

On his latest treasure hunt, last- 
ing 10 weeks, Knetzer procured 
$12,000. That leaves him $188,000 
short of the quarter million he has 
been ordered to pay back by U. S. 
District Judge Charles G. Briggle. 
On previous trips, Knetzer raised 
about $50,000. 

If he does not raise the money, 
Knetzer returns to jail to await 
trial on fraud charges for failure 
to deliver the promised and paid- 
for automobiles, 

Knetzer did not contest a divorce 
which was granted to his wife, 
Dolores Muriel Knetzer, in a court 
in Edwardsville, Ill. It was here 
that Knetzer’s ill-fated business 
ventures took place. 

The divorce suit, charging cruel- 
ty, was settled out of court. Mrs. 
Knetzer was awarded custody of 
their six-year-old daughter and 
Knetzer was ordered to pay $100 
per month for her support. The 
Knetzers were married in May, 1939. 


Three Mo. Jobbers 
Fined for Fixing 
Spark Plug Prices 


ST. LOUIS.—Three Missouri auto 
parts companies agreed last week 
at Jefferson City to pay fines of 
$2,500 each and to quit fixing prices 
on Champion spark plugs. 

The agreement was filed in the 
Missouri supreme court along with 
an antitrust suit brought by At- 
torney General J. E. Taylor against 
them and six other auto parts 
wholesalers. 

The three firms agreeing to the 
fine are: Authorized Motor Parts 
Corp., St. Louis; Fred Campbell 
Auto Supply Co., St. Louis, and 
the General Auto Parts Co., Kansas 
City. The agreement is subject to 
approval by the court, which will| 
fix costs in the case. 

Six other defendants did not en- 
ter into the agreement. Their cases 
will be tried later. 

The defendants were charged 
with entering into a pool to fix 
prices on Champion spark plugs, 
and with boycotting merchants who 
undersold the fixed price. The suit 
asked the high tribunal to bar them 
from doing business in Missouri or 
to fine them. 

Waller Names Maley 

C. L. Maley has been appointed 
assistant sales manager of West- 
ern Ave. Buick Sales, Inc., 6100 
N. Western Ave., Chicago, Bob 
Waller, president, announces. 





Dealers View 1951 with Caution; They Expect 
Auto Prices to Rise in Spring 


dealers are not too} 


in Montreal 


happy about recent credit restric- 
tions, which increased down pay- 
ments and cut pay-up time to 18 
months. They have also noticed an 
increasing desire for new cars 
amongst motorists who were previ- 
ously content to buy a two- or 
three-year old car. 


Looking further ahead, some 
dealers fear that consumer demand 
may be caught up by next summer 
if the present rate of production 
continues. In that event, they would 
be faced with a “buyers’ market,” 
which, although it might not affect 
prices would give the intending 
buyer a wider selection and perhaps 
cause him to shop around. 


Dealers in small British cars 
are confident that business will 
be maintained next year at the 
current high level, even if prices 
are increased. Result of the 
freezing of the Canadian dollar, 
with consequent decline in the 
British pound, was a reduction 
averaging $40 on some small 
British cars, but the tendency is 
to look for higher prices. 


The British Ford company, for 
example, is understood to be plan- 
ning production of a car selling 
perhaps $200 or $300 above current 
prices, which will present a more 
attractive appearance, and will have 






Aggressive Sellers— 

Nat Paterson (left) and Herbert Pensig, co- 
owners of Nat Paterson Motors (DeSoto-Plym- 
outh), Ozone Park, N. Y., say they can sell 
any car they can get their hands on. 


many of the latest improvements 
seen in more costly cars. 

Ford dealers here who have seen 
literature dealing with this new 
car are awaiting its appearance 
with considerable eagerness, believ- 
ing it will give other popular-priced 
makes “a run for their money.” 














Do you know what 


SAN DIEGO 


spends on furniture-household-radio ? 
1950 S. M. Survey of Buying Power data 





eg 





Rochester, N. Y... $21,864,000 
Columbus, Ohio... 28,821,000 


Louisville, Ky..... $27,076,000 
Toledo, Ohio........ 17,568,000 
Buffalo, N.Y.........32,062,000 Des Moines, la..... 22,259,000 
Portland, Ore....... 26,619,000 Providence, R.1.... 22,637,000 


SAN DIEGO, Calif... . $25,794,000 







You can see by these facts that San Diegans 
“live right’”’...in comfortable, well furnish- 
ed homes...that they are both receptive and 
responsive to the right advertising on house- 
hold needs... placed in the right newspapers. 


Your top schedule belongs in the San Diego 
Union and Evening Tribune, where just one 







Ask the 








West- “buy” covers this concentrated, isolated 
corner of the United States. San Diego 
iad is 125 miles south of Los Angeles, 






33 miles greater than the distance 
from New York to Philadelphia. 






UNION and EVENING TRIBUNE 


Morning, Evening and Sunday 
in California's New Major Market 
REPRESENTED NATIONALLY BY WEST-HOLLIDAY CO., Inc. 


New York « Detroit + Chicago+ Denvers Seattles Portlands San Francisco*Los Angeles 





PERFECT ARM RESTS 


Complete cover in vinyl plastic 
for Suburbans, Convertibles, Taxi 
Cabs. 


Colors: Maroon — tan — 
blue — green — gray. 


$9.95 per pair 
Discount to Dealers 


MORTON SPECIALTIES CO. 
NORWALK — OHIO 
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‘St. Louis Cancels 








Key Men in War Transport 


U. S. Lists Officials in Various Departments 


Concerned with 


WASHINGTON — A list of key 
overnment officials dealing with 
problems of the transportation in- 





Defense Travel 


and Whitman W. 
lead, zinc. 
Office of Small Business. 


Hopton, tin, 


James 


| 
| 





Show Because of 


War Situation 


ST. LOUIS.—Cancellation of the 
1951 auto show here, scheduled for 
Feb. 4-10, has been announced bv 
George Weber, president of the 


dustry in the defense program |L. Kelly, acting director and Mau- | Greater St. Louis Automotive Assn. 
includes the following: |rice J. Taggart, administrative Reasons given for the cancella- 

' NAL Security RESOURCES officer. | tion, decided upon at a joint meet- 
es, mnooulive Office building,| Office of Public Information. ing of the association’s board of 
th & | Howard Chase, in charge and Paul directors and the show committes, 


17th and Pennsylvania Ave., N.W., 


Washington 6, D. C.—Stuart Sym-| 


ington, chairman; Robert J. Smith, 


Jordan, field information. 
INTERSTATE COMMERCE COMMISSION, 
ICC building, Constitution Ave. and 


are the present war situation and 
the anticipated drastic reduction in 
car output. 


ice chairman; Alvin B. Barber, 

transportation: Spencer S. Shan-|12th St., N.W., Washington. J.| "eos 

non, materials; Frank M. Shields,| Monroe Johnson, chairman, and_| Philadelphia Dealers 
John L. Rogers, commissioner in Drop Exposition 


production, and James J. Wads- 
worth, civil defense. 


|charge of motor carrier bureau, W. 


PHILADELPHIA.—The new 


B&B l 7 : ; 
DEPARTMENT OF COMMERCE, Com- | Sieshine : eames ar board of directors of the Philadel- 
merce building, 14th and Constitu-| io. ‘ ; phia Automobile Trade Assn. last 


tion Ave., N. W., Washington. 
Charles Sawyer, secretary of com- 
merce, James S. Fletcher and 
Henry Scharer, publications and 
press relations. 

Maj. 


Defense Transport Administra- 
tion—James K. Knudson (ICC 
Commissioner), administrator; 
Miss Editha Dusher, administra- 
tive assistant; Homer C. King, 


“s 


John B. White, left, and Edward J. Ronan, 





a tl t 





Philadelphia Dealers Pick 1951 Slate— 


right, examine election returns showing their 


| week voted to cancel the 1951 auto- 


mobile show, which was scheduled 
— Feb. 15-22. 


‘Kansas Dealers 


co. =| Office of Transportation deputy administrator; Walter S : : ; 3 : ; 3 

| . 1k j - aa . z *alhyg “ _ respective reelections as vice-president and president of the Philadelphia Automobile Trade . ° 
. foe ee — sane | Rainville ir., executive assistant; | 4... for 1951. Looking on, from left, are Pfe. Edward J. Ronan jr., USMC; J. Eustace Omit Mention of 
sell retary of commerce for transporta-| Francis A. Silver, general coun- 7 . aie scale 

i d Dr. Paul M. Zeis, trans-| ge}. oO as » & oe Wolfington, past president, PATA, and NADA director for Pennsylvania; E. C. Swirsding, ‘ 

amen tion sie d mraunications sel; Clarence Barker, administra- named to PATA board of directors, and M. B. Janes, PATA treasurer. Named to the board Reg. W in Ads 

i ee Ree . . tive officer; F. B. Robins, direc- for three-year terms were W. L. Greer, Frank J. Miller, Raymond Mills, Swirsding and | te 
nts | Transportation Council — Gen. | tor, materials and equipment di-  ,,.,. Guy Hayden was elected for a one-year term. | TOPEKA, Kans. Dealers o 

| Fleming, chairman; D. W. Rent- | vision; Philip A. Hollar, consult- ; \Greater Kansas City and Topeka 
sen | zell, Chairman, Civil Aeronautics | ant, materials and equipment; ‘have taken an about-face in their 
ew Board; Adm. Edward L, Coch- | Paul LeRoy Siemiller, director, e advertising in the last few weeks 
1ce. | rane, Maritime administrator; manpower; Benjamin R. Miller, New j tneuw om ete ‘by not mentioning Regulation W. 
ev- Thomas H. MacDonald, commis- | consultant, manpower, and C. W. Before this change, dealers went 
ed | «sioner Public Roads; Donald W. | Kendall, consultant, railroad ee ee @ “hog wild” in their ads, said Roscoe 

| Nyrop, Civil Aeronautics admin- _ transportation. For GM Auto LvDISti ons Hambric, secretary manager of the 
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a 
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istrator, and South Trimble jr. 
chairman, Advisory Board, Inland 
Waterways Corp. 

Office of Industry and Commerce 


H. B. McCoy, director; Jay Jud- | 


| DEPARTMENT oF Lapor, Labor 
| building, Constitution Ave. and 14th 
|St., N.W., Washington.—Maurice J. 
| Tobin, secretary of labor. 

Office of Defense Manpower, Rob- 


(Continued from Page 2) 


University of Michigan's “Lit-Law” 
class of 1912. Following World War 
I, in which he saw a year’s overseas 


as a draftsman for Chandler Motor 
Car Co. in 1921. 


seven years he became a designer | 


During the next} 


|Kansas Motor Car Dealers Assn., 
|which led the public to believe the 
|retail auto business had “gone to 
pot.” 

“The advertising of some dealers 
cut 


kins, trade associations, and Wil-|ert C. Goodwin, director, bureau . : : : : inferred Regulation W had 
liam R. Davlin, area development.|employment security; Leo Werts, | Service a8 4 first lieutenant, Kling- and experimental engineer for sales to the bone and they were 
Bureau of Public Roads (Gen.|Deputy director, bureau employ-| ler joined the Delco Light Co.'s Chandler. loffering new and used cars at 
Services Bldg.)—MacDonald, com-|ment security; Arthur W. Motley, ‘les staff. Metzel has been on the Olds- | unheard-of low prices,” Hambric 
missioner, C. D. Curtiss, deputy | assistant director, bureau U. S. Em- While there, he met R. H. Grant,| mobile engineering staff since |said. “This type of advertising, 


commissioner, and H. B. Fairbank, 
deputy commissioner. 


|ployment Service; Arthur W. Mot- 
|ley, chairman; J. D. Coats, secre- 


then GM sales vice-president. When | 


Grant joined Chevrolet in 1924, 


1928 when he started as an exper- 
imental tester. 


jinstead of increasing sales, worked 
to the opposite. 


NaTionNaL Propuction AvutHoriry | tary, joint interdepartmental com- | By 1940 he had become an experi-| “People were afraid to buy... 
(Commerce building) William mittee on essential activities and |mental engineer and after war | figuring prices would go lower on 
Henry Harrison, administrator; |critical occupations, and William |work on gun development, he was | both new and used cars. 

Glen Ireland, assistant to adminis-|F. Patterson, director, bureau of |made assistant chief in 1945. Met-| Salesmen should be instructed, he 
trator; Edward H. Lane, assistant | apprenticeship. \zel, 46, is a graduate of Bradley | Said, to inform customers that gov- 


to administrator; Oscar H. Nielson, 


DEPARTMENT OF THE INTERIOR, New 





university in Peoria, Ill., where he 


ernment curbs on materials will 
cut auto production and that de- 


executive officer, and Manly|Interior building, C St., between was born. ) 

Fleischmann, general counsel. 18th and 19th, N.W., Washington. Bene. Pentiec’s new bes, was em" Ve eee exceed supply. 
Industry Operations Bureau —| Oscar L. Chapman, secretary of the born in Hauingen, Germany, May y . 

H. B. McCoy, assistant administra-|interior & petroleum administrator; 10, 1888. In 1906 he came to the! Milner Names God free 


tor and Raymond S. Hoover, ad- 
ministrative officer. 
Industry Operations Divisions.— 


tion equipment, R. G. Gaillard, air- | 


craft transportation equipment, 
John L. Haynes, building materials, 
Joseph S. Bates, director, chemical, 
James W. Follin, construction con- 
trols, Charles A. Lewis, containers 
and packaging, 


Hayes, Copper, Donald S. Parris, 


electronics & communication equip- | 


ment. 

Harold E. Holman, forest pro- 
ducts, Thomas W. Delahanty, 
general products, Lester M. Car- 
son, inter-agency (petroleum and 
food), David B. Carson, director, 





and Frank H.| 


Bruce K. Brown, deputy petroleum | 


;administrator; Hugh A. Stewart, 


| assistant deputy; J. R. Parten, con- 


DEPARTMENT OF AGRICULTURE, Agri- 
|culture building, Independence Ave., 
| between 12th and 14th, S.W. Wash- 
|}ington.—Charles F. Brannan, sec- 
|retary of agriculture. 

Production and Marketing Ad- 
ministration.—Ralph S. Trigg, ad- 
ministrator; L. B. Taylor, di- 
rector, materials and _ facilities 
and F. M. Rhodes, director, re- 
| quirements and allocations. 
| DepaRTMENT OF DEFENSE 
|gon, building, Arlington, Va. Gen. 
|George C. Marshall, secretary of 
| defense, and Anna Rosenberg, as- 





: fae V. P. Mathews H.N.Metzet | Chevrolet took over the Grey Iron 
Robert Glen, transportation equip-|sultant, and J. Howard Marshall, 5 , : |Foundry in 1927 and named Lenz|N. Godfree as used car sales man- 
ment, George R. Davis, transporta- | consultant. Klingler accompanied him. After) manager. ager. 





working on zone and special as- 
signments, Klingler was made gen- 
eral sales manager in 1927 and two) 
years later became Chevrolet sales 


U. S. and spent two years at New 
York State Normal School. 


Penta- | 


vice-president. He remained in that 
position until named Pontiac gen- 
eral manager in 1933. He was elec- 


ted a GM vice-president in January | 


1942. 

Skinner has headed Oldsmobile 
since Aug. 5, 1940, when he came 
to Lansing from the Ternstedt 
division in Detroit. Since then 
Oldsmobile has attained the high- 
est production and sales records 


Here's 
Systematic 


Storage for 


} 
| 


| KR. E. Dumas Milner of Milner 
|Chevrolet Co., Jackson, Miss., has 
;}announced the appointment of W. 








iron and steel, Nigel H. Bell, light | sistant secretary (manpower). in its 53-year history. Skinner * Drive shafts 
metals, William L. Beck, machin- | Munitions Board.—John D. Small,| W®% born Oct. 19, 1896, in New * Propeller shafts 
ery, Earl W. Glen, rubber, Julius |chairman; Archibald S. Alexander, Britain, Conn. P 
G. Schnitzer, textile and leather, | under secretary of the army; John|_ A new Rocket engine plant went * Tailpipes 
eens eee , ; C. Koehler, assistant secretary of into production at Oldsmobile in 
M |the navy; Eugene M. Zuckert, as- | late 1948 as Skinner directed a com- * Mufflers 
unn \sistant secretary of the air force, Plete renovation of the division's * Springs 
(Continued from Page 3) Gen. Matejka, production manage- manufacturing facilities. A new 
dealers, who are so important to|™ent, and Com. Molesworth, capac- final assembly plant started opera- * Axles 
our economy, failed by the reason | !ty & allocation. Gone tate me “— Buel * Trim strips 
of inequitable contracts by a large| Military Traffic Service—Edward| Oldsmobile esablished new pro- , 
7 manufacturer. |G. wrowmen, strecter, eee =. erg i * Mouldings 
Monopolies aren’t very popular. | oin llitary Transportation | ewe Terns Greedy Have a aN 
When three manufacturers are |Committee—Maj. Gen. Frank A.|been eclipsed this year, with the * All other long parts a 
obtaining nearly 90 percent of the |Heileman, army, chairman; Rear a cneeee te — sone 
: 7 ea | Adm. Thurber, navy, and Maj. Gen. |©@TS for a new record. ' 
business, there is always the aah , y, an aj. Gen. . 
tureat of the power of monopery |William E. Farthing, air force," |All GM's tarftung accessory/ BERGER Steel Long Parts Units 
1 being used against 40,000 small | Office, Chief of Transportation, ee Ng ve rg Hn 
| businessmen. What would hap- |4™™y—Maj. Gen. Frank A. Heile- “4 ©Par ug, Velco-nemy, MOo- : ‘ ‘ i arts verticall 
| pen in that advent would be more |™&n, chief of transportation, and sane Vvedees ond Saginaw Steer- ++ Save — floor eg seating hong e : - . 
c. | far-reaching than the intelligent, |C°!- Ernest Suttles, chairman high- ing “a wi e under Skinner's End stockroom cluttering. Protect parts against accidenta 
cy a Sues “4 | Way transport division, ection. amage. justable divide 2cti are easily ; ic 
ie voluntary revision of the contract Pp iin: Gtietik wow damage. Adjustable divided sections are easily and quickly 





now, 

So I hope that the NADA clinic 
in Miami, as well as the consulta- 
tions of the NADA factory-dealer 
relations committee, will emphasize 
the necessity of a contract change. 
I hope they will take action now. 

We must consider the equities of 
both manufacturer and dealer, but 
more important we must consider 
the equities of the public—the users 
of our product. A revised contract 
would assure them better service, 


more for their money, would take! 


the brakes off of this industry. 


Let’s go on now and set an ex-| 


ample of intelligent negotiation and 
be a beacon light for all the world 
to follow. 


FeperaL Reserve System, Federal 
|Reserve bldg., Constitution Ave., 
N.W., Washington.—Thomas B. Mc- 
| Cabe, chairman, board of governors, 
and Samuel Carpenter, secretary of 
the board. 


building, 4th and Adams Dr., S.W., 
Washington. — Dr. Alan Valentine, 
administrator; Michael V. DiSalle, 
price administrator and Cyrus 
Ching, Chairman, Wage Stabiliza- 
tion Board. 


In Hudson Family 


Ernest Brown and John Pappert 
have joined the Philadelphia family 
of Hudson dealers by opening Oak- 
lane Motors, Inc. 





Economic STABILIZATION AGENCY, E| 


general manager, has been with 
the division since 1928, when he 
was employed as assistant experi- 
mental engineer. In 1934 he was 
advanced to experimental engi- 
neer and in 1940 he was named 
assistant chief engineer of all 
product engineering. He became 
Oldsmobile’s chief engineer in 
1944. 

Born in Pittsburgh Dec. 18, 1899, 
Wolfram furthered his _ technical 
education after leaving high school 
|through. correspondence school 
| courses in drafting, machine design 
and business administration. 
| After working in several tool de- 
sign and drafting departments, 


| Wolfram entered the auto industry | 


adapted to your needs. They 


help you maintain accurate 


inventory control, with all parts easy to locate and to select. 


Vertical storage of long parts is another result of BERGER’S 
exclusive PLANOGRAPHING service. Berger representatives are 
well qualified to PLANOGRAPH your parts department and bring 
all parts into true sequence with your stocklist. Their service 
is nation-wide. Write us for full details, without obligation. 
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” 
Car, Truck Output Estimates 
° 
By Automotive News 
PASSENGER CARS 
(U. S. PRODUCTION ONLY) 
Week Week dan. 1 dan. 1 
Ended Same Ended Dec., to to 
Dec. 16, Week, Dec. 9, 1950 Dec. 17, Dee. 16, 
1950 1949 1950* to Date 1949* 1950* 
CHRYSLER 14,059 13,342 21,201 438,706 1,071,523 1,179,616 
Chrysler . 4,407 1,336 5,124 10,542 135,790 167,583 
DeSoto 3,330 1,174 3,813 7,846 99,517 124,188 
Dodge ..... 4,899 3,321 9,926 16,791 282,672 330,756 
Plymouth 1,423 7,511 2,338 8,527 553,544 557,083 
FORD 27,5386 21,225 26,233 58,336 1,036,020 1,505,091 
Ford 19,538 16,409 18,422 41,173 809,036 1,148,417 
Lincoln 981 1,002 2,154 $2,372 34,063 
Mercury ......... 7,017 4,816 6,309 15,009 194,612 322,611 
GENERAL MOTORS .. 68,016 14,059 59,537 136,307 2,127,337 2,926,450 
RR. cacoedusivuarts veeeee 10,874 8,569 12,220 25,129 383,264 534,447 
Cadillac 2,880... 294 2,674 81,150 106,142) Manzel Boosts Sales Outlets— 
Chevrolet . $7,888 _..... . $0,083 72,688 1,066,066 1,453,197} Arrangements completed by executives of Manzel, Inc., Buffalo, and Cornwell Quality 
Oldsmobile 7,510 1,156 7,989 16,678 274,764 384,262 )| Tools Co., Mogadore, O., add Manzel's automotive tool and shop equipment products to 
Pontiac . ‘ 9,414 4,334 8,951 19,188 322,093 448,402 /| Cornwell's distribution to more than 50,000 service shops throughout the country. Seated 
KAISER-FRAZER 3,902 a 3,821 8,516 57,995 148,833 | left to right are Frank E. Hutton, secretary of Cornwell, and Ralph F. Peo, president of 
Frazer ad : i 6,461 10,131 Manzel. Standing are Herbert F. Roosa, vice-president of Manzel, and to the right, Robert 
Kaiser 3,902 ; 3,821 8,516 51,534 133,702) R. Lutz, sales manager of Cornwell. 
CROSLEY 202 116 128 330 8,791 7,339 | 
HUDSON . 3,871 2,787 3,977 8,459 140,234 135,964 | ‘ 
NASH ........ 3,602 2,006 3,629 8,023 138,358 181,981) O R 1 6l 0 3 4. 
PACKARD ...... 2,766 938 2,741 6,073 104,593 67,887) utput 1ses to « 
STUDEBAKER ......... 5,343 4,904 5,295 11,388 218,325 258,698 | ‘ » a 
WILLYS-OVERLAND+ 898 _1,008 952 1850 $2,874  36644| Week’s Total Up Despite Chrysler Changeovers; 
Total Cars, U. S. .....180,195 60,885 127,514 282,988 4,936,050 6,443,497 | Makers Dip Into 1951 Materials 
+Station wagons and Jeepsters. *Revised. (Continued from Page 1) 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 


Week Week dan. I Jan. 1 
Ended Same Ended Dec., to to 
Dec. 16, Week, Dec. 9, 1950 Dec. 17, Dee. 16, 
1950 1949 1950* to Date 1949* 1950* 
CHEVROLET ............. 10,514 6,629 9,305 21,516 367,236 471,256 
CROSLEY ................... 20 15 14 34 377 539 
DIVCO ......... 115 45 120 275 3,455 4,668 
DODGE. ......... ‘ie iis 3,581 2,607 3,606 7,898 145,343 118,567 
FEDERAL. ............ 80 41 53 133 1,597 1,737 
FORD ....... 6,254 4,121 2,579 9,289 237,662 330,983 
IE A Chinsilinessintscassee 2,930 1,408 1,251 4,231 80,482 104,850 
INTERNATIONAL . 3,109 563 3,631 6,740 108,628 98,272 
IS Sisstvcivns seins 350 198 350 734 7,444 11,536 
a bade 348 59 348 719 3,512 8,631 
STUDEBAKER .......... 1,048 999 1,102 2,348 61,637 48,364 
REIETEE . caccsccesecsss eeremrenasevs 375 197 414 789 8,367 13,906 
WILLYS-OVERLAND..__ 1,668 1,590 1,497 3,165 49,973 46,082 
MISCELLANEOUS . 286 397 878 18.739 15,220 


18,749 = 24,667 


58,749 1,094,452 1,274,611 





Total Cars, Trucks | 








GIL Laacacaveinaunnid . 161,034 79,134 152,181 341,737 6,030,502 7,718,108 
Total Cars, Trucks 

> s g 4,931 6,836 5,611 11,564 277,441 

Grand Total, 


Cars and Trucks 


U. S. and Canada ......165,965 85,970 157,792 353,301 6,307,943 8,087,450 |°"Cy of purchase and followup de- | 


*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheei 


Drive, Sterling, Nash, Diamond T, etc 





Buick Situs Up 3.2 Pet. : | 


War Work Sought 


(Continued from Page 2) 


billion worth of war equipment, in- 
cluding 19,428 tanks and power 
trains and 2,507 tank destroyers. 

In unveiling Buick’s new mod- 
els, Wiles reaffirmed Buick’s in- 
tention to garner 10 percent of all 
industry sales. Buick will build 
more than 552,000 cars this year, 
he added. 

“Buick’s penetration into the vol- 
ume market this year,” said Wiles, 
“was the greatest in its history.” 

He declared that Dynaflow out- 





N ew-Car Stocks> 


In Postwar 
(Estimated by Automotive News) 


Cars Cars Votal 
wat: Actu- in Poten- 
ally in Transit tial 

Period Dealers’ to Inven- 
Ending Stock Dealers tory 
dan. 1. °47 15,838 175,000 250,838 
duly 1, °47 56,752 205,000 261,752 
dan. 1, 48 78,636 242,000 320,636 
duly 1,°48.. 84,559 214,000 298,559 
dan. 1, °49.. 196,883 293,000 489,883 
Mar. 1, °49.. 205,681 244,000 449,681 
Apr. 1, °49.. 194,949 310,000 504,949 
Sept. 1, °49.. 286,686 306,000 592,686 
Oct. 1, '°49.. 340,457 278,000 618,457 
Nov. 1, '49.. 339,858 233,000 572,858 
Dec. 1, '49.. 298,781 122,000 420,781 
Jan, 1, '°50.. 261,754 188,500 440,254 
Feb. 1, °50.. 313,491 192,000 505,491 
Mar. 1, '50.. 312,457 159,500 471,957 
Apr. 1, °50.. 276,136 158,000 434,136 
May 1, °50.. 196,738 152,000 349,238 
June 1, '50.. 247,680 160,200 407,880 
July 1, ’'50.. 311,084 167,500 478,584 
Aug. 1, °50.. 268,937 161,300 430,237 
Sept. 1, '60.. 239,642 160,400 400,042 
Oct, 1, '50.. 208,367 157,800 366,167 
Nov, 1, '50.. 330,571 158,500 *489,071 
Dec, 1, °60.. 299,593 128,300 427,893 

N.B.—Above figures include new cars 
actually in dealer hands, plus those in 


transit, but consigned to individual dealers. 
*Revised. 
a pepe een 


put in 1950 would run more than 
425,000 units, 


* * * 


6 Millionth Buick Rolls 


From Flint Line 
FLINT. — The 6,000,000th Buick, 


built since Buick manufacturing | 
moved to Flint 47) 


facilities were 
years ago, came off the assembly 
line Dec. 7. 


Nearly half of that total are still | 


in use on U.S. roads, it is reported. 


Buick production for 1950 already | 
has passed the 500,000 mark and at | 


‘he present rate of output, it could 
build 25,850,000 cars in the next 47 
years. 

Buick is the fourth auto manu- 
facturer to make 6,000,000 cars. Of 
that number, 1,618,551 units have 
been built since the war. 

+ * * 


Ternstedt Gets First 


Defense Contract 


DETROIT.—The Ternstedt divi- 
sion of General Motors has been 
awarded an initial defense contract 
for fire control instruments, it was 
announced last week by J. L. Con- 
lon, general manager of Ternstedt. 


Tooling for the job is under way 
and production will start as soon 
as possible. Conlon said that from 
1,500 to 2,000 hourly and salaried 
employes will be required for the 
job. Most of these, he added, will 
be new employes. John McBrian 
is the new resident manager of the 
instrument manufacturing activity, 
which will be carried on in a sec- 
tion of GM’s Detroit Transmission 
division plant. 


total of 161,034 vehicles. Ford out- , reduced to 80 percent in January, 
put also rose appreciably. | 75 percent in February and 65 per- 
According to AvtTomotive News’|cent in March. All cuts are across 
|revised tabulations, U. S. plants in| the board. 
|the previous week produced 127,514 | The auto industry would like 
|cars and 24,667 trucks—a total of| to have the cuts made applicable 
152,181 units. | on @ selective basis. That way, it 
Last week’s production increase| jis explained, the use of alumi- 
was accomplished despite the fact| num, for example, could be 
that before the week’s end Chrys-| dropped in some parts of cars 
ler division, or = Dodge | and used instead for pistons. 
went down for model changeover. | 
Earlier, Plymouth went down for| Whether the government con- 


| Mansel Steps Up 
Outlets with 


Cornwell Tieup 


BUFFALO. Automotive tocls 
and shop equipment manufactur: d 
by the 50-year-old Manzel, Inc., >f 
| this city, will be added to the pro:l- 
j}ucts supplied to the more than 
50,000 service station and reparr 
shops serviced by Cornwell Quality 
Tools Co., Mogadore, O., as a result 
|of arrangements completed last 
|week by executives of the two 
companies. 


The agreement adds the nation- 
| wide distribution network of Corn- 
|well, comprising 35 warehousing 
centers and 250 representatives, to 
Manzel’s field organization which 
jnow is serving more than 10,000 
automotive shops. 





Nov. Truck Sales 
Of Willys Climb 
23% Above Oct. 


TOLEDO.— November commer- 
lcial car sales of Willys-Overland 
| sedan delivery and half-ton truck 
|models were 23 percent greater 
than the preceding month and 20 
percent over November, 1949, ac- 
cording to Lyman W. Slack, vice- 
president of distribution. 

Slack said that greatest impetus 
came in mid-November when deal- 
ers’ 10-day reports to the factory 
|showed an increase of 251 percent 
in sales of these two units over 
|the first 10 days of the month, At 
|the same time, he said, sedan de- 
|livery sales were up 148 percent 
jand %%-ton truck sales 153 percent 


the same reason, but last week it) 


sents to such a revision or not,/over the preceding 10 days. This 


got a token start on 1951 model 
output. 
* + + 

Toe past week’s creditable pro- 

duction performance also belied 
the materials problems that grow 
more serious with each passing 
day. However, many hours of pro- 
duction were lost last week because 
some supplier’s truck didn’t get to 
a plant on time. 

The auto industry’s 
situation is more of a _ hand-to- 





369,342 |\mouth nature than ever. Current | 


high production volume is possible 
only because of the amazing effici- 


| partment personnel. 

| As things stood last week, most 

| auto plants were still planning 
relatively high production 


through the few days remaining | 


in 1950. 


| 

However, it appeared certain that | 
|drastic cutbacks will have to come | 
in the first quarter of 1951, unless | 
|Washington modifies some of the! 


controls it has already handed down 
|covering material usage starting 
|next month. 
+ * a 

GOMEWHAT heartening to auto 

industry people last week the 
fact that the National Production 
| Authority did see fit to revise its 
aluminum order. 

A good deal of optimism was 
held that the NPA, after further 
study, might also see fit to inter- 
pret other of its orders more 
liberally, at least until full-scale 
defense output may get underway 
—to prevent mass unemployment 
among auto workers. 


|people hold no illusions about the 
prospect that government stockpil- 
ing of copper, zinc, aluminum, rub- 
|ber and other strategic items will 





ahead. 

| The auto 
|great deal to overcome the obsta- 
|cles that will be posed by certain 
|material shortages, but a scarcity 
lof copper may prove insurmount- 


| able. 
| + * » 


TP JANUARY and February, cop- 


per consumption must be re- 
|duced to 85 percent of the monthly 
average in the first half of 1950, 
with a further dip to 80 percent 
mandatory in March, 
Aluminum usage must now be 


L-O-F Wins Award 

TOLEDO.—Libbey-Owens-Ford 
Glass Co. has been selected by 
the American Institute of Man- 
agement as “being excellently 
managed in 1950,” according to 
Jackson Martindell, president of 
the AIM. 





materials | 


| 
Meanwhile, however, automotive | 


|be further increased in the months 


industry could do a| 
| to $10,000 type man for Brooklyn, 


| pistons will be a big problem for|sales volume continued to climb 
/most car and truck makers next|for the remainder of the month, 
year. | he reported. 
* * «& | 
| With few exceptions, trucks use| 
pistons made from aluminum | 
| castings. The same is true for cars, | 
| except for Pontiac and Chevrolet | 
|which use cast iron. 'verting, melting or other process- 
| Aluminum is also used exten- | ing, if the scrap owners would still 
| sively in trucks for transmission | retain title to the copper after 
housings and, as a weight factor, | processing. 
in structural items. * * * 
Copper, of course, is used in all} 4S FOR rubber, the November 
|radiators and ignition equipment. | quota set by NPA under a pre- 
|In trucks and buses, copper is re-| yjous order was 52,000 tons of na- 
| quired heavily for heating systems. | tural rubber. The total amount of 
An 8,000,000 car and truck year|consumption of both natural and 
| for U. S. plants in 1950 was only a| synthetic rubber for the month was 
| remote possibility last week. | 90,000 tons. 


Production in U. S._ plants Despite the cut in natural rub- 
should be relatively high this ber uses, NPA said that Janu- 
week, but absenteeism among ary and February quotas sstill- 
workers is traditionally high remain at approximately 90,000 
during the yuletide season. tons. The cut in natural rubber 
U. S. plants will crowd the 8,-| Will be made up with synthetic. 
|000,000 mark, but it hardly seems| Washington sources predicted 
likely now that they will actually | that end-use restrictions on metals 
| reach or surpass it. ‘might start rolling in a few weeks. 


Materials 


(Continued from Page 1) 








l|- - Classified Want Ads - - 


FOR RATES, ETC., SEE NEXT PAGEm 








|_______—#ELP WANTED 
| WANTED. SERVICE MANAGER, for 
| Chevrolet-Buick agency in Caracas, Vene- 


Kindly Acknowledge 
zuela, capable of handling service floor 


Advertisers availing themselves of this 250 unit capacity. Knowledge of Span- 
Want Ad Section are requested to ad- ish language essential. Applicant must 
vise all respondents if and when their submit proof having managed large serv- 


| ice department in a dealer organization. 
wants have been fulfilled. A post-card Written reply outlining qualifications and 
will do and your courtesy will help | photo required. Monthly salary potential 
vs maintain the present high regard | in excess $1,000. Address Ed Crowley, 
which this department enjoys. 


Manager, Apartado 2320, Caracas, Vene- 
AUTOMOTIVE NEWS 





: zuela. 

SALESMAN—TRUCKS. One of the larg- 
est, exclusive truck manufacturer-dis- 
tributor desires the services of a $7,500 

New 








eS : HELP WANTED York area. Unlimited possibilities. Sal- 
ary lus commissions. State qualifica 

SALES MANAGER and general manager. ary - RO 4 : ben oa 
A fast growing, well financed, aggressive crate — £883, c/o Automotive News 


dealer in South Florida wants a top | ————_“—_____ a 

flight sales executive to take over sales; WANTED. Parts manager for one of Con 
and relieve owner of part responsibility, | necticut’s largest Chrysler-Plymouth deal 
as he wishes to semi-retire. This is a ers, Thorough knowledge of Chrysler 
700 new car dealership with large po-| Plymouth parts necessary. Monthly sal- 
tential. Send photo and complete refer-| ary very attractive and future income 
ences—everything will be strictly confi-| what you can make it on incentive basis 
dential. Earnings will be almost unlim- —2 assistants in department. Box 4684 


ited for right man. None other need c/o Automotive News, Detroit 26. 


apply. Box 4660, c/o Automotive News, | WANTED. SERVICE SALES MANAGER 
Detroit 26, and assistant to service manager for one 

S of Connecticut’s largest dealers. Thor- 

GENERAL MANAGER — Chicago. Well} ough knowledge of Chrysler-Plymouth 


established Oldsmobile dealer needs a 
manager capable of supervising entire 
operation, 500-car deal. Excellent oppor- 


cars necessary. Attractive income and 
working conditions. Personality an asset. 
If you are looking for an opportunity. 


tunity for an aggressive, experienced/ this is it. Box 4685, c/o Automotive 
man. State age, former employers and News, Detroit 26. 
past experience. Replies will be held 


| FRAME MAN for straightening frames and 
axles on Bee Line or Bear machines, also 
able to do wheel balancing brake work. 
Must be first class frame and alignment 
man. Steady job. Place to live guaran- 
teed. Bardwell Auto Works, Great Bend, 
Kans. 


confidential. Box 4686, c/o Automotive 


News, Detroit 26. 


WANTED. EXPERIENCED ACCOUNT- 
ANT for GM dealreship, accounting for 
Oldsmobile, Cadillac dealership. Mitchell 











Motors, Inc., Anderson, Ind. | 
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POSITION WANTED 
o encourage this classification for the 
enefit of our employing readers, Position 
Yanted ads are accepted at half regular 
stes, namely: 9 cents per word for each 
ysertion. Cash in advance. (Half-rate 
oes not apply to display ads in this 
:2ction.) 






.ES or 
inuary first for new car agency. Dem- 


GENERAL MANAGER available 


nstrated in 
aining and 


positions by building 
successful or- 
anizations, Prewar competitive record 
eflects good balance between sound 
theory and practical application of proven 
methods, Fifteen years in the Detroit 
market, as sales or general manager. 
also factory experience in wholesale and 
dealer promotional work, used car opera- 
ions, etc. Have all sound and electronic 
equipment used in visual and class train- 
ing of sales or general dealer personnel 
\ thorough knowledge of all phases and 
departments of a dealer operation plus 
such contingent factors as financing, tn- | 
surance, advertising and public rela- | 
tions. University and business college | 
education, also extension work in me- | 
chanical engineering. 49 years of age. | 

| 

| 

| 

| 


past 
supervising 


tall in stature and in fine health, most | 
temperate in habits including avocations 
Finest references from business, bank 
and finance executives. Remuneration 
may be based on a strictly commission | 


basis. Box 4671, c/o Automotive News. | 
Detroit 26. td | 
GENERAL MANAGER- Former dealer (17 | 


years in Detroit area). 28 years’ 
ence in all phases of dealership. Can hire, 
train and organize dealership efficiently. 
Can bring experienced shop, sales and 
office help if needed. College education; 
excellent health; no bad habits. Regional 
office, finance, bank and business refer- 
ences available. Box 4696, c/o Automo- 
tive News. Detroit 26. 

CCOUNTANT - OFFICE MANAGER, 
years’ experience in sales and accounting 
in Ford, General Motors and Chrysler 
dealerships with small volume, (300 to 
500 cars). Age 58 and single. Wishes to | 
locate in south or Arizona. Complete 
resume and best references on request. 
Box 4695, c/o Automotive News, De- 
troit 26. 


A 





MANUFACTURERS AGENT 
CALIFORNIA 

Seeking auto accessory line on straight com- 
mission. Able to invest with factory if loca! 
stock required. Have long successful experi 
ence with leading specialty jobbers and vol 
ume buyers. Your personal representative. 
H. O. BARR 

San Francisco 23, Calif 


1601 Beach St. 





SERVICE MANAGER. Many years’ of | 
Ford and Lincoln-Mercury expeirence 
Familiar with all parts, body shop and 
service operations. Available January 1st. 
Leaving Detroit and interested in volume 
operation only. This may be the answer 
to your merchandising and service ab- 
sorption problems. Box 4676, c/o Auto- 
motive News. Detroit 26. 

MANUFACTURERS REPRESENTATIVE 
desires A-1 automotive line. Centrally lo- 
cated New York state. Fourteen of my 
twenty-one years successful selling ex- 
perience has been to automobile dealers. 








jobbers, etc. Resume and A-1 references 
will be furnished. Box 4690, c/o Auto- 
motive News, Detroit 26. | 
SERVICE MANAGER, 14 years’ experience | 


on General Motors products. Also under- | 
stand shop systemizing, parts and service | 
promotion work. South or southwest pre- | 
ferred. Excellent references. Box 4687, 
c/o Automotive News, Detroit 26. 


CHEVROLET PARTS MANAGER avaii- | 
able. 12 years’ experience’ Prefer IIli- 
nois or Missouri location. Box 4668, e/e | 
Automotive News. Detroit 26. | 


| 


7 DEALERSHIP AVAILABLE 
VERY COMPACT. > dealershin. 


live-wire 
Very best of the independents. Beautiful 
ultra-modern building. Will give 10 vear | 
lease on small precentage of gross sales. 
Dealership fully equipped with a very 
capable personnel. 
sales this year so far. Priced very rea- 
sonable. Write Box 4658, c/o Automotive 
News, Detroit 26. 

DEALERSHIP AVAILABLE Will sell 
complete or give long term lease. Now 
handling Kaiser-Frazer and Willvs-Over- 


land. Located 35 miles south of Wil- 
mington, Del.. on dual highwav, U.S 
Route No. 13. New modern building, 
built in 1946. and all facilities. Write 
P. O. Box 287, Smyrna, Del. 
CENTRAL NEW YORK-Syracuse vicinity. 
One of ‘‘big three.’’ Executor of estate 


will lease to suit modern, well equipped 
shop. 100,000 gallonage per year gas 
station and attractive show room. State 
experience and capital available. Box 
4692, c/o Automotive News, Detroit 26 
DEALERSHIP, handling popular line of 
ears and trucks, located in southern New 
England. Selling because of illness. City 





of 35,000. Excellent lease and modern 
building. Box 41693, c/o Automotive | 
News, Detroit 26 | 


AVAILABLE TO CHRYSLER qualifiea 
man, 150 car deal, Texas town of 20.000 
Owner recalled to service. $25,000 will 
handle. Send financial references for de- | 
tails. This is no sacrifice. Teasers don’t | 





apply. Box 4675, c/o Automotive News. | 
Detroit 26. | 

DEALERSHIP, now handling Ford, fully 
equipped in Connecticut, $15,000 parts 
inventory: $15.000 equipment. All mod- | 
ern up to date. 100 x 100 foot building. 
Will sell or lease. Write Box 4694, c/o 
Automotive News, Detroit 26 

AGENCY, now handling Chevrolet. located 


central New York with 60 x 60 building 
selling to 100 new units a vear. Pur- 
chaser required to qualify with factory. 
Selling for reason of health. Write Box 
4679, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 
WANTED, one of “Big Three” dealerships 
in midwest, bv experienced man and well 
capitalized party. All dealings strictly 
confidential. Box 4640, c/o Automotive 


News, Detroit 26. 




















GM DEALERSHIP WANTED 


am an experienced new car dealer and have | 
$300,000 to invest in a GM (General Motors) | 
dealership in the vicinity of Miami, Florida 

All negotiations handled in strictest confi- 
dence. 


Box 4697 


c/o Automotive News, Detroit 26 


ree ene er er eR ce 


| DEALERSHIP WANTED. 


experi- | 


25 


Over $500,000 gross s 
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CLASSIFIED WANT od DEPARTMENT 


000 readers 


PER WOR 


estimated 90 


CENTS (18c) 


Reaching an 


Rates: EIGHTEEN 


rates to encourage this classification 


be SAL 


26 


as one word. Ads may signed 


care of Automotive News. Detroit 


replies are forwarded, unopened, the 


AD DEPT 


6 


WANT 


DE ALE RSHIP WANTED 





One 





w ANTED— -50 to 350 car dealership, 
of ‘‘Big Three’’ or combination. Will 
also consider as a_ partnership. New 


England and New York state preferred. 
Will buy or long term lease on building. 


17 years’ automobile experience. Can 
qualify with factory. Ready to do busi- 
ness. All dealings very confidential. Box 


4688, c/o Automotive News, Detroit 26. 

Medium size in 
Will purchase complete or purchase 
part ownership and furnish experienced 
services. Preference—Big Three; others 
considered with high potential only. Re- 
plies confidential. Give full details. Box 
4689, c/o Automotive News, Detroit 26. 


CHEVROLET OR FORD dealership wanted. 
Midwest or west. 350 units or more. | 
Cash, can qualify, confidential. Box 4673, 
c/o Automotive News, Detroit 26. 

DEALERSHIP WANTED. Ford or Lincoln- 
Mercury dealership. Three hundred or 
more car potentiality. Desirable location. 
Box 4691, c/o Automotive News, De- 
troit 26. 

GENERAL MOTORS DEALERSHIP, 250 | 
units and up. Midwest or west. Qualified. 
Confidential, Box 4674. c/o Automotive 
News. Detroit 26. 


BUSINESS. 





east. 











SS OPPORTU NITIES. 
AUTO SUPPLY-ELECTRIC APPLIANCES. 


Western New York. city 25,000; sales | 
$9,000 month; attractive store; business | 
center; established twenty years; $20,000 | 
inventory; franchise; low rent; price rea- 
sonable. Apple Company, Brokers, Cleve- 
land, Ohio. 





DEALER SERV ICES 


INVENTORY SERVICE 


PARTS—ACCESSORIES 
SHOP and OFFICE EQUIPMENT 


COAST to COAST 

@ Accurate 
@ Confidential 
Counted by Expert Partsmen 
Accepted by Government 

unted in One Day 

mplete With Automatic 

Stock Control System 

Priced With Authorized Publications 
Used to Buy-Sell Dealerships 
@ Quality at Low Cost 


Talbot's Automobile Dealers 
inventory Service 


4690 Newport—Detroit 13, Michigan 
Valley 2-9377—Valley 1-7765 














INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
| confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced | 
organization — in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 








USED CARS FOR SALE 


AUTOMOBILE 
AUCTION 


28 Miles from Chicago Loop 
Y_ Mile East of Illinois State Line on Route 30 
EVERY FRIDAY—11 A.M. 
200 Cars Average 
75% Actually Selling 


Cars guaranteed against cracked biocks, 
bad transmissions and differentials. 


STRICTLY WHOLESALE 








Dealers Buy - - - Dealers Sell 
George Lawson and Bud Fennema 
OWNERS 


Automobile Auctioneers 


DYER AUTO AUCTION 
Phone 2361 & 4051—Dyer, Ind. | 
Res. Lansing, Ill. 730 & 107R 








AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 
ALBANY, N. Y. 
(For Dealers Only) | 


EVERY MONDAY... 12 NOON 
Member of N.U.C.0.A. and N.A.A.P.A. 








ATTENTION DEALERSII!| 


At Greatly Reduced Prices; 


1948 Chevrolet - Ford - Plymouth 
4 Door Sedans 
Excellent Bodies Good Motors 
All Cars Formerly Used for 
Cab Service in Phila. 
Phone or Write: 


THE R. A. COMPANY 


SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 


43rd & Locust Sts. 
PHILADELPHIA, PENNA. 
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USED CARS FOR SALE 





Indiana's Oldest Auto 


AUCTION | 


Held in a Big Heated Building 
In the Heart of Downtown 


INDIANAPOLIS, INDIANA 


Every Wednesday—12 Noon 
RAIN OR sine 
150 to 200 
Cars Pass Through the Auction Block 
85% to 90% 
Sold to Good Solid Buyers 
Make Your Reservations Now! 
Bring Your Cars Earl 
CALL LINCOLN 7 


DEALERS ONLY 
When Some or ae ‘oe Poe 
Wise Choice Is 


CLARKE AUTO AUCTION | 


1125 N. MERIDIAN ST. 





—AUTO— 
AUCTION 


— 


HORSEHEADS, NEW YORK | 
EVERY FRIDAY 


—A?-- 


DANVILLE, PENNA. | 
EVERY WEDNESDAY 


You will always find real action at 
both these auctions. 


R. D. WEST, Prop 


Jos. E. Johnson Tex Rickard 


Auctioneers 


Philadelphia's 
BIG DEALER AUCTIONS 


TUESDAY THURSDAY 
12 NOON 12 NOON 


GILBERT — ROBINSON 
Automobile Auctioneers 
6600 N. Broad St. Phila, Pa. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 








SHELDON OLDS 
8421 Michigan, Detroit 


Always a selection of good used cars. 
Wholesale 


Write, wire or telephone 


P. E. QUINLAN 
Used Car Manager 
Tiffany 6-4800 


THE TUESDAY SALE—11:30 A. M. 


FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 
(in the Heart of the Nation) 


Phones: E 23 


Open all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. | 
Ft, Wayne, Ind. | 


KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 


in Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Dutch Stuart, Auctioneer 


15 N. Iilinois St. Phone Lincoin 5383 | | 


HOLLYWOOD 28, CALIF. 
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Joe Newell... King of the Cadillacs 


wa 


19 


Write Details as to Condition and Price 


Tae olelela 23) 


43 


PARTS FOR SALE 





OLDSMOBILE 
PARTS 


Write - Phone - Wire 


Jordan 4-6618 


GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 


from Maine to California. Low 
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nitials and grounos of numbers 


i iqned Box No Tal 


oaths 


and extra service teks 


sertion 


per in 


vie tha 


USED CARS WANTED 24 Hours Service on Shipments 











ACCESSORIES WANTED 

WILL PURCHASE 1950 DeSoto radios and 

model 500 heaters. Wire price. Herman 

Goldstein, Inc., 460 Broadway, Brooklyn, 
ae, 





CADILLACS WANTED | 


BUSES FOR SALE 


nts | to 100 used Cadillacs at once. - A 
TWO 40-PASSENGER Chevrolet 











bused 


1946's to 1950's. We have just delivered over $300 each. One 1948 Packard taxi; one 
$2,000,000 worth of Cadillacs in California.| 1948 Hudson sedan—$400 each. Two 1942 
DeSoto taxis—$150 each Four 1947 
Plymouth taxis. We also sell used parts 
JOE NEWELL for all make and model cars. Clark’s 
Auto Wrecking Co., 1027 W. Gwinnett, 

, ‘ Savannah, Ga. 
is now believed to be 1941 FORD superior, 48 passenger; 1946 
Studebaker superior, 54 passenger; 1946 
The Largest Cadillac Operator Ford superior, 48 pasenger; 1948 Dia- 
mond T-Carpenter, 54 passenger; 1948 
In The Entire United States Ford, 36 passenger: 1959 Chevrolet, 48 
passenger; 1950 International Metro, 16 
Bef " Cadill passenger (new). National Bus Sales Co., 
efore you sell a Cadillac . . 101 N. 33rd St., Philadelphia 4, Pa. 


Phone BAring 2-7605. — 
CHEVROLET DEALERS. 
Chevrolet. Wayne. 48 passenger bus, 
painted Michigan colors. Donohoe Chev- 
rolet Sales. Inc., Brooklyn, Mich. 


TRUCKS FOR SALE 


phone, wire or write 


JOE NEWELL 


6145 HOLLYWOOD BOULEVARD 
HO 9-3607 








We have a 1950 





MUST BE — 
1946 - 
'y-Ton Panels and lee Deliveries 
with heaters 
Chevrolet — Ford — Dodge 
Used by R.C.A. Corporation 
1 or 200 
H. B. ROBINSON 
6600 N. Broad St. Philadelphia 26, Penn. 


WANTED TO BUY 
48 CADILLAC CONVERTIBLES 


Air Lines Rent A Car 
4545 N.W. 36th Street 
MIAMI SPRINGS, FLORIDA 








SHOP EQUIPMENT FOR SALE 


EAGLE MULTI CYLINDER reboring ma- 
chine in A-1 condition. Duplicates fac- 





| WANTED — 1949 Olds Holiday or 1950 tory alignment and precision reboring. 
Holiday 98. Must be clean. Doc Greiner, Will pay for itself in a very short time if 
714 Huron, Toledo. Adams 6397. you are rebuilding a volume of Ford 
engines. Make offer. Model No. 62 Clay- 





PARTS FOR SALE borne dvnamometer with No. 1001 mount 














assembly attachment for testing V-8. 85. 


90. 95, 100 H. P. engines. Used very 
BUICK PART little and in A-1 condition. Submit an 
offer. Timmerman Sales Company, 506 


West Market St., Lima, Ohio. 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts. Same Day Service 
On Mail Orders and Inquiries. 





AQUA-VAC CAR WASH 


Latest model, brand new in original crating. 
Will sacrifice several complete units at less 
than half nationally advertised price. Write 
for descriptive literature. Equipment dealers: 


Will sell all at far below State Distributor 
All Shipments on C.O.D. Basis cost. 
Box 4681, c/o Automotive News, Detroit 26 


ROBERTSON BUICK CO. 





Others are . profiting from AUTOMOTIVE | 
NEWS WANT 








ANTIQUE CARS FOR SALE 
1912 STUDEBAKER. Runs good, body ,and 
tires excellent. Newcomb Motors. Madi- 
son, 8. Dak ¥ 
5 MISCELLANEOUS ; 
ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co. Ine 800 Commerce St.. 
Lynchburg, Virginia. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 





* 





ADS. 


Why not you? 





Maney Motor Co. Auto Auction 


DEALERS ONLY 
Always a Buyer for Your Car 


Huntsville, Ala. 


Every Friday 
Phone 3188-J 


Murfreesboro, Tenn. 


Every Thursday 
Phone 111 11 A. M. 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC 





New Subscription Order 


MOD oh ia Bas eA at ature oo se Oa DATA EAA FSET ECE OED 0 DEE hee ce 
RG ES VE RA ee Det ovkcseatccecVa vant ae 
Ne ORR 5 fre os 2 ea ee ea aE ERE EAA Zone Me. .6s tvecs 
IN ssw ocx aie Aa Ssvals SOK ACs BBs a paw ne A ieee ee Skate ONS 56 ka: Kes ees weaee 
TRADE CONNECTION: 
Car Dealer () Truck Dealer [(] Manufacturer [[] 
Jobber [1] insurance [_] Financial (] Supplier [] 

a sh Ar ey cet ee gh csc Se dene RP tg rag a RN ofS 

12-18-50 


oll aoedleeeelteenedinaclleendiemetinanatienadinemeadnenadinenetimnmntimmntmendtiamemtiametinmdinmdinendinenedinmetianatinmetie 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 (_] 
for which check is attached [_] or send bill [_] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





Reading time: 1 minute, 52 seconds 


“Most people think you just skim the surface in a 
boat race, but I’ve found you really must dig deep to win.” 
Ernie’s observation came at the end of a big international 
boat race in which his attention to details like valves and 
wiring and carburetors, had helped bring back a famous 
cup to his adopted land. 


Ernie had trained himself in the art of digging deep 
long before that eventful day. His story started in Buda- 
pest, Hungary, as a boy on his own at 12 years of age. 
He was only 14 when he stood at the doors of a new 
and already great automobile factory. That day the ma- 
chines shaping the shining pieces of steel, the hot smell 
of the cooling oils, the roar of the engines on their test 
blocks, lighted fires of desire that the years would 
never quench. 


Some electrical background helped Ernie get a spot 
as an apprentice. It was long, hard work, but it left Ernie 
time to see and to think. He not only learned how, but he 
found out why. Cars of that day were mechanical puzzles. 
It took genius to put them together in the first place, and 
to keep them running after they were together. That kind 
of genius was suddenly needed a short time later to meet 
the demands for expert service in the United States, and 
the factory sent Ernie. They knew he would dig deep to 
give the needed service. 


It is elementary, of course, that sound fun- 
damentals pay off in any field. So when Ernie's 
careful attention to detail came to the notice of 
a famous sportsman whose hobby was racing 
motorboats, it wasn’t long before his ability in 
tuning marine engines brought him world-wide 
recognition in this tough competition. And 
there came, too, acquaintanceship with some 
important business people; a combination which 
crystallized in 1924 into an interest in a retail 
automobile selling concern. 


Again Ernie dug deep. This time, into such things as 
car selling, used-car merchandising, and service and 
repair. He was so successful that he now owns a pros- 
perous Chrysler-Plymouth dealership. His sales, his profits, 
his place of leadership in his community and in the car 
retailing field attest to the soundness of his operation. 


This aggressive merchant who at 12 was a homeless 
boy, predicts today even greater opportunities for men 
who will strive for achievement in the field of automo- 
tive transportation. 


“My own boy is learning the business right here 
with me,” Ernie will tell you. “And I am teaching 
him to get under the surface to find out why 
and to know how. I believe it is a knowl- 
edge of the fundamentals that make any 
man a success.” 


Write for our free booklet containing a number 
of these stories of accomplishments by enter- 
prising men. Chrysler Corporation, 

341 Massachusetts Ave., Highland 

Park 3, Michigan. tr 
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Chrysler Corporation 


PLYMOUTH e« DODGE « DE SOTO e« CHRYSLER e DODGE “ Job-Rated"’ TRUCKS 


Fine Cars of Great Value 











